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Top Cars 


Wew-car registrations for five 
plus states for June: 


1957 
Make Pos. 
598,714 Chev. 655,490— 
456435 Ford 693,993— 
130,733 Buick 201,122— 
112,446 Pontiac 157,402— 
70,392 Rambler 48,224—12 
64,617 Mercury 132,456— 
63,384 Dodge 124,093— 
30,162 Chrysler 
24,541 DeSoto 52,954—10 
20,344 Edsel 
19,053 Stude. 28,414—13 
14464 
7,865 Imperial 
5,142 Met. 4,619—16 
1571 Packard 
72,776 
Total All Makes 
2,161,714 2,801,189 


Further details Page 36. 


Martin Whitmyer 
Staff Writer 


gathered more than per- 
the industry’s car produc- 
Chevrolet scheduled Saturday 
last week two plants. 
The Chevrolet stepup coincided 
With the ending model runs 
all other General Motors car 
well for Rambler 
and Chrysler Corp.’s Los Angeles 


plant. 
Chevrolet plants working 
and Janesville, 
doing for the first 


this year. third plant, 
Y., previously had 
Worked some Saturdays during 1958. 

Joining Chevrolet continued 
production this week will 
Ford Motor Co. makes, possibly 
Plymouth and Dodge, 
basis, Newark, Del. The 


Used-Car Boom 
Unabated 


Spring Prices Seen 
Into 


Robert Lienert 
Associate Editor 


used-car market, which has 

bloomed robust fashion all 
long, shows little sign fad- 
summer deepens into au- 

Reports from the field indicate 
letup and rock- 
bound firmness price both 
wholesale and retail levels. 


The fast approaching advent 


models, however, has led 
softening price. 
* 

THER models have clung ten- 

aciously their positions 
the price ladder. The traditional 
break after July Fourth 
occur this year. Some 
believe they will into 
new-model season with spring 
Prices used cars virtually intact. 

All not dollar cigars along 
Used Car Row, however. The 
bugaboo—and, course, this 


(Continued Page Col. 
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New Dealer Indictments 


William 
Washington Bureau Chief 
ASHINGTON. The first bomb 
the Justice Department’s 
war against price fixing the 
retail auto business exploded 
Washington last week. 
Other bombs are suspended 
over auto rows New York, 
Detroit, Cleveland and San Fran- 
cisco where Federal grand juries 
are also session, and the ex- 
plosives may dropped any day 
now, according sources here. 
Indicted here for alleged viola- 
tions Section the Sherman 
Antitrust Act were Metropolitan 
franchised Ford 
dealers, Chevrolet dealers and 
Oldsmobile dealers. 
Also named defendants were 
Ford Motor Co. and the Greater 


Newark shutdown, however, 
slated for Aug. 


ESTIMATED 62,784 cars were 
produced last week, which 
five-day and six-day op- 
erations accounted for 28,900, 
percent. The previous week’s 
output was 85,519. 

Only makers that have worked 
overtime any great extent this 
year have been Lincoln its 
Wixom (Mich.) unit, and Rambler 
two months ago its Kenosha 
(Wis.) plant. 

Small-volume buildouts Olds- 

(Continued on Page 45, Col. 3) 


Sales Spurt Noted 10-State Tour 


Houck 
Traveling Correspondent 

EFFERSON CITY, Mo.—I have 
just returned from 3,759-mile 
trip through Midwest and West- 
ern states traveling correspond- 
ent for News, and 
can report that business for auto 
dealers strongly the upturn. 
Most established dealers not 
only are the black but making 
substantial profits. This con- 
trary the popular conception 
business conditions for the 

average auto dealer. 

Greeley, Colo., McMillan, 
owner McMillan Motor Co. 
Ford), 
said: 

“We're the 
black. Our four 
salesmen are out 
all the time. 
We've cut over- 
head and 
take fourth 
can’t get 
full pint.” 

Markley, 
Houck Motors (Dodge- 
Plymouth), Loveland, Colo., who 
won trip Mexico last year for 
his sales efforts, 


‘Work Produces Sales’ 


happen you work. You 
can’t sit down and wait for 
business. The ‘fustest with the 
mostest’ gets the mostest.” 

Fort Collins, visited Markley 
Motor Sales (Dodge-Plymouth), 
owned Ferd Markley, brother 
and his two sons who are 


charges since last April. 


Washington Chevrolet Dealers Assn. 
Cooperative. 


MOTOR was the only 


manufacturer named the in- 


dictments returned the special 
district grand jury, which has been 


looking into Justice Department 


Each the three indictments 

charges that for several years the 
defendant dealers have engaged 
combination and conspiracy 
raise, fix and stabilize the re- 
tail prices cars and accessories 
sold the Washington area 
agreeing adopt and use uni- 
form list prices substantially 
higher than the list prices sug- 
gested the manufacturers, and 
agreeing refrain from price 
vertising. 
count the indictment the 
Ford dealers charges that the deal- 
and Ford Motor conspired 
the resale prices which deal- 
would sell Ford parts and ac- 
essories various classes pur- 
hasers. 

Ford Motor immediately issued 
tatement declaring that 
untrue.” 
| 

ILLIAM GOSSETT, 

Motor general coungel, said 

while his company/had not 


received copy the 


NADA’s trust 


\assumed reports the 
eAharges stem from 
Washing- 
1954 for the 
purpose identifying bona fide 
wholesale parts customers.” 
Gossett added that the program 
“involved agreement the 


now active management. Robert 
Markley said: 

“Business good with us. 
try keep our eye the ball. 
Our salesmen keep working and 
work brings business.” 

Wyoming, Cheyenne dealer 
planning new building and 
used-car lot and service facilities. 
Oil and associated industries help 
keep sales greased and virtually all 
auto dealers found little about 
which complain. 

Tyrrell, Tyrrell Chevrolet 
Co., Cheyenne, said: “We had the 


prices which sales were made 
any customer.” said “was 
entirely proper and way 
suppressed restricted price 
competition the sale Ford 
parts accessories. 

“We have cooperated fully with 


Inside 
Auto News 


Sales Testifig the Toyopet, 


Page 

Rains/drench truck mar- 
ket, Page 17. 


Dealer relocation series, 
Page 
NADA views trust case, 
Page 


This tha monthly 


TRUCK SECTION 


Capital Price Fix Laid Outlets, 


Slated 


Government counsel effort 
develop the facts,” continued. 
“The charge that Ford Motor 
has conspired with dealers fix 
prices Ford parts and acces- 
sories the Washington metropoli- 
tan area came great surprise 
us.” 

The grand jury charged that 
price competition among all ac- 
cused dealers has been artificially 
suppressed and restricted 
result new-car price and 
that buyers have been deprived 
the right buy new cars free 
and competitive market. 


two indictments which name 
Ford and Oldsmobile dealers 
defendants charge them with con- 
spiring set minimum gross prof- 
its new car sales, except cases 
fleet sales and sales govern- 
ment agencies. 
The Ford dealers weré accused 
setting minimum gross 
(Continued on Page 43, Col. 1) 


Nets $334 Million Half, 
Looks for 


ETROIT.—A “marked increase” 

auto production pre- 
dicted for the fall and early winter 
General Motors the corpora- 
tion announced results opera- 
tions the first half 1958. 

“In the automotive industry, 
barring labor difficulties and as- 
suming resurgence consumer 
and business confidence, the in- 
troduction new passenger car 
models should result marked 


biggest month March since 1941 
and profit-wise percent 
ahead last year.” 

area, which also includes 
and Laramie. Besides oil and heavy 
trucking, there are uranium 
other ore mining industries operat- 
ing almost boom proportions. 

* 


Firm Well-Heeled 


big, well-heeled companies 
have ample resources employ 
(Continued on Page 42, Col. 1) 


How They Fared Financially 


increase the level automo- 
bile production during the and 
early winter months.” 

That was the observation 
President Harlow Curtice and 
Chairman Albert Bradley their 
report stockholders. 

They said that there are indica- 
tions that the bottom the reces- 
sion. has been passed and “that 
modest upturn has begun.” They 
added: “By the fourth quarter, 
further improvement the overall 
economy may anticipated.” 

> 


SAID that net sales the 

first half amounted $5,121 
million, down from $5,914 million 
the like period last year. Sales 
the second quarter were put 
$2,400 million, compared $2,837 
million the comparable period 
1957. 

Profit the first half amounted 
$334 million, after taxes, last 
year’s first half, the company’s 
profit amounted $481 million. 

said made $149 million 
the second quarter, compared 
(Continued on Page 4, Col. 3) 


Manufacturers’ Sales and Profits 


First Six Months, 1958 vs. 1957 


Dollar 
1958 


$239,907,174 
$1,075,100,000 
$1,987,300,000 
$5,121,000,000 


April-May-June, 1958 


$131,141,871 
$537,900,000 


Sales Unit 


Sales 
1957 


1958 
95,690 
374,222 
710,471 
1,416,319 


22,975 


1957 
$2,061,000,000 
$3,009,500,000 
$5,914,000,000 
$105,086,040 


vs. 1957 
54,359 
188,334 
310,052 
635,378 
11,718 


$102,737,708 
$910,000,000 
$1,440,000,000 
$47,286,040 


67,268 
817,501 
1,195,592 
1,763,836 
41,292 


38,852 
396,621 
569,386 
819,758 

18,920 


Profit or (Loss) 
1957 


1958 
$9,634,680 ($3,473,313) 
($25,200,000) $89,700,000 
$171,000,000 


$5,400,000 
$334,000,000 $481,000,000 
($6,810,202) 


Report 


$7,253,785 
($10,100,000) 
($17,300,000) 
$149,000,000 
Report 


($1,135,455) 
$43,200,000 
$70,500,000 
$220,000,000 

$2,498,357) 
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More Dixie Dealers Unionized 


17-Day Strike Ends Akron Shops 


Frank Gawronski 
Staff Writer 


BURST labor activity 
dealerships around the country 
was topped last week word from 
Akron that some 400 mechanics 
went back work dealerships 
after 17-day strike. 


Approval new contract 
members the 
Akron Automobile 
Dealers Assn. ended 
the walkout. The 
mechanics, members 
Machinists Lodge 
762, had approved the settlement 
earlier. 


The settlement was worked out 
meeting union and dealer 
negotiators mediated Mayor Leo 
Berg Akron City 

Main feature the agreement 
pay provision that gives 
mechanics $2.45 hour 


October Debut 
Due for Most 


Introduction Period 


Moved Two Weeks 


introduction the 1959 

models will centered 
October, about two weeks earlier 
than last year’s peak introduction 
period early November. 

Preliminary reports circulating 
Detroit indicate about all 
models will come out October, 
barring any unforeseen delays 
such labor trouble. 

One exception the October 
rule Buick. The new Buicks were 
previewed the press last week. 

that time, the division an- 
nounced that the cars would 
sale Sept. 19, more than month 
ahead last year’s Oct. intro- 
duction date. 


LABOR 
FRONT 


NITIAL models the Buick line 

left Flint special train yes- 
terday for preview show- 
ings six major cities across the 
nation. 

The first group Buick deal- 
ers and salesmen see the car 
will those from the central 
region, who will attend two-day 
showing Detroit Tuesday 
and Wednesday. 

Other previews are scheduled 
Chicago Aug. 11-12 for the Mid- 
west region; San Francisco 
Aug. for the Pacific region; 
Aug. for the Southwest 
region; New Orleans Aug. 
for the Southeast region and 
Philadelphia Sept. 4-5 for the 
Eastern region. 

ANOTHER exception the other 
end the introduction season 


Studebaker. The 1959s will 


their public debut the week 


Nov. 10. The 1958s were 


last Oct. 15. 

There are reports that about 
all other makes will introduced 
during October, although the 
factories will say little nothing 
for the record. 

The Ford division planning 
introduce mid-October but has 
revealed definite date. Chevrolet 
and the other General Motors divi- 
sions, with the exception Buick, 
are not yet ready announce their 
introduction dates. 

Ford reportedly will show its 1959 
line dealers series re- 
gional meetings between Sept. 
and Oct. with public introduction 
Oct, 17. 

M-E-L division reportedly will 
introduce its cars the first half 
November. 


Chrysler put all 
its lines sale the middle 
October. The new Ramblers will 
introduced early October. 
Neither Chrysler nor American 
Motors had any definite dates 
announce. 


All Chrysler lines went sale 
last Nov. and the Ramblers were 
shown Oct. 22. 

Introduction dates for the other 
1958s were Chevrolet, Oct. 31; Pon- 
tiac, Nov. Oldsmobile, Nov. 
Cadillac, Nov. 13; Ford, Nov. 
Edsel, Sept. Mercury, 12, 
and Lincoln, Nov. 


percent customer labor charges, 
whichever greater. 

Under the old contract, the 
workers got $2.35 hour 
percent customer fees. Mechan- 
ics had insisted continuation 
the percent share, while dealers 
had demanded the whole percentage 


system scuttled. 


Fever the South 


among Southern dealers over 
the increased activities and the 
success unions labor’s cam- 
paign organize dealerships 
Dixie. 

For years Southern dealers have 
been successful keeping unions 
out their dealerships. During 
the past few months, however, 
unions have gained footholds 
several “nonunion” states. 

The latest union penetration 
Laurel, where the United 
Steelworkers Union won two em- 
ploye elections. Earlier the Ma- 
chinists Union signed the first 
contract covering mechanics 
automobile dealership the Caro- 
linas. 

The concern Southern dealers 
over union organizing campaigns 
expressed the following state- 
ment issued the Mississippi 
Automobile Dealers Assn. after the 
elections Laurel: 

“Since the automobile industry 
was founded Mississippi, there 
has not been single dealer organ- 
ized any department his busi- 


ness our state. There just has 
not been any labor union connected 
with the new-car franchised dealer. 
> > 

perfect record was broken 

Laurel when the United 
Steelworkers, AFL-CIO, won 
election Nestor Chevrolet Co. 
vote 12-8 favor the union 


Motor Co. (Ford) vote 20-1 
favor the union. 

“What the future rights 
these two dealers are, whether 
they can appeal from decision 
the National Labor Relations 


Board taking jurisdiction the 
cases whether they will 
compelled negotiate contract 
with the union the immediate 
future, will determined the 
attorney representing the dealers. 

“It hoped that appeal can, 
and will, taken because any 
union ever secures one contract 
from one automobile dealer, 
certain that concentrated effort 
will made all over the state 
organize many dealers pos- 
sible.” 

order keep Georgia dealers 
posted union activities, the 
Georgia Automobile Dealers Assn. 
reprinted the MADA statement and 
mailed its members, 


Imports and Pickets 


GALVESTON, Tex., picket 
line erected General Drivers 
Local 940 was removed last week, 
allowing the unloading 300 
French-built Simcas from aboard 
the Swedish ship Scottern. 
Removal the pickets followed 
agreement between the union 
and Kurland Motor Co., Simca 
distributor Western states. 
the Buffalo area, two dealers, 
Clements Chevrolet, Inc., Garden- 
ville, and Mill Miller Pontiac, Inc., 


have signed union con- 


(Continued on Page 43, Col. 2) 


Factory Freight Rates 


Cut Excise Tax Dies 


manufac- 
turers last week reduced destina- 
tion car and truck 
shipments dealers and distrib- 
utors result the repeal 
the Federal percent excise tax 
freight. 

Reductions GM, Ford Motor 
Co., Studebaker-Packard and 
Chrysler Corp. went into effect 
Aug. did the end the 
excise. Lower rates American 
Motors Corp. will into effect 
September when the models 
are introduced. 


Buick Shows ‘Big 
Sees Million Cars 


Robert Finlay 


Editorial Director 


FLINT.—Buick sees bigger 
market 1955—domestic sales 
about million cars—with the 
greatest number buyers still 
going for bigger, more luxurious 
The sales prediction for 
million more cars than are ex- 
pected this year. 

These view- 
points came from 
Ragsdale, 
Buick general 
manager, the 
press preview 
1959 Buicks which 

represent, 
Ragsdale’s words, 

complete break 
with the past. 

E.T. Ragsdale this, Ragsdale 
said, made only once every 
two three decades. 

The new models carry out 
Ragsdale’s conviction that, 
spite the current success the 
economy import models, the 
mainstream the American car 
market still flows above basic 
transportation. 

The Buicks will longer, 
lower and wider. They into pro- 
duction Aug. and will sale 
Sept. 19. 

Convinced that they presage bet- 
ter days for lost 
fourth place sales Oldsmobile 
this Ragsdale increasing 
the Buick work force from 13,000 

18,000 Oct. Schedules for the 
remainder the year call for 
minimum output 1,500 daily. 

Buick dealer inventory prob- 
lems will reduced cut 
the number series from five 
three, with new names— 
LeSabre, Invicta and Electra, 
reading upward price range. 

addition, color combinations 
will restricted those con- 
sidered most tasteful Buick. 


This involves reduction from 
over three thousand 25. 

While Ragsdale said foresees 
fairly good market for small cars 
this country, predicted that 
long man takes pride his 

(Continued on Page 44, Col. 3) 
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Birthday Celebration— 


Detroit for sales meeting, DeSoto 


executives share a 30th birthday cake in 


honor the anniversary. From left are, Bath, Cincinnati regional 
ager; Winters, Boston regional manager; Wagstaff, DeSoto general 
Paul Herpolsheimer jr., dealer relations director; Brennan, New York regional 
manager; and Pearson, Syracuse regional The DeSoto field executives 
heard the division plans for introduction 1959 models. The first 


was introduced Aug. 1928. 


1958 


Business Barometer 


Automotive News Economic Index 


140.1 Percent Last Week 
90.5 Percent Like Week Last Year 


Auto Production .............. 85,519 100.0 71.4 
16,595 101.0 76.1 
Auto Registrations— Year date. 2,161,714 77.2 
Truck date. 317,534 81.7 
Steel ......... 1,546,000 104.4 76.0 
Lumber feet.... 224,251,000 127.8 93.9 
Paperboard ... 289,506 113.3 102.4 
Soft Coal ....... 7,645,000 574.8t 78.0 
Oil Refinery .... 98.8 99.4 
Electric Output—Kilowatt hours 100.5 100.6 
Barometer Freight Car Loadings 324,045 104.3 83.6 
Department Store Sales Index 110 94.8 101.9 
Stock Market Price Index....... 346.9 102.8 96.5 
Government Spending 
Commercial and Loans $29,119,000,000 99.0 92.9 
Savings Deposits ............. $28,365,000,000 100.1 120.2 
Used-Car $933 99.3 104.7 
Business 264 94.6 115.8 


*Kaiser Industries, parent firm Willys Motors, 
comeback after vacation. 


(Aug, 1958) 


Rear Lights the Villain 


WASHINGTON.—For the fourth 
consecutive year, one out every 
five vehicles inspected during the 
National Vehicle Safety-Check pro- 
gram was found need repair. 


record high more than 
three million cars and trucks 
were checked this year com- 
munity lanes and dealer serv- 
ice departments more than 
2,000 communities. 


“Again 1958, rear lights were 
most often found need im- 
mediate attention among the 
Safety-Check items,” said 
Tompkins, chairman the co- 
sponsoring Inter-Industry Highway 
Safety Committee and vice- 
president Firestone, announc- 
ing Safety-Check results. 

Rear lights failed function 
properly 27.7 percent vehicles 
checked. 

Brakes were faulty 18.1 per- 
cent vehicles checked; front 
lights, 17.6 percent; exhaust sys- 
stem, 9.3 percent; tires, 8.2 percent; 
steering, 5.9 percent; windshield 
wipers, 5.3 percent; glass, 4.1 per- 
cent; horn, 2.6 percent, and rear- 
view mirror, 1.2 percent. 

all cars checked, 19.0 per- 
cent were need service at- 
tention. Some percent 


Percent of 
Percent of Like Week 
Last Week Last Year 


trucks inspected were found 
faulty. 

The Safety-Check was conducted 
during May and June the 
states not requiring motor vehicle 
inspection. 

addition the record num- 
ber vehicles inspected, the 1958 
Safety-Check enlisted the partici- 
pation more public officials, 
safety, civic and business groups, 
well automotive and allied 
industry dealers than ever before. 

high 2,065 cities, counties, 
military bases and teen-age groups 
took part 1958. 1957, esti- 
mated 1,300 Safety-Checks were 
conducted. 

The Safety-Check sponsored 
the Inter-Industry Highway Safety 
Committee and Look magazine 
with the cooperation the Assn. 
State and Provincial Safety Co- 
ordinators. has been conducted 
each year since 1954. 


Bowie Replaces 
Bayne L-M 
Sales Manager 


DEARBORN.—C. Bowie last 
week was named general sales 
manager for Lincoln and Mercury 
replace Joseph Bayne. 

Bowie, who had been as- 
sistant since last September, 


Cc. E. Bowle 


J. E. Bayne 

29-year veteran Ford Motor Co. 
Bayne, resigning, did not dis- 

close his plans for the future. 

After various jobs the field 
sales and distribution, Bowie served 
assistant general sales manager 
field operations for Ford divi- 
sion from 1953 1956. 

1956 went New York 
Northeast regional sales manager 
for Ford, later being named general 
sales manager Mercury division. 
had been assistant general sales 
manager for Lincoln and Mercury 
since last September. 

Bayne, who was Plymouth gen- 
eral sales manager from 1940 
1947, had been general sales man- 
ager Lincoln-Mercury from 1947 
1955, when the two lines were 
split into separate divisions. 

then headed Mercury sales be- 
fore joining the Ford Motor Co. 
Policy Board September, 

When Lincoln and Mercury were 
re-merged last fall, was named 
general sales manager the 
bined operation. 
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Dealer Forum 


Robert Finlay 


YOU think the auto makers 
aren’t taking the upsurge im- 
port sales seriously, consider this: 

One the fastest selling makes 
will adopt European look for 
1960. We’re not talking about the 
small car meet the 
import competition. mean the 
standard model one the top 
three sellers. 

This interesting aspect 
the import-car debate. heard 
argued that the appeal the im- 
port car lies the fact that re- 
turns the element fun driving, 
that the smaller cars are more 
responsive and can whip and out 
traffic. 

Others say that economy the 
big factor. They have lower 
first cost and lower cost oper- 
ation. Still others point the 


construction. 


thought for the UAW’s Walter 
Reuther and the union men who 
press for progressively higher 
wages for workmanship that can’t 
compare favorably with that 
lower-paid European workmen. 

* * 


Little Said. About the Look 


much said about the ap- 
pearance the import jobs 
selling factor. Obviously this must 
factor sorts, since American 
studies show that appearance the 
most important factor the sale 
American cars. 


may different with the im- 
ports, for the fastest selling import 
has all the charm well painted 
beetle. 


Nonetheless, may logical 
that the first thing makers 
will copy successful rival 
appearance. 


some, course, another ap- 
peal the import makes styling 
very thing most 
American makers want none of. 
factor the success the Amer- 
ican auto business (and inciden- 
tally, spite the success the 
import makes and the seeming lack 
success this year American 
makes, (our industry will make the 
far and away No. auto pro- 
ducer the world this year, 
usual), has been the planned ob- 
solescence. 

This can viewed from num- 
ber vantage points. Some say 
offers the public something 
new each year, and results con- 
stant improvement. 

Others take the position that the 
yearly new models have the effect 
depreciating car in- 
vestment each year. 


Just Victims? 


Magazine comments 
this its “After Hours” 
section the August issue. 

Under subhead “Nobody here 
but victims,” refers 
Elmo Roper survey involving 
this question: 

“In general, you feel that hav- 
ing new car models every year 
good idea because brings 
change and improvement, not 
good idea because expensive 
and wasteful?” 

The magazine reported percent 
said was not good idea 
favor. 

Roper said that comments show 
“that while the principle yearly 
change has its advocates, almost 
one has good word say 
for the way currently prac- 
ticed the Detroit manufactur- 

conclusion, Harper’s remarks: 

“The problem is, who’s charge 
here? The customers clearly feel 
they have nothing say about 
what gets dumped them, while 
the industry feels way in- 
volved the junk the fools insist 


Montana Dealers 
Meet This Week 
Glacier Park 


HELENA, Montana 
Automobile Dealers Assn. will hold 
its annual convention Glacier 
Park Thursday through Saturday 
(Aug. 7-9). 

The group will honor fellow 
Montanan, Dean Chaffin, current 
president NADA. Chaffin will 
the opening speaker the Satur- 
day morning session. 

Other speakers will include: 


Frederick Bell, NADA execu- 
tive vice-president; Oscar Lit- 
terer, business economist for the 
Minneapolis Federal Reserve Bank; 
Robert Somerville, assistant 
the Chrysler Corp. vice-president 
charge dealer relations; Thomas 
member the Ford Motor 
Co. dealer policy board; Heart- 
sill Wilson, assistant the Plym- 
outh sales vice-president, and Dave 
Reese, president the Pennsyl- 
vania Automotive Assn. 

George Bowie, lecturer and 
author, will presented Fire- 
stone Tire and Rubber Co. and 
General Motors will present Dr. 
Kenneth McFarland, lecturer. 


Colorado Dealers 


Convene Sept. 


The Colorado Auto- 
mobile Dealers Assn. will hold its 
silver anniversary convention Sept. 
the Antlers Hotel, Colorado 
Springs. 

Chairman Bill Wills jr. said John 
Lander, NADA treasurer, and 
Ernest Thompsen, Securities Ac- 
ceptance Corp. vice-president, will 
among the speakers. Arrange- 
ments are being made schedule 
others, added. 


Advertising News 


Auto Dealer Changes ........... 
Market Reports ............ Business Risk 
World Brief might say that only goes 
show that the automobile 
involving risk for both makers and 
Highway and Safety News....... makers’ financial reports, with em- 
maker, with the much changed 
News ........ earned $334 million the first half 
Prices, ............. 1958. second-quarter loss 
Production Makes ........... $5.4 million. Chrysler 
Registrations, Cars, Trucks ....... $25.2 million the first half. 
Salesmen—Case Histories ....... Certainly that indicates 
great reward for styling stability. 
Truck Highlights ............ Taking the industry viewpoint, 
Truck New Products ............ however, still think that this 
For many dealers, life-saver. 
Notes ............... For the makers, offers new 
Washington Column ............ look some the facets the 


American consumer. 


And they cite this food for 


AUTOMOTIVE NEWS, AUGUST 1958 


Oregon Cracks Down 


Unlicensed Dealers 


SALEM, Ore. Unlicensed and 
unbonded auto dealers have been 
warned James Johnson, Ore- 
gon Motor Vehicle Department, 
that their operations will 
found out and stopped. Informa- 
tion questionable transactions 
has been referred the State 
Police, said. 

Designed protect the public, 
the law requires license and 
bond for auto dealer. Persons 
buying from unlicensed and un- 
bonded dealers forfeit all rights 
court, under the law. 


Justice Department Flayed 
Dealer Indictments 


Attacked NADA 


WASHINGTON.—Spokesmen for 
NADA last week expressed grave 
concern regarding the indictments 
franchised dealers the 
Washington area charging them 
with price fixing. 

Dean Chaffin, president, said: 
“If there was ever any attempt 
the dealers the Washing- 


ton area fix prices new cars 
the customer and thereby over- 
charge them, was the most 
collosal failure all times. Every 
new-car buyer knows that for the 
past several years the retail 
prices new cars have been the 
prices the customers have ne- 
gotiated. 


Anniversary Building— 

John Roth Chevrolet, Merced, Calif., marked its 25th anniversary moving into 
this new sales and service facility. The grey, baselite-block building and 
ing deolership grounds cover 75,000 square feet. John Roth sr., dealership 
owner, who came America half-century ago German immigrant, has been 


selling since 1919. was 


Fresno, Calif., before becoming Chevrolet deoler 1933. 


Dealer Insurance Fees 


Upheld Pa. Court 


George Shelley 
Staff Correspondent 


HARRISBURG, Pa.— (UTPS) 


Pennsylvania’s automobile dealers 
scored major victory the re- 
cent dismissal complaint 
against Good Chevrolet-Cadillac, 
Inc., Altoona, the Blair County 
Court Common Pleas which 
sought enjoin the firm from re- 
ceiving commissions for the sale.of 
policies insuring persons against 
loss damage motor vehicles 
purchased from the dealership. 

dismissing the complaint 
brought four members the 
Blair County Assn. Fire and 
Casualty Agents against Good 
Chevrolet-Cadillac, the court up- 
held the right automobile deal- 
agent receive commissions and 
further held there nothing 
wrong engaging both the 
retail automobile business and 
the insurance business. 


The court handing down its 
opinion held: 


was not violation the 
insurance laws for automobile 
dealer licensed insurance 
agent receive commissions from 
the sale insurance the auto- 
mobiles sold the dealer under 
installment sales contract, which 
contract was assigned GMAC. 


Since the dealer pays por- 
tion the premium and not 
named assured the policy, 
the receipt commissions does not 
constitute rebate. 


The guarantee executed the 
dealer connection with the as- 
signment GMAC immaterial. 

The Pennsylvania Motor Ve- 
hicle Sales Finance Act gives the 
dealer the right insurance pro- 
tection without the payment 
any premium and requires that 
the buyer shall pay the premium 
for the protection the seller 
subsequent holder well the 
buyer. 


The repeated refusal the 


Hot Bird, Cold Bottle 


HOUSTON.—Seeing sign the 
Jack Roach Ford dealership here 
saying, “We Honor Diner’s Club 
Cars,” wag conjured bill 
from the Diner’s Club follows: 
Meal, $4; wine, $4.50; tip, $1.75; 
Thunderbird, $4,213—Total, $4,223.25. 


“The public has been educated 
through advertising and trading 
know too much about price buying 
permit any group businessmen 
small geographic area fix 
and maintain retail prices. 

“Vigorous competition has always 
been trademark the automo- 
bile industry, and sure that 
consumers the Washington area 
have not been deprived the 
benefits competition the mar- 
ket place result any collu- 
sion conspiracy among the 
Washington-area dealers, 
alleged these indictments.” 


Chaffin continued: “Presumably, 
price-fixing any scale would 
for the purpose maintaining 
improving dealer’s profit position. 

The facts not support this con- 
tention. There unity pric- 
ing profit this industry, the 
most competitive all industries.” 

Chaffin, Bozeman 
dealer with more than years 
experience, noted that dealers 
have been caught the squeeze 
higher new-car prices and the 

competition among dealers for 


Sales. 
Chevrolet sales manager cited the Department Labor 


Wholesale Price Index which shows 
new-car prices increased 12.7 per- 
cent between 1954 and 1957, whereas 
the department’s index new-car 
retail prices during the same pe- 
riod increased only 4.3 percent. The 
dealers absorbed percentage 
points the cost increase. 

“In the industry which has long 
been called the bellwether the 
American economy.” Chaffin said, 
“dealer profit has been all- 
time low and dealer mortality 
all-time high.” 

Frederick Bell, executive vice- 
president NADA, expressed 
amazement that the Department 
Justice would seek indictment 
the retail automobile industry under 
present circumstances. 

called attention NADA 
efforts work out dealer prob- 
lems with the department dating 
back more than four years and 
continuing through the pres- 
ent. Throughout this period nu- 
merous conferences and ex- 
changes correspondence with 
the attorney general have all met 
with opposition proposals for 
resolving some the complex 
problems the industry, Bell 
said. 

contrasted Monday’s action 
with instructions given the depart- 
ment President Eisenhower 
Aug. 1956, when signed the 


Good Faith Bill. After signing the 
(Continued on Page 45, Col. 4) 


Pennsylvania General Assembly 
pass law changing read the 
way the agents contend their suit 
the law should read evidence 
the intention the Legislature 
that the law should not changed. 

Even the agents were cor- 
rect that the insurance laws pro- 
hibited the receipt commissions 
licensed automobile dealer 
connection with the sale insur- 
ance motor vehicles sold 
each dealer installment sales 
agreements, such law would 
unconstitutional and violate both 
the Pennsylvania and the 
Constitutions since would amount 
the preferment economic in- 
terest one group those an- 
other group without any showing 
public evil, actual threatened. 

There nothing the insur- 
ance laws which show any inten- 
tion keep people corporations 
from engaging both the insur- 


ance business and the retail auto- 
mobile business. 


the 


Everybody’s talking about more cooperation be- 
tween dealers and manufacturers, following years 
bickering and fighting. Could that bad times 
force people see good one another, but more 
likely it’s because dealers and makers have pulled 
about far apart it’s possible get and that 
more common meeting ground bound occur 
somewhere between the two extremes. Surely there 
are many areas where dealers and makers could 
cooperate more fully for their common good, like 
the factories giving and dealers accepting more 
advice field men. Both sides certainly should give 
more thought the cooperation angle 
Missouri dealers are planning push for model finance law, 
following troubles Kansas earlier this Jim Paddock, 

Pontiac dealer Louisville, has been elected director Hazel 

Park Racing Assn., Detroit Photo Denver’s 1926 outdoor 

auto show, loaned Rocky Mountain News Denver manager 

Tom Braden, shows American cars display; only ’em 

still being 

Los Angeles’ first salute San Francisco newspaperman, the 
Southern California auto fraternity paid tribute last week Leon 
Pinkson, Chronicle’s dean auto editors, occasion his 
80th birthday. Couple other auto editors—Charlie Bonner the 
merged Cincinnati Times-Star, and Floyd Freel, who resigned re- 
cently from the Mirror-News—will missed this year’s press 
preview roundup Detroit. 

Editor, 
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Prices Seen Into 


Used-Car Boom Remains Strong 


(Continued from Page 1) 


contributes strong prices—is 
acute shortage Grade 
units, 

Probably nobody looks forward 
with more impatience the debut 
than the used-car oper- 
ators. They are dire need 
fresh crop tradeins which new 
models dependably develop every 


year. 
ANY used-car dealers have 
found that long-standing sup- 
ply sources have nearly dried up. 
Private owners have become sud- 
denly attached their cars. New- 
car dealers are short tradeins 
because the skinny year new 
cars. They are wholesaling only the 
junk. 
This leaves the auctions. Short- 
ages among other sources have 
increased the pressure there. 


Several auction operators report 
buyers flocking from points 
more distant than ever before. 
Franchised dealers have been turn- 
ing the auctions increas- 
ing numbers. 

One auction operator the East 
said last week, “All models are 
demand and are selling prac- 
tically all offerings.” 

“Sales and prices surged up- 
wards,” said another wholesaler. 
“Buyers are taking home every 
sharp, well-detailed car offered. 
Foreign cars and trucks are still 
great demand.” 


the leading auction men 
said last week, “The market 
has advanced another 1958 peak.” 
Consignors his auction, said, 


2-Year Extension 
Given Mack 


$100 Million Credit 


PLAINFIELD, J.— Mack 
Trucks last week announced has 
extended its revolving credit agree- 
ment with banks for another 
two years, effective July 31. 

The agreement provides for ag- 
gregate loans $100,235,000 
tomers’ installment obligations. 

The revolving bank credit 
addition $50 million 15-year 
notes sold the company vari- 
ous institutional lenders during the 
past year. These are likewise se- 
cured the pledge customers’ 
installment obligations, and make 
available total $150,235,000 for 
the financing installment sales 
the company’s products. 

Officials said the original agree- 
ment was negotiated last August 
take care customer credit re- 
quirements line with 
sales growth the last three years. 

Bankers Trust Co. New York 
agent for the participating banks 
and acts trustee under the pledge 
agreement. 


The Growth Market— 


were selling out “lock, stock and 
barrel.” 

“The will have sell,” said 
Southern wholesaler last week. 
used all the used cars 
down here.” 

operator the Midwest sum- 
med the entire used-car situa- 
tion neatly: “Prices are going 
cars are scarce.” 

Are prices used cars really go- 
ing up? Despite drop overall 
wholesale averages last week, the 


Sales Continue 
Upward Swing, 
Say Auto Makers 


DETROIT.—Auto manufacturers 
announced last week that sales are 
continuing climb. Their reports 
follow: 


Continental Mark 


Continental Mark III sales the 
first six months after the luxury 
car was introduced last November 
were more than double the total 
sales the preceding Continental 
series, according James Nance, 
general manager the M-E-L di- 
vision. 

Sales the six-month period 
totalled 7,045, Nance said, while the 
18-month figure for the Continental 
Mark was 3,000 units. The orig- 
inal Lincoln-Continental, manufac- 
tured from 1939 through 1948 with 
the exception the war years, had 
total sale 5,322 units, Nance 
said. 


Rambler 


Rambler sales the July 10-20 
period more than doubled those 
the comparable period last year, 
said Roy Abernethy, American 
Motors Corp. automotive distribu- 
tion and marketing vice-president. 

Sales for the period climbed 
5,523, increase 124.2 percent 
over the 2,463 sold last year, 
reported, and sales the first 
days July—10,634—far exceeded 
the 6,930 sold the entire month 
July last year. 

far the current fiscal year, 
which began Oct. Rambler sales 
total 123,466, gain 72.0 percent 
over the 71,773 the comparable 
period year ago, said. 


Highway Program 


Adds 469 Miles 


WASHINGTON. Construction 
contracts 469 miles the Inter- 
state System were awarded during 
June estimated cost $195 
million. 

Bertram Tallamy, 
highway administrator, said figures 
from the Bureau Public Roads 
showed that preliminary engineer- 
ing worth $14 million and right-of- 
way acquisition estimated cost 
$34 million were authorized during 
the month. 


The six telephone directories representing Angeles County's 5,709,000 pop- 


discusses the growing market. 


Tomlinson, Los Angeles review his 


company's sales and operations, said that sales replacement tires 
Southern California are about percent ahead last year. Heading the Goodrich 
monagement group Angeles are Greiner, left, Pacific regional manager, 
and Robbins, Los Angeles plant manager. 


average price used cars older 
than was more than percent 
higher than was the start 
the year. 

Veteran used-car observers can’t 
recall the last time that midsum- 
mer prices topped previous mid- 
winter prices. 

year ago, for example, used- 
car prices early August were 
8.5 percent below the year-starting 
level. 

CCORDING News’ 
index last week, the overall 
average price all cars sold 
wholesale auction was. $933. 

noted above, uncertainty 
led losses—of $147—on 
that model. The price also 
was lowered, but the rest the 
index was marked rousing 
gains. 

Advances amounted $29 
(12 percent increase), $26 

and 


Family Reunion— 


Charming lady dealer 
from Copenhagen, Denmark, Elna Gran- 
holm, shown with nephew Knud- 
sen, Pontiac general manager, during her 
visit the Mrs. Granholm, sister 
Knudsen's father and former General 
Motors president, the William 
Knudsen, included tour Pontiac as- 
sembly operations her itinerary. 


Nets $334 Million Half, 
Looks for ‘Marked’ Upturn 


(Continued from Page 1) 


with $220 million the like pe- 
riod last year. 

The factory sales 
cars and trucks the 
the first half amounted 1,416,319 
units, down from the 1,763,836 units 
sold the first half last year. 

When overseas factories’ sales are 
added, the company had unit sales 
1,836,890 the first half, com- 
pared 2,097,339 the first half 
1957. 

report followed the pat- 
tern many industries, partic- 


Shows Cancelled 
Cleveland 
And Columbus 


shows for 


fall have been turned down 
dealer groups Columbus and 
Cleveland. 


The decision Columbus, 


ever, 


secretary the Columbus Automo- 
bile Dealers Assn. 

“The issue isn’t dead,” Barton 
said, “and it’s certain that there 
show, there will some type 
special promotion take its 
place.” 


Earl Burrows, executive secre- 


tary the Cleveland 


Dealers Assn., said show plans were 
abandoned because “uncertainty 
about the time introduction 


1958 models and because 


manpower and high expense in- 
volved.” 


Columbus, Barton cited 


possibility strike the UAW 
and the unsettled situation the 
Mideast the two major factors 
behind the said finan- 
cial considerations were not in- 
volved, since previous shows “have 
come close breaking even.” 


Philadelphia, meanwhile, di- 


might reconsidered, 
cording John Barton, 


ularly vehicle producers. The reces- 
sion brought sharp drop unit 
sales. Higher prices meant that the 
drop dollar sales was less sharp. 
High fixed and semifixed expenses 
made the drop profit most severe 
all. 

Comparing reports for 
the first half this year and 
last, unit sales plants 
were off 19.7 percent but dollar 
sales fell 134 percent. How- 
ever, the profit was cut 
percent. 

The profit for the second 
quarter was equal cents 
share, just above the cents per 
share per quarter normally paid 
dividends. The board will have 
opportunity review the in- 
come and dividend picture 
meeting scheduled for today (Aug. 
4). 

the third auto producer 

report profit for the first 
half. American Motors had the 
best showing with earnings 
better than $9,600,000. Ford made 
$5,400,000 while Chrysler lost $25,- 
and Studebaker-Packard 
not reported yet. 

For the second quarter, and 
AMC were the only two money 
makers. Ford and Chrysler have re- 
ported losses while the S-P report 
has not been filed. 

other notes with its report, 

said that negotiations are 
continuing with the United Auto 
Workers and that agreements 
have been reached with num- 
ber unions representing 
smaller groups workers. 

The company said that its unit 
sales had declined less relative 
terms than those other 
producers. “In fact, the preference 
for 1958 automobiles over 
American makes was 
alltime high,” Curtice and Bradley 


rectors the Philadelphia Automo- 
bile Trade Assn. approved 


for Nov. 22-29. 


Charles Bott, president, told 
PATA members that the value 
last year’s show “could not 


measured dollars and cents” 
that the outlay for space this 


will one-half much last 
year. 


Post Office Buys 


Jeep Trucks 


TOLEDO.—Purchase Jeep 
FC-170 trucks the Post 
Office department price 
$279,933 was announced last week 
ernment sales for 

Equipped with power tail gates, 
the trucks will used mainly for 
the pickup and delivery mail 
boxes that need servicing re- 
painting. The boxes will lifted 
and off the truck beds the 
tail gates. 


‘ 


Boston Financier 
May Head S-P, 


New Rumor Says 


NEW YORK.—A Boston 
and financier figures one the 
latest rumors concerning the 
future Studebaker-Packard. 


was reported here that 
Sonnabend, major cog four 
publicly owned corporations, soon 
may elected the S-P board 
and may replace S-P President 
Harold Churchill chief exec- 
utive officer. 

South Bend, Churchill admitted 
“we have had conversations with 
Mr. Sonnabend.” said 
they were “in line with our diversi. 
fication program supplement our 
automotive activities.” 


Sonnabend refused elaborate 
Churchill’s statement. But 
S-P spokesman said Sonnabend was 
“definitely not” going replace 
Churchill. “We don’t know whether 
added. 


Sonnabend connected with 
Hotel Corp. America, Botany 
Mills, Consolidated Retail Stores 
and Central Explorers, Ltd. Part 
his deal with S-P reportedly 
would include option buy 
large block S-P stock. 


his statement, Churchill said 
S-P activities refinancing, 
launching new smaller car and 
the uncertainty whether Curtiss- 
Wright Corp. will continue its man- 
agement agreement with S-P add 
“complicated program tak- 
ing time develop and giving rise 
reports and rumors, many 
which are speculative.” 


Dodge Appoints 
Regional Manager 


DETROIT. The appointment 
Dan Kraft 
the position 
Dodge Dallas re- 
gional manager 
has been an- 
nounced 
Patterson, Dodge 
general manager. 

Kraft formerly 
was regional 
manager for 
Plymouth 
Memphis, and 
city manager for 

Chrysler St. Louis. 


Cowhey Replaces 
Chrysler’s Durkee 


DETROIT.—Appointment 
Cowhey advertising and sales 
promotion director for Chrysler and 
Imperial division, Chrysler 
has been an- 
Briggs, division 
general manager. 

succeeds 

Durkee, who 


resigned 

executive 
vice-president 
Botsford, Con- 
stantine Gard- 
ner, Inc., Portland, 


Ore. For the past 
years, Cowhey Cowhey 

has been manager the Detroit 
office D’Arcy Advertising Co. 


Looking Toward T-Bird Future— 


Addressing meeting Art Center School, Los Angeles, Ford, prod- 
uct planning and styling vice-president, described the styling evolution the 1958 
Thunderbird. pointed that despite reduced sales the industry, 
twice many 1958 four-passenger Thunderbirds have been the last six 
months were sold the best months production the two-passenger model. 
Using the above model, Ford also described how the styling future Thunderbirds 


could take any one several directions, 


the 
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can possibly given! 


says CARMEN FRANCO, Dodge-Plymouth dealer, 
St. Louis, Missouri. 


are really sold the excellent cooperation given 
ComMERCIAL PLAN the best the field, and 
they pass this enthusiasm when selling. heartily 
gives all the service that can possibly given. Credit 
checks are tops, even under difficult conditions. 
keep full control financing all times, and are able 
sell higher priced models and extras thanks 
PLAN.” 


Commercial Credit dealers 
are successful dealers 


Write call the nearest CommerciaL Crepir CoRPORATION 
office for complete information the benefits 
Why not it, today? 


service offered through subsidiaries the 
Commercial Credit Company, Baltimore Capital 
and Surplus over $200,000,000 offices principal 
cities the United States and Canada. 


...gives all the service that 


“a 
| 
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Monarch Buick Looks 


Dealer Move Uncorks 
Broader Potential 


series dealership reloca- 
tions. Next week: Carlisle Porter 


Lincoln-Mercury, Clearwater, Fla. 


Kern 
Staff Correspondent 

William 

Krafft, who operated his Mon- 
arch Buick Co. dealership auto 
row near downtown Indianapolis 
for years, says that moving his 
dealership near the city limits 
has opened entirely different 
type automotive sales and serv- 
ice operation. The transition was 
not made, however, without meet- 
ing new and challenging problems. 

The switch Monarch Buick 
from the role downtown dealer 
the city’s congested traffic area 
was made result dealer 
survey the city officials. 

Monarch Buick took over the 
physical properties Ripley 
Buick, Inc., which had built 
new $350,000 building 1956. 
General Motors took over most 
the Monarch Buick property. 

“We are extremely happy our 
new neighborhood location,” Krafft 
said. begin with started 
showing profit again our new 
and used-car operation and feel 
that the move the suburban area 
offers greater sales potential 
both car departments.” 

> 


RAFFT said, however, that the 
service department presents 
challenge. 

“Our operation,” explained,” 
located some miles away from 
our former site the center the 
city. Here was ideal location 
insofar service availability was 
concerned. 

“Our service problem the pres- 
ent educate our customers 
drive the new location. are 
using direct mail, telephone, news- 


papers and radio effort 


smooth out this problem. 
“Of course, retained the 


Ripley Buick service customers 
and within short time ex- 
pect attract most our cus- 
tomers the Monarch Buick 
service department. 


“We have been the new loca- 
tion only days, but expect 
have most our problems behind 
with the introduction the 
confident that 1959 will one 
our better sales years all de- 
partments.” 


former Monarch Buick 
building was multi-floor affair, 
while the new headquarters gives 
the dealership 24,000 square feet 
floor space the ground floor. 
The first floor occupied 
large service department, parts, 
showroom and closing rooms. 
Executive offices and heavy parts 
are the second floor. The build- 
ing surrounded 40,000 square 
feet outside area which has been 
devoted used-car sales and cus- 
tomer parking. 

With the move the new loca- 
tion Krafft took the Jeep line 
trucks and wagons and dis- 
plays the complete line sales 
location across the street. 

Monarch Buick located near 
one the city’s large shopping 
centers and this itself served 
potential for new Buick owners, 
Krafft said. 


$70,000 Expansion 


For Buick Shop 


LANCASTER, Y.—Paul Batt 
Buick, Inc., has announced $70,- 
000 expansion program accom- 
modate increased service business. 

50-foot steel and concrete 
addition being built the pres- 
ent 50-foot service depart- 
ment. Visualiner, machine shop 
and baked-paint booth will 
added. 


Consolidated Warranty 
Formed Firms Merge 


used-car warranty firms have 
merged form Consolidated War- 
ranty System with headquarters 
here 120 Morris Ave. 

Companies involved were Na- 
Bonded Cars, 
Registered-T ested Cars, Inc.; 
Auto Warranty Co., and Auto Life 
Plan. 

James Smith, president and 
chairman the new organization, 
said Consolidated sales are expected 
exceed $10 million year. 

With 121 offices the 
Canada, Puerto Rico and Mexico, 
Smith said, Consolidated would 
issue “about 200,000 warranties 
year” through “about 10,000 dealers 
offering our warranty service.” 

The automobile warranty busi- 
ness, which Smith calls “one 
the fastest growing the coun- 
try,” was started 1953 Na- 
tional Bonded Cars, one the 
companies the consolidation. 

announcing the merger, Smith 
also stated that “with more than 
half million cars now the 
road that have been warranted 

our member companies, estimate 


Steel Firms Hike 
Prices $4.50 Ton 


PITTSBURGH.—The steel indus- 
try last week began raising prices 
$4.50 ton, increase about 
percent. The boost had been 
expected since the industry granted 
pay hikes July 

First announce increase 
was Armco Steel, seventh largest 
producer. Republic third largest; 
Jones Laughlin, fourth, and Na- 
tional Steel, fifth, followed suit. 
Thursday, Steel, No. pro- 
ducer, and No. joined 
the increase. 

News the price hike pushed 
the stocks steel companies. Scrap 
steel prices also increased. 


that their owners are saving more 
than million month repair 
bills.” 

predicted that the merger will 
“solidify the industry and offer 
purchasers used cars virtually 
hospitalization plan’.” 


Suburban Site for Monarch— 


4 ¥ 


— 


downtown Indianapolis dealer, Monarch Buick, occupied this $350,000 building 
near the city limits three months ago when surveys showed market changes. The 
building was erected 1956 predecessor, Ripley Buick. Monarch Owner 
William Krafft predicts that result the relocation, 1959 will banner 


year for all departments his business. 


New Peugeot Sales Chief 
Highlights News 


AMES LaMARRE has been 
appointed sales manager for 

Before joining 
Peugeot, LaMarre 
was for three 
years assistant 
manager with the 
midwestern dis- 
tributor for Volks- 
wagen. Prior 
that was 
district manager 
for General Mo- 
Corp. 

LaMarre will 
make his head- 
quarters with Peugeot New York 
and will coordinate sales, sales pro- 
motion, advertising and public re- 
lations activities. 


* 


Volvo 
the second year succession 
Volvo has Swedish Mid- 
night Sun Rally. 

Volvo driven Gunnar Ander- 
sson from Sweden and Elleman 
Jacobsen from Denmark was the 
outright winner. the particular 
class which Volvo belongs, 1,300- 
1,600 Volvo swept the first 
five places. 

Apart from this, Volvo won the 
team prize. 

The Midnight Sun Rally covers 
1,500 miles, with the start Stock- 
holm and the finish Ostersund, 
North Sweden. The rally run 


Used-Car Bulletin from Detroit 


Latest Auction Prices 


(Copyright, 1958, by Automotive News) 


Aptco Auto Auction. Sale every Wednesday. 


BUICK—’58 Special Riviera, $2,500. 
‘ST RM 2-dr., $2,260° (ps); Super 
conv., $2,000° 


"56 Super Riviera, $1,350° (ps); 2- 
dr., $1,150°. 

‘55 Super sedan, $1,070°; 

Riviera, $985°; Special 
$950°. 

’S4 Super 2-dr., $710; Special 2-dr., 
$605°; RM conv., $550° (ps). 
CADILLAC—'57 (62) conv., $3,510* 

(ps); sedan, $3,160° (ps), $3,160° 

(ps). 

"53 (62) coupe, $720°. 
CHEVROLET—'57 Two-ten station 
wagon, $1,810°, $1,740° (ps); Bel 
Air (8) Hardtop, $1,780*; sedan, 
$1,485; One-fifty (8) 2- 
-, $1,125. 

"56 Bel Air (8) conv., $1,220°; sedan, 
$930; Two-ten sedan, $1,215*, $1,- 
000*; One-fifty sedan, $815. 

"55 Bel Air Hardtop, $1,075*; station 
wagon, $530. 

"54 Bel Air sedan, $585°. 

"53 Bel Air coupe, $530°; Two-ten 
sedan, $365, $260. 

coupe, $2,110* 
(ps). 

"53 Powermaster sedan, $160*. 
DODGE—'57 Custom Royal sedan, $1,- 
695*; Coronet sedan, $1,230. 

’56 Custom Royal conv., $1,400*; 2- 
dr. Lancer, $1,150*; Coronet 2-dr., 
$800. 

FORD—’'58 Fairlane (8) sedan, $1,875*. 

‘S57 Retractable Hardtop, $2,250* 
(ps); Fairlane (8) 500 conv., $1,- 
770*, $1,700*%, $1,610* (ps); Vic- 
toria, $1,710*, $1,645*, $1,630°, $1,- 
635*; sedan, $1,460*, $1,410*; Fair- 
Jane (8) sedan, $1,435*; Custom (8) 
300 sedan, $1,390°, $1,200, $1,180, 


Century 
Riviera, 


$1,075°. 

Fairlane (8) conv., $1,100*° (ps); 
sedan, $900; Custom (8) sedan, 
$900. 

Fairlane (8) conv., $1,025°, 
$990°; sedan, $900°*. 

he | Custom sedan, $625, $555, $500, 
440. 


"53 Custom sedan, $375°*. 
HUDSON—’56 Super Hornet sedan, 
$900*. 
IMPERIAL—’53 sedan, $340* (ps). 
LINCOLN—’57 Capri Hardtop, $2,350* 


(ps). 
MERCURY—’57 Montclair sedan, $1,- 
840°; Monterey Hardtop, $1,700* 


(ps). 

Montclair conv., $1,350* 
Monterey coupe, $1,265*; 
sedan, $1,250* (ps). 

Monterey Hardtop, $1,010*. 

*53 Monterey coupe, $390. 

NASH—'55 Statesman sedan, $660. 
OLDSMOBILE—’57 (88) conv., $2,025* 
(ps); Holiday, $1,960*. 

*56 (88) Super Holiday, $1,455* (ps). 

(88) 2-dr., $660*. 

(88) sedan, $275*. 

PLYMOUTH — ’57 Fury Hardtop, $1,- 
885* (ps); Belvedere sedan, §$1,- 
570°, $1,250; Savoy sedan, $1,200*; 
coupe, $1,200*. 

°56 Belvedere (8) conv., $1,070*; 
Savoy (6) sedan, $980. 

Savoy coupe, $350*. 

’53 Cranbrook sedan, $175, $150. 

PONTIAC—’57 Star Chief conv., $2,- 
050*; Chieftain Catalina, $1,775*, 
$1,650°. 

’55 Chieftain Catalina, $905*. 

MISCELLANEOUS—’56 Chevrolet pick- 
up, $860; Dodge panel, $470; Ford 
F250 express, $875. 

’55 Ford F100 pickup, $600. 

’54 Ford F100 pickup, $400. 


(ps); 
Custom 


*Indicates automatic transmission or overdrive and (ps), power steering. 


Other Auctions Are Pages 34, 35, 37, 38, 39. 


over roads vastly differing types, 
most which consist narrow, 
twisting gravel 

This year 141 cars got off the 
start. the Volvos that started, 
completed the rally. 

The Midnight Sun Rally in- 
cluded the European Champion- 
ship for rally drivers. 


Austin 


USTIN MOTOR CO. has held 

England’s largest privately or- 
ganized exhibition special vehi- 
cles. The show had over 140 exhibits 
with total value more than 
$420,000. 

The exhibition brought together 
fleet users and coach builders from 
all over the country, well 
officials distributors from over- 
seas. 


Mainly concerned with heavy 
commercials, the show also in- 
cluded many conversions the 
Austin light commercial vehicles. 
These ranged from self-contained 
“home-cruiser” with 
roof mobile shops, designed for 
carrying washing machines, and 
Gipsy fire engine. 


The “heavy” section included 
seven-ton platform truck mounted 
with British Waterways floating 
container, five-ton normal-control 
chassis fitted with patented, six- 
stall horse box and three-ton 
long-wheelbase, forward-control 
chassis with metal body for con- 
veying meat. 


Each day the exhibition there 
were demonstrations held mate- 
rial handling, water pumping dis- 
Play given Austin Gipsy fire 
engine and demonstration 
Gipsy over specially constructed 
Alpine track. 


Triumph 


Moran, the Chicago dealer 
who claims his Courtesy Motor 
Sales, Inc., the world’s largest 
dealership, has entered the import- 
car field with Triumph franchise. 

will sell the car his Ford 
dealership Chicago and his 
Lincoln-Mercury outlet suburban 
Evanston. 


Said Moran, “We decided 
must meet that segment the 
Public demanding extremely 
economical automobile with low 
purchase and operating costs 


“We must face the fact that 
more than percent the total 
automobile sales are foreign 
cars.” 


English Ford 


English Ford Zephyrs won first 
and second place among standard 
series production cars and one 
the seven coveted “Coupes des 
Alpes” awarded Europe’s tough- 
est mountain test—the International 
Alpine Rally. 

Three Zephyrs were among 
cars completing the 2,360-mile 
course out starters. The 
“Alpine” considered the most 
difficult and arduous rally its 
kind Europe due the tough, 
wild and mountainous 


Rallys test both cars and drivers 
all phases motoring, including 


handling, night driving and 


Walker Predicts 
‘Partnership’ 


Men, Stylists 


LOS ANGELES. 
styling and the advertising 
sion, “partners sales appeal,” 
will play major merchandising 
role expanding national 
omy years come, says George 
Walker, Ford Motor Co., direc- 
tor styling. 


Many Americans are “saving 
their money and biding their time” 
present, Walker told the 
Angeles Advertising Club, but 
“there seems solid indications 
that, before long, will get out 
from under these dark clouds and 
into the sunlight again.” 


Walker said encouraged 
the growth two-car families and 
those with annual income 
$5,000 more, and the prospect 
what described “drastic 
increase” the number Amer- 
icans the 20-to-24-year age 
group. 

“Here are young people forming 
their families and buying durable 
goods for the first time,” said. 
“We think this group will continue 
expand least through 1975, in- 
creasing number from about 
million now more than million 
1975.” 

Pointing the “hundreds and 
perhaps thousands” new prod- 
ucts that may introduced the 
result technological advances, 
Walker added: “In country 
traditionally style-conscious ours, 
all will have designed and 
marketed such way that they 
will gain public acceptance.” 


White’s Sales Up, 
Earnings Down 


First Half 


Motor Co. were $125,211,443 during 
the first six months 1958, in- 
crease percent over the first 
half 1957. 


This record figure surpasses the 
previous high $112,525,457 for 
first half 1956 and last 
first-half volume $109,817,968. The 
volume was made possible the 
acquisition the Diamond divi- 
sion Apr. and the full six 
months’ operation the Reo divi- 
sion, acquired June 1957, the 
company said. 


reduction net income from 
$3,350,746 last year $2,543,208 for 
the first half 1958, approximately 
percent, the impact 
the prevailing changes economic 
conditions, according White. 

Units sold the first half total- 
led 10,074, from the 8,706 sold 
the like period last year. 


Probers Hit 
Auto Industry 


LOS Los An- 
geles County grand jury took the 
auto manufacturers and their deal- 
ers task last week for failing 
solve the vehicle exhaust prob- 
lem. 


unanimous report, the grand 
jury said the automobile industry 
apparently had expended “millions 
for glitter and hardly one cent for 
defense the health and protec- 
tion the American citizen against 
smog.” 

The specific target for criticism 
was the air polution control dis- 
trict, which the panel said appears 
making little progress toward 
solving the vehicle exhaust prob- 
lem, 


Leads Decline 


Imports Coast 


LOS 
figures for California, major 
market for imported cars, show 
interesting developments for the 
first half June, compared with 
the first half May. 

Total car business the period 
was down 2.5 percent, Volkswagen 
was down percent; Hillman, 
down percent; Renault, down 
percent; Simca, down percent; 
Opel, down percent, and Fiat, 
down percent; Volvo was 
percent; English Ford, per- 
cent; MG, percent, and Tri- 
umph, percent. 


Perfect vision for night driving 


SOLD THROUGH NEW-CAR DEALERS ONLY. Now standard 
equipment top-line Buick* models. 


With this amazing E-Z-I Mirror, headlights behind you are dis- 
tinct—yet glare-free. You can judge more accurately how near the 
headlights are behind you. guessing, blinding! Safer! It’s 
optically better because it’s front-surface mirror—you see only 
one image. 


Not just two positions, but three! 
123 


(1) DAYTIME, you get clear, soothing yellow-green image. 
(2) NIGHT CITY, you filter out low-beam headlight glare. 
(3) NIGHT HIGHWAY, you de-glare “brights” behind you. 


Perfect vision 


clear rainy weather 


SOLD THROUGH NEW-CAR DEALERS ONLY. 


Cromir outside-mount, front-surface, chromium-alloy-type 
mirror. provides clean, sharp, single images. ghosting! 
blurred reflections! Cromir gives you better day-night vision 


than ordinary back-surface mirrors. It’s clearer wet weather 


because moisture droplets run off, don’t cling. The mirror 


guaranteed for long the first driver keeps the car. Available 
from manufacturers outside mirrors. 
*Also available from Accessory Department. 


LIBERTY MIRROR DIVISION, Brackenridge, Penna. 
Tune THE PERRY MASON SHOW Saturday Nights, CBS-TV Network 
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The Man Behind the 


Sales Testing the Imports 


This the first 
series articles which will 
report factual results road- 
testing import cars. 

* * 
William Carroll 
Staff Correspondent 
first car from Japan 
reach the American market 
quantity the Toyopet Crown, 
made Toyota Tokyo. mod- 
erate size four-door sedan, Toyopet 
larger than most imports and 
smaller than low-priced American 
cars. 
Produced Japan’s 
auto factory the rate some 
1,500 units monthly, the Toyopet 
accounts for major portion 
Japanese registrations. Used 
taxi, commercial travelers 
and for fleets, the car one 
the largest sedans made Japan. 
First impressions the Toyopet 
are deceiving. Placed near one 
the small German Italian im- 
American sedan. the Toyo- 
pet first seen near American 
can recognized immedi- 
ately import. 

The car compact, with mini- 
mum overhang and costly orna- 


mentation. The hood and trunk 


short, while doors are large and 
high. 


* 


There’s Lots Room 


the push-button rotary 
latches and seems though 
large section the side panel 
swings open. plenty room 
enter and plenty room sit. 

over six feet tall, but 
there was need hunch 
duck see. The seats were chair 
height and cushions well padded 
with foam rubber. The front seat 
could shifted far back 
could hardly reach the pedals, 
which, the way, were large 
enough easily used with 
our pair no. 12s. 

Interior finish nice, with such 
saleable details door pull straps, 
door-mounted ash trays (one the 
back the front seat also) and 
front ventilator panes. 

The steering wheel large (15% 
inches diameter) for comfort and 
low enough not interfere with 
the vision short person. 

All all, first impressions are 
good; with seating dimensions 
real selling point for the person 


who likes interior spaciousness 
American car, but would like 
something little less bulky the 
outside, 
* + + 

are impressive. 

The panel loaded with them, 
all large enough read easily. 


large circular speedometer, 
(the Toyopet will 70), the 
right The plastic 
speed pointer illuminated with 
soft green light miles 
hour. Over that the pointer 
glows purple-red warn the 
driver high speeds. 


Total mileage registered the 
odometer, which includes 
mile wheel. From left right 
the instrument cluster are oil- 
pressure gauge, ammeter, gasoline 
gauge and engine coolant meter. 

red warning light the left 
the instrument cluster flashes 
when door unlatched. turns 
green when the headlights are 
high beam. The same 
blinks bright green indicate use 
direction signals. 

Below the instrument cluster are 
control knobs for the lights, electric 
dual windshield wipers, interior 
light switch (marked “R” for room 
light), choke and throttle. The en- 
gine started turning the 
tion key the right many 
cars. 


+ * 


Touchup Paint Provided 
THE glove box, which has 
die-cast lid with expensive roller 
catch, can touchup enamel 
matching the body color and 


book. 


Not only does the book explain 
the most economical operation 
the car, but details trouble- 
shooting methods, periodic inspec- 
tion and maintenance informa- 

tion, description the car, list 
the tools and suggested list 
long trips. Its instruction book 
that would useful with any 
American car. 

The little four-cylinder 
days) with slight assist from 
dash-controlled choke. dropped 
the clutch, pulled the shift lever 
low and took off, not fast but 
smoothly. 

bomb, the Toyopet ade- 
quate keep with city traffic, 


Under 


Ex-Dealer Sues GM, GMAC 


GRAND RAPIDS, for- 
mer Oldsmobile dealer nearby 
Hastings has become the latest 
sue his former factory under the 
good-faith law, which two years 
old this week. 


General Motors and GMAC were 
charged with customer “screening,” 
transportation-fee “packing” and 
coercive practices suit filed 
Federal District Court Arthur 
Harwood, Harwood-Dewey 
Olds Co. 

The suit asked damages 
$150,000, bringing the total claims 
such litigation $3,420,000. 
Harwood alleged that was un- 
able get cars from unless 
GMAC handled all financing. 
GMAC, said, rejected “vast 
majority” customers that would 
have been accepted from other 
dealers. 

Shipping Oldsmobiles from the 
Lansing plant Detroit and then 
Hastings doubled his transporta- 
tion costs, said. also 
claimed was compelled buy 
lease advertising signs from Na- 
tional Advertising Co. 

owed Harwood $11,557 
when the Oldsmobile franchise 
was terminated Feb. 22, 1957, 


Freight Rates Cut 

NEW YORK.—Lifschultz Fast 
Freight, less-carload freight for- 
warder operating between the 
Midwest and East Coast, has posted 
reduced rates shipments auto- 
mobile kingbolts king pins and 
ball-bearing shackles moving from 
Milwaukee New York for export. 


was alleged. The franchise had 
been awarded July 1956. 

The good-faith law under which 
this suit and several others 
been begun was signed President 
Eisenhower Aug. 1956. Chrysler 
Corp. called the law unconstitu-| 
tional last month defense 
suit initiated former Dodge- 
dealer San Leandro, 


foot the throttle kept 
moving rapidly. another 


though win stoplight races 
with it. The shift second (second 
and high are syncromesh) was solid 
and easy, with techniques re- 
quired that might confuse woman. 
The car handled well. 
oe * 
Power Steering 
FIRM hand the steering 
wheel (there’s power) and 


miles hour. 

This was the important differ- 
ence, Unlike many other imports 
we’ve driven, the Toyopet re- 
quired orientation “getting 


used to” odd unusual controls. 
Anyone could jump from 1950 
Ford Chevrolet and feel right 
home Japan’s pride and joy, 
with the added advantage get- 
ting around miles every 
gas. 


liked the brakes. They were 


solid and stayed that way, 


hour. The parking brake (it 
works the rear wheels only) 
lever-operated from the left 
the front seat. It’s easy apply, 
but found that women 
trouble releasing the 
catch. 


The car handled like Ameri- 
can car, with pronounced under- 
steer the corners. other 
words, wanted straight, 
rather than keep turning. This 
something safety factor for 

(Continued on Page 41, Col. 1) 


Car Tested: 
TOYOPET 


Model: RSL Toyopet Crown 
four-door sedan. 

Engine: Toyota Model four- 
cylinder, four-cycle overhead 
valve, 88.66 cubic inches dis- 
placement, horsepower, 3.03 
compression ratio, adjustable 
rocker arms. 

Maximum horsepower (60) 
developed 4,400 r.p.m., while 
maximum torque 79.5 foot 
pounds reached 2,600 r.p.m. 
Contoured combustion chamber 
and pistons are said 
contribute smooth running 
and high fuel economy. 

Transmission: Steering col- 
three- 
speed unit bolted the engine 
block. plate-type hy- 
draulically actuated dry clutch 
7%-inch diameter used. The 
shift pattern identical that 
current model American cars. 

Accessories: Radio, heater 
(standard), white-wall tires 
(standard), fog lights, backup 
lights, clock and tinted glass. 

Tires: 6:40 15, four-ply nat- 
ural rubber tires made Dun- 
lop (Japan). Recommended pres- 
ing loading and speed. 


Watch for August Issue 


Assignment: Backshop Profits 


notably poor year, some dealers are managing 
turn good profit reports. This accident. These 
dealers make money good times bad. 

They fare well because they serve their communities 
well. They have built well service—the foundation 


their position their communities. 
far new-car sales go, the outlook uncertain. 


one knows how the 1959 


models will strike the fancy 


new-car buyers. hope they enchant the buyers 
and that all will rosy once more. 

But, looking into the future, it’s safe bet that the 
dealers who are doing well service will doing well 
generally 1959. For that reason, are making 
special effort our Aug. Service issue bring 
dealers the lowdown outstanding service profit opera- 


tions the nation. 


Watch for it. 


This issue will treasure book profitable ideas. 


‘ 


‘ 


at 


Toyopet Test Car— 


This the Japanese Toyopet Crown four-door sedan, the model tested William 
Carroll, Automotive News correspondent. The six-passenger car larger than most 
imports but offers small-car economy. said deliver miles per 


Notes Recovery Top 
Week’s Business News 


news business last week 

gave solid backing reports 
that the recession over, least 
for several key industries. 

The biggest news came from 
the steel industry which began 
increasing prices. Armco was the 
boost and there were many who 
expected the hike become 

Pay raises were granted the 
steel industry July but price 
increases were delayed while the 
industry studied its recession- 
reduced market. Instead the pro- 
duction dip the industry expected 
July, orders flooded and the 
industry seems feel that the 
time for the price increase here. 

> 


production was scheduled 
last week, the fourth 
straight weekly gain and the 12th 
boost the last weeks. Scrap 
steel prices continued increase 
last week. Rising scrap prices are 
considered sign increased steel 
production ahead. 

The oil industry has just about 
licked the oversupply problem that 
plagued through the recession. 
Gasoline prices are being moved 
and Texas authorities have author- 
ized increased production for 
August. 

Another industry that far 
from depressed the construction 
trade, Dodge Corp. reported 
that construction contracts 
awarded June totalled $3.8 
billion. 

The June total was “by far the 
highest figure” ever reported for 
single month. was percent 
above the June, 1957, total and 
percent better than the May figure. 

> > 


the miners’ annual vaca- 
tion out the way, the most 
recent report coal production 
showed sharp increase. Paper- 
board and lumber production scored 
gains, Reports retailing, gener- 
ally, and department store sales, 
particular, have been the 
side. 

The Government announced 
another increase the cost 
living index, one the 
current round inflation. The 
index now stands 123.7 com- 
pared 123.6 for May. 

While announcing the living-cost 
climb, the Bureau Labor Sta- 
tistics indicated that costs may 
near their peak and said that 
detected evidence scare 
buying result the Middle 
Eastern trouble. 

* 

Administration last week 

asked Congress raise the 
Federal debt limit $288 billion, 
$8-billion boost. huge deficit 
the current fiscal year, which 
considered many being infla- 
tionary, made the request neces- 
sary. 

The prospect continued 
tion one the factors which 
pushing the stock market. All 
stock averages last week had the 
market near the peak levels 
early July, 1957, when the stocks 
broke fall their recession 
lows. 

The saving splurge consum- 


$253,548 Estate 


estate Nevoy 
Rofinot, part owner Harms- 
Rofinot Chevrolet Co. here, was 
valued $253,548. Mr. Rofinot died 
May 12. 


ers, that has been one the big 
stories the recession, begin- 
ning show signs easing. 


Leading finance companies last 
week cut the amount 
they will pay for short-term money 
was the first reduction since late 
April but there were nine reduc- 
tions between Jan. and Apr. 


Those reductions led drop 
the amount the finance companies 
charge dealers for floor-plan fi- 
nancing funds. 


the explanations for the 
the current cut commercial 
paper rates that dealers are 
ing off their stocks 1958 cars and 
reducing floor-plan debts. This 
seasonal drop floor plan financ- 
ing has reduced the needs finance 
companies for short-term money. 

ment advice firm, reports that 
parts manufacturing firm’s 1958 
business better the replace- 
ment field but off original 
equipment. 

This was backed report 
from the rubber industry that ship- 
ments replacement tires June 
totalled 6,380,000, gain 15.3 per- 
cent over June last year. The 
total gave the industry its best 
June the replacement field. 


Ends 
Years Ford 


DEARBORN.—A 42-year career 
automotive sales was concluded 
with retirement O’Donohue 
from Ford Motor Co. 


O’Donohue had been charge 
Edsel regional district sales offices 
chicago for the last two years, 
following long series executive 
sales assignments the Ford divi- 
sion. 

was hired the company’s 
sales offices Des Moines 1916 
the age 18. advanced 
through number field sales 
positions Des Moines until 1931 
when was transferred Dear- 
born. Later, filled sales positions 
branch offices Chester, 
and Edgewater, 


1939, was appointed district 
sales manager Houston and 
1946 moved Chicago Ford 
division district sales manager. 
later became fleet sales manager, 
division car sales manager, then 
dealer placement manager, and 
finally 1955, returned the 
field district sales manager 
Memphis. became Edsel re- 
gional sales manager Chicago 
1956. 


Court OKs Union Curb 
Labor-Saving Tools 


SAN BERNARDINO, 
ruling which may have big 
impact automation, Superior 
Court judge declared legal 
union contract restricting the use 
spray guns and rollers the 
painting industry. 

“In society where there has 
not been adjustment wages 
the savings time afforded 
the use new techniques, and 
where such savings may result 
ment prevent such conditions 
has lawful labor objective,” said 
Judge Martin Coughlin. 
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AMBLER! 


All across the country the story the same! Motorists 
are switching from big, unwieldy, gas-thirsty cars 
RAMBLER. This means Rambler dealers have every 
present and potential new car buyer their area 
prospects. wonder Rambler sales are smashing all 


thumping per cent over last year. 


WOULDN’T YOU LIKE SELL 
THE CAR THAT’S... 


The Proven Economy Champ 


= 2 


Tops Resale Value 


Have the Product for the 
YOU Have the Opportunit 


Franchises Also Available Canada and export markets. 
write to: Motors (Canada) Ltd., Ave., Toronto 


it 
“GSE SES 


RAMBLER DEALERS 


Can Sell Car for Little 


MONTH 
Yes! You can sell Rambler American Luxe Sedan the full suggested 
factory delivered price, equipped with Directional Signals, Reclining Seats 
and White Tires—including finance charges month 
contract, down, for $40.10 month. This course, does not include 
freight, insurance state and local taxes. 


PLAN NOW FOR 
MAIL THIS COUPON TODAY! 


Director Dealer Development 

American Motors Sales Corporation 

Detroit 32, Michigan 

Gentlemen: Will you please provide with more complete informa- 


tion about the Rambler franchise. understand that under 
obligation and inquiry will held the strictest confidence. 


NAME 


Are! 
FACT: 


AUTOMOTIVE WASHINGTON 
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sible his efforts insure would better than 


Congress Lends Hand 


Small Business 


William Ullman 


Washington Bureau Chief 

85th Congress, which times this session appeared 
dead set against passing any constructive measure 

aid small business, has turned out pretty good 
friend the little guy after all. frequently happens 
the Congressional homestretch, lawmakers let political 


maneuvering and 


tactics and came through 


with several solid pieces 
Among the most im- 
portant, far car dealers are 
concerned, are the new laws making 
the Small Business Administration 
permanent agency and the House- 
approved bill provide small busi- 
ness tax relief. 

even stronger version the 
tax bill expected clear the 
Senate before Congress adjourns. 

passed the House, the 


William Uliman 


measure would cost the Treasury 


about $260 million 
revenues. 
Smaller firms will 
get most 
the benefits. Most 
costly provision 
from the Govern- 
ment’s point 
view would per- 
mit 
man write off 
percent the 
cost tangible 


property, such machinery and 
equipment, during the first year. 
This fast depreciation could ap- 
plied only property purchased 
after the end 1957 and only 
acquisitions costing $10,000— 
$20,000 husband and wife 
file joint return. The remaining 
percent would depreciated 
under present rules. 

The five-point tax relief bill 
would also give break small 
firms and investors small firms 
that have suffered losses. would 
permit closely held corporations 
accumulate more earnings, and 
would allow estate taxes 
spread out over years where 
the estate tax consists invest- 
ments closely held businesses. 


There will concentrated 
drive the Senate grant even 
more benefits small firms. Sena- 
tor John Sparkman, Alabama Dem- 
ocrat and chairman the Senate 
Small Business Committee, has an- 
nounced that will submit the re- 
sults his small business tax 
study the Senate Finance Com- 
when deliberates the 

ill. 

remarks the Senate floor, 
Senator Hubert Humphrey, Minne- 
sota Democrat, said will support 
Sparkman “as vigorously pos- 


the small business tax bill, 
passed the Senate, shall in- 
corporate the recommendations 
which resulted from our study, The 
Congress can longer temporize 
granting practical justice the 
small business community the 
area Federal taxation.” 

Humphrey said was fortunate 
that House action the measure 
came early enough allow the 
Senate “an ample opportunity for 
full study the measure.” 

* 


Better Than Nothing 


ROPOSED standards the Na- 
tional Labor Relations Board, 
which would extend NLRB’s cover- 
age labor disputes include 
about percent franchised new 
car dealers, were viewed NADA 
“desirable” for the time being. 
Emphasizing that has not 
retreated from its position 
favor “state’s rights local 
businessman’s labor problems,” 
NADA said that since state au- 
thorities presently have juris- 
diction most labor disputes, 
dealers are caught “no-man’s 
land.” They have tribunal 
assist them resolving their 
labor disputes. 
Even NLRB, according NADA, 


THE COLUMBUS DISPATCH and OHIO STATE JOURNAL 
ANNOUNCE OPTIONAL COMBINATION RATE 


Another important development the growing Columbus-Central Ohio market—the capital 
the State, the country’s 29th largest metropolitan market and one the fastest growing 
areas the nation. 


THE COLUMBUS DISPATCH—Central Ohio’s Leading Home Newspaper, and THE OHIO 
STATE JOURNAL—The only Morning Newspaper the capital the State, have moved 
into the same building, and both newspapers are now being printed the same plant! With 
the resulting production economies, The Dispatch and The Journal can now offer YOU the 
economy 


OPTIONAL COMBINATION RATE *73c PER LINE 


delivering 100% coverage this key market milline $2.80! 


Both newspapers, and the combination, represented 


O'MARA Inc. 


New York Chicago Detroit San Francisco Los Angeles 


founded 1871 


Ralph Hemming 
Manager, General Advertising 


founded 1811 
*Effective October 1958 per line during August and mat, one bill. 
‘ 


Unless protests legislation 
the way, the proposed standards 
will into effect Sept. 

* * 


Cruel Evil 


one the major 
unsolved economic problems 
our times.” 

begins “Defense Against In- 
flation,” important study just 
published the Committee for 
Economic Development. The book 
was prepared CED’s Subcommit- 
tee Inflation, headed T.V. 
Houser, Sears Roebuck 
and including its membership 
distinguished businessmen and 
six capable economists. Their find- 
ings appear formal statement 
national policy CED’s Re- 
search and Policy Committee. 

CED believes—and thinks most 
people would agree—that “infla- 
tion evil which must not 
tolerated. its simplest terms, 
cruel tax people who 
live fixed incomes, Pensioners, 
holders annuities and life in- 
surance policies, investors 
bonds and other fixed-money 
obligations, government employes, 
private schools, hospitals and 
other endowed institutions—these 
and many other groups and or- 
ganizations suffer when the value 
money goes down. econ- 
omy abundance, grossly 
unfair place such heavy bur- 
dens those who are least able 
protect themselves.” 


While the has not suffered 
ber other nations, CED points 
out that consumer prices here have 
more than doubled since 1939. 

attacks the belief that inflation 
necessary high employment, 
explaining that there have been 
periods our history when the 
economy grew rapidly while prices 
were stable falling. 

“Even during the periods ris- 
ing prices,” says CED, “there was 
general expectation that infla- 
tion would continue. 
expectation that differentiates the 
present situation from the past.” 


Not Inevitable 


inflation subcommittee does 
not believe that inflation in- 
evitable. thinks that nation can 
have both stable prices and high 
employment. But think 
this easy road, because 
follow it, Americans will have 
surrender illusion—that can 
get more out the economy than 
put into it, that can consume 
more than produce. 

The economic group’s plan for 
preventing inflation would make 
the task the joint responsibility 
government, business, labor, 
and agriculture. 

The chief job would 
keep demand from rising 
faster than the nation’s ability 
produce. CED would amend the 
Employment Act 1946 include 
stable prices specific objective 
policy. 

Business labor should not use 
its powers force excessive in- 
creases wages, CED means that 
average wage rates, including 
fringe benefits, should rise fast, 
but not faster, than the rise 
output per man-hour for the econ- 
omy whole. This increase has 
averaged just over percent 

year since 1900 and close per- 
cent year since World War 

The group also points out that 
wages should rise proportion 
the average gain productivity, 
not absorb the whole gain. Capital 
should share the benefits greater 
productivity, too. 

* + 


But Prices 


CED published its ominous 
warnings, the Department 
Labor reported that consumer 
prices climbed another record 
June, rising one-tenth one 
percent. 

result, Ewan Clague, Com- 
missioner Labor Statistics, said 
that about 575,000 workers will get 
pay increases, ranging from one 
three cents hour. The price 
index, now 123.7 percent the 
1947-49 average, has climbed 
the last months. 

far, Clague added, the Mideast 
crisis has produced scare buying 
and has had effect prices. 


GOING PLACES TOO! 


Wherever fine cars are Wherever discriminat- 
ing owners are protecting their cars from the 

ravages “road wear,” find BLUE CORAL 
the picture lending that “Finishing Touch” ele- 
gance enduring beauty the finish, for 
which BLUE CORAL TREATMENTS have become justly 


famous the world over! 


Yes, BLUE CORAL going places along with car owners, 
manufacturers and dealers who have eye the future, 


who judge quality proven past performance! 


COMPANY FACTORS, INC. Creators the Blue Coral Treatment 


COMPANY FACTORS, INC 
WHITE PLAINS, NEW YORK 
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1 3. Guard the precepts of individual freedom, which made the U. S. A. 


great and its citizens more the better things life than anywhere 
else the 


AvVTOMOTIVE 


Returning Public 
Bodes Well for Industry 


the 1958 gloom beginning dissipate. 
are beginning hear forecasts 1959 sales well 
above five million. addition, the outlook for good fourth 
quarter improving. 

Car buying, course, complex thing, affected 
many factors. Among them the capacity the new 
models enchant the purchasers, instill desire the 
public’s heart. 

And, from what hear, the new models will provide 
the spark interest that needed bring the style 
buyers out greater numbers. 


Undergirding the auto market the need for personal 
automotive transportation. looks like production for the 
domestic market this year will barely top the total scrap- 
page. 

Headlines the Middle Eastern muddle are beginning 
stir activity those who fear that interruption 
auto production might leave them with undependable trans- 
portation. 

Then, too, all reports savings and auto credit indi- 
cate that people have the ability pay for cars. have 
recovered from the loose credit splurge 1955. 

But perhaps the most dependable sign better auto- 
motive times can found study consumer attitudes 
the University Michigan. This study indicates that 
the car-intention-to-buy rate has finally halted its decline 
and that more confidence buying plans noted. 


Public confidence the economic future the most im- 
portant factor the auto market, for, spite all the 
other factors, comparatively few people will buy unless 
they have confidence. 

was lack confidence the economic outlook that 
knocked the props out from under the auto market, and 
will returning confidence that will support larger auto 
market. 


Coming 
Events 


Dealer Conventions 


Aug. 89%—Montana Automobile Dealers 
Assn., East Glacier Hotel, Glacier Park, 


Mont. 

Aug. Independent Auto- 
mobile Dealers Assn, Bon Air Hotel, 
Augusta. 

Aug. 13-15—Automobile Dealers Assn. of 
West Virginia, Greenbrier Hotel, White 
Sulphur Springs, 

Aug. Automobile Dealers 
Assn., General Oglethorpe Hotel, Sa- 
vannah. 

Aug. 22-23—National Auto Auction Assn. 
annual convention, Hotel Bismark, 
Chicago. 

Sept. 5-7—Maine Automobile Dealers 
Assn., Eastland Hotel, Portland. 


Sept. 7-9—Colorado Automobile Dealers 
Assn., Antlers Hotel, Colorado Springs. 
Sept. Automobile Dealers 


Assn., Lander, Wyo. 

Sept. 8 — New Hampshire Automobile 
Beach, N. H. 

Sept. Automobile Dealers 
Assn., Leamington Hotel, Minneapolis. 

Sept. 14-16—Michigan Automobile Dealers 
Assn., Pantlind Hotel, Grand Rapids. 

Sept. 21-22-——Kentucky Automobile Dealers 
Assn., Inc., Sheraton-Seelbach Hotel, 
Louisville. 

Sept. 21-23—Ohio Automobile Dealers 
Assn, The Neil House, Columbus. 

Sept. York State Automobile 
Dealers, Lake Placid Club, Lake Placid. 

Sept. 21-23—Automotive Trade Assn. of 
Virginia, Cavalier Hotel, Virginia Beach. 

Sept. 21-23—New York State Automobile 
Dealers, 35th Annual Convention, 
Lake Placid Club, Essex County, N. Y. 

Sept. 22-23—Wisconsin Automotive Trades 
Assn., Schroeder Hotel, Milwaukee. 

Oct. Automobile Dealers 
Assn., Eden Roc Hotel, Miami Beach. 

Oct. 25-27—Arkansas Automobile Dealers 
Assn., Hotel Arlington, Hot Springs. 

Oct. 27-29—New Jersey Automotive Trade 
Assn. Chalfonte-Hadden Hall Hotel, 
Atlantic City. 

Nov. 8-10—Texas Independent Automobile 
Dealers Assn., Texas Hotel, Fort Worth. 

Nov. 12—Connecticut Automotive Trades 
Assn., Hotel Statler, Hartford. 

Nov. 16-I18—Mississippi Automobile Deal- 
ers Assn., Buena Vista Hotel, Biloxi. 
Independent Auto- 
mobile Dealers Edgewater Beach 

Hotel, Chicago. 

Dec. 3—Utah Automobile Dealers Assn., 
Newhouse Hotel, Salt Lake City. 

County Automobile 
Dealers Assn., Milwaukee Athletic Club, 
Milwaukee. 

Jan. 4—National Automobile 
Dealers Assn., Chicago. 

Feb. 22-23—Louisiana Automobile Dealers 
Assn., Roosevelt Hotel, New Orleans. 
March Dealers Assn. 

of North Dakota, Bismarck. 

May Idaho Automobile Dealers 
Assn., Boise. 


Auto Shows 
Oct. State Fair Automobile 
Show, Dallas. 
Nov. Auto Show, Turin, Italy. 
Nov. 22-30—Detroit Auto Show, Artillery 
Armory, Detroit. 
Jan. 10-17—Pittsburgh Auto Show, Hunt 
National Guard Armory, Pittsburgh. 
Jan. 17-25—Chicago Auto Show, 
national Amphitheatre, Chicago. 

Jan. 22-27—Tampa Auto Show, Fort 
Hesterly Armory, Tampa. 

Feb. 19-23—Albuauerque Auto Show, State 
Fair Coliseum Bldg., Albuquerque. 


Apr. Auto Show, Denver 
Auditorium, Denver. 
General 
Aus. 13-17 — Rod and Custom World's 
air, 


Industrial Arts me _ Eastern 

States Exposition, West Springfield, 
Mass. 

Sept. Truck Leasing Sys- 
tem, !4th Annual Meeting, Blackstone- 
Sheraton Hotel, Chicago, 

Oct. 6-8—Truck Body Equipment Assn., 
Inc., convention - exhibit, Ambassador 
Hotel, Atlantic City. 

Oct. 13-19 International Foreign Car 
Show, Mechanics Exposition Bos- 
ton, 


Nov. Warehouse Distrib- 
utors Assn., Muehlenbach Hotel, 
Kansas City, Mo, 

Jan. 25-Feb. Foreign and 
Sports Car Show, Dinner Key Audi- 
torium, Miami. 

Feb. 15-17—Motor and Equipment Whole- 
salers Assn., National Convention, Con- 
rad Hilton Hotel, Chicago. 

Feb. International Automotive 
Service Industries Show, Navy Pier, 
Chicago, 


Years Ago... 


Automotive Cartoon 


the Week 


“Men, the order the 


Letterbox 


Industry All Wrong’ 


read with utmost interest 
the May issue the article “What 
role can small cars play?” late, 
lot has been written the 
subject. That, itself, indicates 
how important has become. 


have been connected with the 
auto industry this country and 
abroad for years and writing 
from the vantage point im- 
porter, distributor and dealer 
foreign cars Detroit. beg 
express you feelings the 
subject. 

seems that Detroit feels 
pretty bitter about the various 
statements made connection 
with the depression. Many people 
have put the responsibility where 
belongs. President Eisenhower 
did not mention the automobile 
industry name, but clearly 
indicated one his recent press 
conferences that the public was 
given not what wants but what 
the manufacturers think wants. 

Walter Reuther was more direct 
and said that American cars had 
become silly size and glitter. 
Senator Gore advocates the possi- 
bility limiting horsepower and 
speed the only means prevent 
what calls “carnage the high- 
ways.” 

Mayor Wagner, New York, 
has been begging for smaller 
cars because the traffic and 
parking problems New York 


The Big Stories 


More than 300 sixteen-cylinder cars were produced Cadillac 
since the multi-cylinder motor design was introduced the fall 


1937. 


June, 1938, automobile registrations totalled 156,405 units, com- 
pared with 360,236 the corresponding month 1937. June truck 
sales totalled 30,654 units, compared with 58,626 1937. 

law requiring motorists display their automobile certificates 
title cellophane container affixed the windshield the 
car was repealed Indiana this week 1938, 

Civic and industry leaders joined this week 1938 celebrate the 
75th birthday Henry Ford, founder Ford Motor Co. 


\ 


—From the files of Automotive News. 


‘Detroit Pretty 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


City. Surely, all this cannot 
dismissed with shrug the 
shoulders. 


Yet, some writers feel that De- 
troit made scapegoat and 
manufacturer plaintively remarked 
that the automobile industry not 
the cause the recession but 
victim it. 


The same thought has been ex- 
pressed other occasions. fact, 
much effort has been put forth 
trying prove that the size and 
cost the American cars had 
nothing with the recession 
and spectacular drop sales that 
old French saying comes 
mind: “Who excuses himself ac- 
cuses himself.” 

much has been said and 
written about the automobile in- 
dustry being victim rather than 
culprit that begin think that 
the conscience the industry 
not quite ease. 

What worse, are now told 
some writers that 1959 models 
will longer, wider and still 
lower. Benson Ford says that the 
industry will continue build 
chromy and roomy cars because, 
spite the recession, this what 
the public wants. also reassures 
saying that the present 
slump will way affect the 
“tremendous future gains auto 
sales 1960.” 

That pretty far off and good 
many unemployed would take 
gloomy view this bright but far 
removed picture. are further 
told automotive writers that 
1959 models will have increased 
performance which means, 
course, higher horsepower. Thus, 
the lesson 1957 and 1958 has not 
been learned and its valuable in- 
dications have been completely 
wasted. 

one cares into statis- 
tics, one will find that the auto- 

mobile industry built roughly 
one million more cars during 
1957 than has been able 
sell. Every day evidence the 
fact, here, Detroit, hand. 
Dealers are stuffed full cars 
which they cannot sell. They 
them away most 
undignified manner (“Below fac- 
(Continued on Page 33, Col. 1) 


HOW FIX CLOCK about the only 
subject not covered the timely series 
“HOW TO” articles The Inquirer. 
Drive the Turnpike.” Overcome 
Tension.” Observe Street Safety 
Rules.” Articles genuine value definite 


help the readers the newspaper that has 
always been devoted helping its fellow-citizens 
enjoy fuller, richer, easier lives. readers 
respond Advertisers think they have 
made The Inquirer their first choice Delaware 
Valley, U.S.A. for consecutive years. 
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Light Metals Plated 


Joseph Callahan 
Engineering Editor 
EARBORN.—A new electroplating process, which could 
break the biggest bottleneck the way the aluminum 
engine, has passed all laboratory and pilot operation tests 
and will into commercial production this fall. 


The process, zinc-titanium electroplating, being hailed 


“greatest plating advance- 
ment years.” 

For the first time metal finishers 
can economically and durably elec- 
troplate aluminum and magnesium 
with metallic coatings that will 
give greatly increased wear and 
corrosion resistance. 

Hitherto, the exploitation the 
outstanding weight-strength ratio 
and other structural characteris- 
aluminum and magnesium 
has been somewhat limited 
their surfaces which make them 
quite susceptible wear and 
corrosion. 

Although these light metals have 
been electroplated before, the fin- 
ished products either have been too 
costly inferior quality. 
ating” has been the most successful 
these processes but it, too, has 
serious 
high percentage “rejects.” 

possibility that this 
zinc-titanium process may have 
major impact the auto industry 
the next 12-18 months, One Big 
Three company apparently feels the 
process the answer the biggest 


Dealer’s Tip Nails 
Car-Theft Suspect 


CLEVELAND.— William Doraty, 
owner Doraty Motors, supplied 
tip that led discovery what 
appeared interstate auto- 
theft ring. 

The FBI arrested man identi- 
fied Robert Fowler, Chicago, and 
held him $10,000 bond under the 
Dyer Act which forbids transport- 
ing stolen automobiles across 
state line. Fowler denied the 
charges. 

was believed that five seven 
cars were They reportedly 
were obtained Chicago for $500 
downpayment, taken Georgia 
and titled and then retitled and 
sold Ohio. Doraty called police 
and the FBI when became sus- 
let Impala which was offered 
him. 


Mr. Auto Dealer: 
NOW You Can Stock 


HOLIDAY 
FIBERGLASS 
BOATS 


GREATEST NEW PROFIT 
OPPORTUNITY YEARS 


Pleasure Boat Sales are Booming. 


While other businesses are the 
decline, sales 1958 will hit 
estimated all-time high billon. 


CASH-IN 
THE BOAT BONANZA 


Holiday boats, the fastest selling fiber- 
glass boats the industry. Popularly 
priced. Safety-designed for the family 
market. Orders filled promptly. 

For Full Details, 


Write, Wire Call Collect 


HOLIDAY PLASTICS, 
INC. 


1301 Feirfax 
MAyfair 1-5300 
City, 


problem the aluminum engine 
now—how protect cylinder walls 
and pistons from wear without us- 


ing iron liners. 
* 


Firm Builds Own Bath 


company, which learned 
about the process only few 
weeks ago, enthusiastic that 
building its own zinc-titanium 
bath. Whether this process the 
answer not, there growing 
evidence that least one Big 


Three maker will introduce small 
car with aluminum engine 
the fall 1959. 

Zinc-titanium electroplating, for 
which several patents have been 
applied, the latest several 
plating advance- 
ments developed 
Carl Cooper, 
inventor who 
has laboratory 
Grass Lake, 


Mich. 
Thornton Prod- 
ucts 


born, the ex- 
clusive licensee 
for the Cooper 
process and will Callahan 
act licensing agency for the 
process. key official this firm 
Ray Thornton, who invented the 
Thornton tandem suspension 
well most the no-slip differ- 
entials the market today. 

During the last eight months, 
Light Metals Plating Co., Detroit, 

the first sub-licensee for the proc- 
ess, has been conducting pilot 
plating operations. 

James Sheridan, director Light 
Metals, said these pilot operations 
have been successful and that his 
company will into commercial 


production with this process late 
this year. 
* 


Coated Tail Pipes Due 


HAS not been decided definitely, 
but the first commercial applica- 
tion the process probably will 
coat some tail pipes for one auto 
maker who offered his supplier 
additional cents per muffler 


get tail pipe that would last 
least two years. 


Sheridan, chemist and patent 
attorney, said “I’ve seen lot 
plating processes years 
around this business (including 
years with Dow Chemical Co.), 
but honestly believe that this 
the greatest plating advance- 
ment I’ve seen. think Carl 
Cooper going revolutionize 
the plating industry with this 
process and some his others. 
“We've had independent lab 
test the process and did every- 
thing said. Now, sent 
samples the work Bureau 
Standards and are waiting for the 
results.” 

Sheridan said the country 
heading into the “light metals age” 
which primary emphasis will 
put four metals—aluminum and 
magnesium (which have good 
structural but poor corrosive prop- 


NOW 


erties) plus titanium and 
(which have poor structural but 
good corrosive and wear properties. 

said Cooper’s zinc-titanium 
process the first 
exploit the opposing but 
mentary properties aluminum 
and titanium. 

* 


The ‘Impossible’ Achieved 


pure metallic titan- 
ium aluminum from 
water solution,” continued, “has 
been proven thermodynamically 
‘impossible,’ but doing it. This 
done with salt bath but 
it’s too costly practical. Our 
process more expensive than 
copper plating, and less expensive 
than nickel plating. 

“If had over again, 
wouldn’t mention the titanium 
the process because experi- 
enced platers just will not believe 
that titanium can electroplated 
this way. Yet, we’ve had uni- 
versity labs report finding 1-7 
percent titanium our coatings.” 

Besides providing outstanding 
wear and corrosion properties, this 
process believed remark- 
able for its adhesiveness. demon- 


stration pounding, bending and 
severe twisting failed separate 


(See TURNINGS, Page 33, Col. 1) 


ELECTRICAL PARTS 
ALL POPULAR 


ALL CARS? 


POPULAR CARS! 
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Truckload 


When the committee 100 Bend discovered that one the winners 
Scotsman Mile-A-Thon contest had awarded one his prize 
pickups the Methodist Orphans Home Macon, Ga., decided fill the truck 
with gifts for the orphans. The winner, Laing, center, and his wife, Americus, 
Ga.; Rev. Woodall, head the orphan home, and Watson, S-P 
decler Americus, flew Bend drive the trucks and gifts home. 


Practical Problems Selling 


SUCCESSFUL sales manager 
tells how won over the 
reluctant wife prospect and 
closed the deal. Here his story: 
had the car picked out from 
color accesso- 


Sales ries, but the man’s 
wife was killing 

Case deal. All she 
Histories talked about was 


her grandson. 

The wife said that they didn’t 
need new car and that she, 
particular, just wasn’t interested 
new car. Her husband had 
been prospect for several weeks 
and last had come into the 
showroom with his wife. 

picked out accessories and 
colors and all these were agree- 
able the wife, she put it, 
new car now, which not.” 

This stone wall that has 
thrown many good salesman 
and recognized that was 
against problem. 

mind was racing backwards 
and forwards trying review 


DELCO-REMY. 


Delco-Remy’s new expanded line electrical system 
service parts makes headline news for jobbers, service 
outlets and customers alike. Now for the first time 
owners all popular American cars can enjoy the 


quality and reliability parts 


from Delco-Remy— 


world’s largest original equipment manufacturer 


automotive electrical systems. 


One inventory, one supplier, one line! Stock Delco- 


Remy alone and set 


service all popular 


American makes: contact point sets, rotors and caps, 


generator brushes, regulators 


and coils. Get full 


details about this great new profit opportunity now 


from your United Motors Distri 


butor. 


any solutions. finally decided 
encourage the woman talk 
more about her grandson, which 
was apparently her greatest in- 
terest. She ‘proved enthusiastic 
the subject. 

HEN asked her grandson 
were interested automo- 


Rookie Salesman, 78, 
Joins Pa. Chevy Deal 


MIDLAND, Pa.—Retirement 
not for Eugene Lombard sr. The 
spry 78-year-old who left his job 
Pittsburgh steel company 
engineer last December has 
started new career auto 
salesman, 

Chevrolet Dealer Frank Doty, 
Lombard’s new boss, noted that 
the ex-engineer had bought new 
Chevrolet every other year for 
the last years. “Seemed 
that anyone with that much en- 
thusiasm for our product could 
sell other people,” Doty said. 


CARS! 


GENERAL MOTORS LEADS THE WAY—STARTING WITH Delco -Remy ELECTRICAL SYSTEMS 
EY 


DELCO-REMY 


DIVISION GENERAL MOTORS 


ANDERSON, INDIANA 


biles and when she replied that 
was fan, asked how she 
would like take him replica 
the car they had been talking 
about buying. 


She thought was fine idea. 
went back into private 
storage and brought out replica 
the Oldsmobile, even the 
paint, that her husband wanted 
buy. 


“Now you can give him 
duplicate the car you almost 
bought,” told her. 


She laughed and said: 


“No, I'd rather give him toy 
just like his grandmother’s 
car.” 


Turning her husband, she 
said: 


“You might well sign. think 
might well have new car 
not.” 


Now keep full supply 
these $1.25 replica models for 
giveaway purposes. 


Dodge Survey 
Shows Growth 
Optional Items 


DETROIT.—Dodge General Man- 
ager Patterson last week dis- 
closed the results four-year 
study which emphasizes the in- 
crease buyer demand for com- 
fort and convenience features. 

Automatic transmissions, said, 
now are specified 96.5 percent 
Dodge buyers, compared with 
86.8 percent 1955. 

Customer preference for power 
steering has shown the greatest in- 
crease, the survey found. 

1955, only 22.9 percent ordered 
their Dodges with this feature. 
This year, 62.7 percent Dodge 
production equipped with power 
steering. 

Power brakes have risen from 
13.7 percent 1955 35.3 percent 
today, and white sidewall tires are 
Heaters are the most popular op- 
tion, Patterson said, being ordered 
almost percent 1958 
models. 


Fox River Acquires 


Hein-Werner Assets 


WAUKESHA, Wis. Hein- 
Werner Corp. has acquired Fox 
River Mfg. Co., Oshkosh, Wis., and 
Hein-Werner. 

Research and engineering facili- 
Hein-Werner will utilized 
add new items the Fox River 

ne. 


Should You Offer 
Free Call For 
Service? 


You'll find the 
answer this 
and countless 
other questions 
Martin 
able new book, 
“The Automo- 
bile 
The book al- 
ready its sec- 
ond printing 
and has been hailed the “bible” 
its field. Use coupon order 
now. If, after days, you are not 
convinced that this book belongs 
your shelf for permanent ref- 
erence, return and will re- 
fund your momey! Order now, 
before slips your mind! 


PHILPENN PUBLISHING COMPANY 
1750 Broad St., Philadelphia Pa. 


Send copy (copies) the new book, 


“The Automobile 
enclose check covering books 
$5.20 each 


Name 


Street. 


rlies, 
this 
and 
rate 
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the Financial Front 


Net sales ACF Industries, Inc., 
for the fiscal year ended Apr. 
were $294,894,000, compared with 
$294,592,000 the previous year, the 
company announced. Combined net 
income the corporation and its 
wholly owned SHPX group was put 
$8,760,000, compared with $9,- 
818,000 for fiscal 1957. 

ACF spokesman said that 
every division with the probable 
exception American Foundry 
expected show profit this 
year, with several showing gains. 
The total result, however, will de- 
pend large measure the tim- 
ing improvement the railroad 
and automotive industries, said. 

The spokesman called the prog- 


ress legislation intended bol- 
ster the railroad industry most 
encouraging sign.” added that 
since autos will begin appear 
September, the ACF fiscal year 
will embrace about eight months 
the new model year. 
* * 


Chemical Milling Expands 


Purchase all outstanding stock 
Paul Omohundro Co., manufac- 
turer fiber-glass laminated struc- 
tures for military and commercial 
applications, United States 
Chemical Milling Corp., was an- 
nounced Charles Lundquist, 
USCM president. Omohundro will 
operate wholly owned subsid- 


Protect your truck investment with New Brown 
Exterior-Post Cargo Van body. This completely 
redesigned unit gives you maximum loading capacity, 
greater strength and light weight. 

This new body will easily outlast several chassis 
normal operating conditions. Side and front panels 
are Alclad aluminum. Roof panels are .032 aluminum 
riveted and sealed that they are 
leakproof and will not pull loose. All panels are stand- 
ardized for easy replacement case bad accidents. 
The aluminum vertical posts are heavy-duty trailer 
extrusions that resist distortion. protect the body 
from damage its most vulnerable points lower 
corner castings and rear sill are steel. 

New inside dimensions substantially increase profit- 


division 


CLARK 
EQUIPMENT 


Brown trademark Clark Equipment Company 


with Paul Omohundro, 
founder, continuing president. 


Hercules Outlook 
‘Best Decade’ 


The long-range outlook for Her- 
cules Motors Corp., Canton, O., 
brighter than has been any 
time the last decade, William 
Pringle, president, told the New 
York Security Analysts Society 
New York. 

Reporting that the company’s 
“worst season” apparently 
end, Pringle said “at one point 
our current fiscal year, which 
started last Aug. sales were off 
much percent from the 
previous year, and the drop was 
sudden that gave time 
make necessary adjustments. 


“Now, however, our house 


much better shape than nine 


months ago,” said. “The for the six months 


curve has not only hit bottom but 
also inching its way again. 
hope break even for the year 


ending July 31.” 
+ 


Woodall Earnings Drop 
Nine-Month Period 


Woodall Industries, Inc., reported 
earnings $884,925 for the nine- 
month period ended May 31, com- 
pared with $1,026,459 for the year- 
earlier period. 

Sales for the three quarters were 
about percent below the same 
period year ago, Woodall said, 
“mostly due lowered automobile 
production.” 

* * * 
Bendix Aviation Reports 
Dip Sales, Earnings 

Malcolm Ferguson, president 
Bendix Aviation Corp., reported 
that the company’s sales and earn- 


Presenting the slimmest, strongest exterior-post Cargo 
Van body our 25-year truck-body building history. 


Brown Exterior-Post Cargo Van with 


able loading space. Inside width 
Many options available. 

withstand dock shocks, prevent wracking, 
and maintain door alignment the rear frame 
single unit construction. And the all-aluminum 
doors are equipped with wide-contact sponge rub- 
ber seal. Locks are recessed cam-type with frost- 


breaker provision. 


Brown Cargo Vans are sold and serviced more 
than hundred reputable body builders throughout 
the United States. Get complete details and prices 
from your Brown Cargo Van Dealer—or write for 


FREE folder CX-85. 


TRAILER DIVISION 
CLARK EQUIPMENT COMPANY 


ELGIN, 
BOX 275 


March were below the levels 
year ago. 


Net sales, royalties and 


operating income amounted 
$321,071,472, compared with 
486,633 the year-earlier period, 
Net profit was $8,733,333, compared 
with $12,989,411 for the six 
ended March 31, 1957. 

* * 


Toledo Pipe Threading 


Parts Corp., Toledo, 


mailed proposals shareholders 


Toledo Pipe Threading Machine 
Co. purchase their hold- 
ings for cash, Should all 
ers accept, the deal would invoive 
reported $2.2 million. 


Toledo Pipe directors have 


ommended acceptance, and large 
shareholders who own more than 
half the outstanding stock have ap- 


proved. The offer conditioned 


percent the 20,000 outstanding 
shares. Toledo Pipe has about 150 


shareholders. 
* 


Fedders Reports 


9-Month Sales, Profits 


Net sales and profits Fedders- 
Quigan Corp. for the nine months 
ended May were substantially 
lower than the corresponding pe- 
riod year ago, according Sal- 
vatore Giordano, president. 

Nine-month sales totalled $39,- 
321,559, compared with $54,229,162 
year ago. Profits after taxes 
amounted $1,528,703, against 
$2,667,206 the like period 1957. 
Third-quarter figures were: Sales, 
$14,733,038 and $20,745,003; net in- 
come, $761,399 and $1,293,227. 

* 


Gregory Industries 


Gregory Industries, Inc., Toledo, 


annual report, 1958 vs. 1957 (fiscal 
year ended Apr. 30): Sales, $6,126,- 
057 and earnings, $314,- 
324 and $347,168. 


Profits Decline 
For General Tire 


Consolidated sales General 
Tire Rubber for the six 
months ended May were $202,- 
228,500, compared with $205,968,169 
for the like 1957 period, William 
president, announced. 

Estimated earnings for the first 
half fiscal 1958 were $3,110,169. 
Earnings for the first six months 
1957 were $5,814,861. 

his report, said: 

“Our tire business continues 
good and Aerojet-General, our 
rocket subsidiary, showing gains 
both sales and profits. The de- 
cline automobile production has, 
course, affected first-half profits 
our industrial products and 
plastics operations. Nonautomotive 
plastics, however, are running at, 
near, last year’s rate, and cou- 
pled with almost certain in- 
crease our automotive business 
the last half the year, 
are expecting the Plastics division 
show about the same profit for 
the overall year did 1957.” 


Kentucky Color Become 


Part Harshaw Chemical 


Kentucky Color Chemical Co., 
Louisville, reportedly will become 
subsidiary Harshaw Chemical 
Co., Cleveland, through stock ex- 
change. 

Kentucky Color, closely held 
corporation, was founded 1919. 
Robert Bonnie president, and 
his brother, Sevier, chairman 
the board. 


Profit, Sales Hike Reported 


L-O-F Glass Fibers 

L-O-F Glass Fibers Co. reported 
net profit after taxes for the first 
six months 1958 was $689,728, 
compared with $529,387 for the 
comparable period 1957. 

Barnard, president, said 
first-half sales were slightly ahead 
those the similar 1957 period. 


Gould-National Reports 
Decline Sales, Earnings 


Sales dropped percent and 


profits fell 5.5 percent below record 
1957 levels during the fiscal year 
ended Apr. 30, 1958, 
Batteries, Inc., St. Paul, reported. 

Albert Daggett, president, said 
sales for the 1958 period totalled 
$66,194,709 and earnings were $2,- 
951,118. 
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Top Trucks 


New-truck registrations for 


Comm 


reial Car New 


Monthly Section for those who make, sell and service America’s Trucks, 


Buses, Commercial Vehicles and Equipment 


Sales Farmers 


five months, plus states for 
June: 
1958 
1—111,392 Chevrolet 133,710— 
89,279 Ford 123,608— 
40,343 Intern’l 42,082— 
GMC 29,837— sales farmers thus far| son indicated boom farm said that was getting good co- 
17,510 Dodge 22,433— this year have been disappoint-| truck business. operation this Most said the 
Willys 9,856— dealers all but the The only real bright spot seems| were only too happy 
5,524 White area, according spot the deep south where most of| aid them with demonstrators 
only had their business been good and use develop pros- 
7,968 the deale they were looking forward The dealers, many cases, ad- 
good increase during the second| mitted they were not going full 
Total All Makes the Midwest, was the overabun- length take advantage this 
317,534 388,492 dance of rain and the floods that All dealers, however, seemed to cooperation because many were Demonstration Ride— 


Further details Page 36. 


have ruined high percentage 


the crops that earlier the sea- 


MUST have been quite shock 
some our better truck 
dealers around the circuit note 
that the German import, Volks- 
wagen, had taken fourth place 


blamed Johnny Hulse, the 
Truck Trailer Manufacturers Assn., 
for developing effective road- 
block the House for very im- 
portant bit legislation that sev- 


think that their heavy-duty bus- 
iness was looking much better due 
increased buying fleets and 
over-road haulers. All said con- 
tractors were beginning come 
into the market. 
> 2 = 

than-normal growth only the 
South but the Northwest seems 
feel that leasing slight in- 
crease. Elsewhere, leasing seems 
growing steadily but not 
alarming rate. 

Another bright spot the sur- 
vey contained the answers 
given the querie, “Are you get- 
ting good, fair poor cooperation 
from the body and equipment dis- 
tributors your area?” 

Practically every dealer queried 


still not paying their salesmen 
commission the bodies and 
other truck equipment that was 
sold with the truck chassis. 
Many still seem think that 
Santa Claus will take care them 
have confidence their own 
sales ability they are continuing 
give the potential profits these 
sales the customer, just get 


the business. 


Training Job Needed 


HIS indicates that the factories 

and dealers still have big 
sales-training job among 
truck salesmen before the business 
will become attractive good 
salesmen smart young fellows 
who could become good truck sales- 
men. 


It's rough and jolting ride for 
Feely, Chevrolet Chicago truck 
tries the seat the Bos- 
trom demonstration trailer now use 
Chevrolet truck Don Radtke, 
Bostrom Corp. representative, sets the 
weight adjustment during 
tion the unique sales tool 
Weaver, Chevrolet regional truck 
manager, and Orvis, zone truck 
manager, look on. 


Chevy Compares 
Truck Seats 


Sales 


HEVROLET has adopted 
brand new way “pulling” 
sales. 


The method paying sales- 
men still seems jump all over 
the lot, indicating that far too 
many dealers are still looking 
upon their truck business 
side show the main job sell- 
ing passenger cars. 


The firm using one-wheeled 
trailer give truck customers 
on-the-spot demonstration the 
advantages knee-action-type sus- 
pension seating for its trucks. 

Developed for Chevrolet sales 
staff Bostrom Corp. Milwau- 


eral interests the truck industry 
would like see enacted into 


This the lien recordation bill AMA Appoints 


law which, effect, would say Road Test Jobs 


liens valid one state are en-| JOHNSON, manager 
forceable all others. Such Chrysler Corp.’s Chelsea (Mich.) 


its weight class away from such 
American manufacturers Willys, 
Dodge and GMC. 

NADA, reporting the suc- 
this says that 
“Volkswagen dominated per- 
the January-April import 


commercial vehicle sales the 
for total 6,535 sales.” 

Bernard Goldfine has not only 
been getting the hair lot 
people Washington, but being 


Truck Tax Load 


Times Greater 


would offer some security 
trailer manufacturer distributor 
who had his office his hip pocket. 


Proving Ground, and Love, 


chief truck chassis engineer 


Studebaker-Packard, have been 


elected chairman and vice-chairman 


Speaking about the bill, the Automobile Manufacturers 


says, “Action still possible 


vided Chairman Oren Harris com- 
pletes the current and somewhat 
sensational hearings regarding the 


time take legislation the Highway Research 


Assn.’s special road test committee. 

The committee was organized 
four years ago coordinate auto- 
motive industry participation 


This position taken even 
though the truck business the 
average dealer’s shop should rep- 
resent least percent his 
vehicle sales and percent 
more his money return ve- 
hicle sales. 

When truck service and equip- 
ment volume added, should 
represent nearly one-third the 
gross income for those dealers 
whose franchises call for selling 


kee, the demonstration trailer con- 
tains electrically driven vibra- 
tion platform that simulates actual 
rough riding conditions. 

Mounted the platform are 
rigid frame seat with spring cush- 
ion and, for comparison, Bostrom 
seating unit with bulit-in, rubber 
power knees that bend with every 
bump. 

brief ride the conventional 
truck seat said drive home the 


bottled the House Interstate for the American Assn. State 
and Foreign Commerce Highway Officials near Ottawa, trucks well passenger cars. 
sion.” addition, the committee 

General Motors’ Milford (Mich.) 
Ground, AMA’s repre- 


Than Prior 


now paying four times much 

special truck taxes per year 
any year prior 1946, the 


advantages the Bostrom seat that 
available Chevrolet truck pur- 
chasers. 

The new selling tool now 
service five zones 


RACTICALLY all dealers que- 


ried felt that the recession 
slow down business generally 


= = 


Man’s World 


Automobile Manufacturers Assn. 
reports. 

breakdown all special 
automotive taxes for 1957 shows 
truck users alone, more than 
combined car, truck and bus taxes 
1945, including Federal excise 
taxes, local taxes and tolls, state 
registration, carrier fees and 
gasoline taxes. 

The figures are reported the 
1958 edition the annual 
statistical handbook, Motor Truck 
Facts. two-page tabulation lists 
the taxes collected 
Since 1934 and breakdown 
truck taxes paid each state. 

During the 23-year period, total 
truck taxes amounted over $23 
billion. 
handbook, with pages 
charts and tables, also covers 
Such subjects production, sales 
and registrations, truck uses, high- 
Ways and employment. 

Other highlights include: 

terms tonnage trans- 
ported, more goods are hauled 
motor truck than any other 
medium transportation. 

record high 10.9 million 
trucks are registered the 


Trucks travelled 120 billion miles 
during 1957. 

Fuel consumed trucks and 
coaches reached nearly 
billion 

School buses and other vehicles 

(Continued on Page 18, Col. 5) 


man’s world truck trans- 
portation has been getting some 
publicity, especially her home- 
town Cleveland Plain Dealer. Elea- 
nora Nierman, president Motor 
Rim Manufacturers Co., was writ- 
ten the occasion the 50th 
anniversary the firm. 

Eleanora takes her place, 
book, along with Gladys Wright, 
prexy the Inter-City Trucking 
Service, who has always done 
man-sized job running big 
inter-city trucking outfit; Gladys 
Pike, who formed and still operates 
Film Truck Service Inc., which 
takes over the complete distribu- 
tion movie house films for Mich- 
igan; Helen Slocum, the red-haired 
boat mover known yacht basins 
and harbors from the Pacific the 
Atlantic and from the Gulf the 
Great Lakes, and Mrs. Sleeper, who 
has done outstanding job 
running one the most successful 
body and truck equipment distrib- 
uting houses this country down 
St. Louis. 

course there are other women 
who are successful the truck 
business but either don’t know 
them they don’t seem have 
that color that brings them “fourth- 
estate” mention. 


Sales 1957 went over the 
(Continued on Page 21, Col. 1) 


TRUCK NEW PRODUCTS 


Page 


sentative the Highway Re- 
search Board national road test 
advisory committee. Lundstrom has 
served this capacity two years. 


was about over their areas and 

that most business people were re- 

(Continued on Page 18 Col. 1) 


central states Two have been 
assigned Minneapolis zone, and 
one each the Peoria (IIL), Indi- 
anapolis and Cleveland zones. 


Boost Truck Business Seen 


recent moves Govern- 
ment agencies should result 
more truck business the near fu- 
ture. Dealers and truck salesmen 
should follow these developments 
closely that they can advise 
their customers the potential 
each move holds for the truck user. 

These developments include 
crackdown the Interstate 
Commerce Commission safety 
violators, Postoffice request for 
study the Department Agri- 
culture that shows trend 
greater use trucks the 
movement fresh fruits and 
vegetables, and the reversal 

the ICC ruling shipper de- 
mands for increased truck ship- 
ping facilities against rail. 

Congress has been urged the 
Postoffice Department take 
“early and favorable action” 
legislation make more readily 
available the services regulated 
motor-truck carriers mail trans- 
portation. 

Johnston the Senate Committee 
Postoffice and Civil Service, act- 
ing Postmaster General Ses- 


sions expressed the conclusion that 
“efficient and economical postal 
transportation requires greater util- 
ization the existing network 
the regulated motor carriers and 
their facilities.” 

INCREASING need for high- 

way transportations, Sessions 
told the Senate committee, “is 
heightened the substantial and 
continued decrease passenger- 
train service throughout the coun- 
try.” 

decision which may have 
far-reaching effect determining 
what constitutes “willful” viola- 
tions its regulations, the ICC 
recently set forth major consid- 
erations for determining the type 
infraction. 

The ICC opinion what consti- 
tutes “willfulness” contained 
report which ordered Ace 
Lines Inc., Minneapolis, show 
cause why its certificates should 
not suspended because ser- 
ies 

The ICC ordered Ace cease 
and desist from all violations 
the safety regulations and held that 
provisions the order may 


promptly enforced the event 
failure comply. 

This indicates the ICC getting 
tough truckers who have been 
about operating vehicles 
according ICC standards, 
not safe operating condition. 

* 


2,237 Faulty Units Found 


EPORTING somewhat dif- 

ferent form than previously, 
and considerably greater detail, 
the ICC said road check 
property-carrying vehicles the week 
May disclosed “serious me- 
chanical defects 2,237 vehicle 
units, necessitating their being de- 
clared out-of-service until repairs 
were effected.” 

The report said the units con- 
stituted 12.6 percent 17,687 sub- 
jected inspection. The defective 
units, added, comprised part 
1,916 “vehicles” found unsafe 
continue operation. The 1,916 
represented 20.6 percent 9,308 
vehicles checked. 
special explanatory paragraph 

said: 
“In tabulating results this 


May’s road check have made 
(Continued on Page 19, Col. 1) 


Trackin 
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Farm Truck Market 
Cut Heavy Rains 


(Continued from Page 17) 


operation gradually and with con- 
siderable optimism. 

Used trucks were moving fair 
good most parts the country 
with the exception those areas 
which have been hit with severe 
weather conditions that have upset 
all business calculations. 

Dealers the South and West 
Coast still claim that their used- 
truck business better than nor- 
mal and that, many areas, they 
are having difficulty keeping 
representative stock. 

One dealer reported, “The de- 
mand for used trucks very, very 
good, mostly because the price 
the new trucks. average 
day, have from five pros- 
pective buyers come by, looking for 
used trucks. 

“Right now have one used 
truck with the engine out, and 
have already had prospective 


You Need 
Available 


buyer wanting know exactly 
when would ready.” 
* 


Some Have Complaints 


ANY dealers, however, had ser- 

ious gripes toward many the 
body distributors, especially be- 
cause they were selling too many 
bodies direct the user the 
same price they were charging the 
dealer. 

Some dealers felt that this was 
the fault the factory which had 
furnished the distributor with 
chassis which mount the body 
and the distributors were using this 
unit not help them sell more 
complete units but sell the bod- 
ies direct with body profit for 
the dealer. 

This, course, has been con- 
stant bone contention many 
areas where the dealers make 


this complaint and the distribu- 
tors complain that the 
won’t cooperate with them de- 
veloping prospects for the sale 
the complete unit. 

These distributors claim the 
dealers sit back and wait for them 
bring the developed prospect 
platter that all the dealer 
has write the order. 

* * 


OME distributors claim that cer- 
tain dealers and their salesmen 
even out the prospect’s 
place business close the deal, 
the deal anywhere outside 
their immediate selling 
Dealers handling big jobs, not- 
ably Arkansas and Iowa where 
haulers handle produce and meats 
both East and West Coasts, re- 
port strong demand for up-to- 
the-minute diesel tractors, sleeper 
cabs, and 15-speed transmissions 
and two-speed driving axles. 
These commodities are moved 
the year round and profitable op- 
eration for the truck owner lies 
having the best equipment 
available. The best-equipped 
trucker, say the haulers, gets the 
best loads for the long hauls. 
Body and equipment distributors 
the midwest, who have their 
sales volume tied with truck 
sales, are apparently lending every 


173,518 Trucks State, 
Colorado Survey Finds 


are 173,518 
trucks registered Colorado, 
and the trucking industry the 
state employs persons 
with total annual wages $542,- 
the Colorado Motor Carriers 
Assn. 

The association said Colorado 
has the largest per-capita truck 
registration any state the 
nation. The survey also reported 
that Colorado’s trucking industry 
bought 163,560,000 gallons gas- 
oline last year and paid $18,277,- 
779 state highway user taxes. 


effort cooperative dealers 
order help increase sales. 

Dealer Astounded 
DEALER South Dakota, who 

ordered special body for 
customer two-ton truck sale, 
said that not only was surprised 
the quick handling the order 
but also was astounded the 
finger-tip knowledge the person 
whom talked the phone 


about the specifications the 


es. 

said was well pleased 
with the handling, which in- 
cluded correction couple 
dimensional mistakes that had 
made, that would 
other customers order special 
bodies. 

Evidently this body and equip- 
ment distributor made convert 
this dealer and will not have 
worry about the cooperation will 
get the future. 

Distributors like Olson and Son 
Minneapolis have been develop- 
ing the truck dealers their large 
sales area into good customers for 
the lines they handle for years and 
have found pays handsome divi- 
dends. 

dealer who caters the 

farm trade said that farmer 
buying this year has been disap- 
pointing. “Farmers today,” said, 
“are not able put the cash 
and they never have liked buy 
time.” 

the whole, current truck 
demand, according the survey, 
can described being below 
normal and the outlook for fall 
business presents variegated pic- 
ture with high optimism some 
areas and low degree pes- 
simism others. 

Middle-ground thinking would, 
the whole, however, anticipate 
better than expected market. 


Truck Tax Load 
Times Greater 
Than Prior 


(Continued from Page 17) 


transported 10,200,000 children 
classes last year. 

One every five trucks pro- 
duced the 1957 was 
exported. 

trucks comprised per- 

cent vehicles use and paid 
percent all motor vehicle 
taxes. Truck combinations repre- 
sented less than one percent 
vehicles, but paid 12% percent all 
motor vehicle taxes. 

Last year percent live- 
stock and 100 percent live 


poultry arrived major markets 
truck. 
Employment truck manufac- 
turing, distribution, servicing and 
use motor trucks 7.2 million, Tru 
representing one every per- 
sons gainfully employed the U.S. issu 
> per 
table shows the great 
changes that have come the 
sale different sizes vehicles, 
due advancements engineering 
and the increase power. For in- 
stance, 1946, only 35.5 percent 
the total output was the half- 
ton-or-under GVW classifi- 
cation, while 1957 this size had 
increased represent 49.5 percent 


all sales. 

Conversely, the 1%-ton models 
(10,001-14,000 GVW) had dropped 
from representing 27.6 percent 
sales only 3.3 percent total 
registrations. The over 26,000 
GVW classification leaped from 
percent total sales 7.4 
percent 1956 and 6.5 percent 
1957. 

School buses reached their third 
highest sale 1957. The only years 
which more school buses were 
sold were 1955 when 20,720 were 
made and sold, and 1948 when 
the first peak 20,513 was reached. 
1941 only 8,622 were built and 
sold. 

Other trends are indicated 
table that shows that diesel- 
powered trucks have increased from 


Right Now 


Because your Spicer distributor maintains com- 
plete stock all models Spicer Power Take-Offs 
and PTO joints all times, you can depend 
prompt delivery whenever you need 
wherever you are. Ask your distributor about the 
Spicer line, write Dept. 85, Dana Corporation. 


DANA CORPORATION DEPT. TOLEDO OHIO 


Products offered Dana: Spicer and “Mechanics” Type Universal 

Joint Replacement Kits Spicer Universal Joints and Drive Lines 

Spicer Transmissions, Clutches and Axles Auburn Clutches 

Monmouth Clutch Plates Spicer Power Take-Offs and PTO 
Industrial and Agricultural Joints 


1,961 1946 21,067 1957; COE 
models leaped from 14,147 1946 
49,081 1957, and multistop de- 
livery jobs have increased from 10,- 
120 1946 23,629 1957. 

great importance both deal- 
ers and those who service 
sell service equipment that nearly 
two million trucks use today are 
over ten years old. Some percent 
all trucks sold 1957, claims 
the book, were replacements for 
trucks that had been scrapped. 


Crash Program 


BOWLING GREEN, 
haulaways, one carrying six Volks- 
wagens and the other loaded with 
five Ramblers, collided curve 
US-6 near here. Damage was esti- 
mated between $10,000 and $15,- 
000. Three wreckers worked four 
hours clear the highway. 


all 

picer PTO 
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Boost Truck Business Seen 


(Continued from Page 17) 


departure from the practice fol- 
lowed the past when the number 
units ordered out-of-service was 
expressed percentage the 
number vehicles (including those 
composed one, two and three 
units) which were inspected. 

“Thus, where the earlier pro- 
cedure would have fig- 
ure percent the proportion 
total units found unserviceable 
all vehicles inspected, the pres- 
ent procedure results finding 
that 126 percent the units 
inspected were ordered out-of- 
service. The number vehicles 
having one more units ordered 
out-of-service was 20.6 percent 
all vehicles inspected. 

* * 


ICC also pointed out that 
the list reasons for declar- 
ing units out-of-service has been 
expanded somewhat and otherwise 
changed since the final road check 
1957. 

Perhaps the most far reaching 
and long-range move the trend 
government agencies put 
less faith railroad claims that 
they are providing adequate serv- 
ice fill shippers needs and that 
trucks should prevented from 
offering additional service that 
shippers indicate they need. 

The ICC decided favor 
trucking the issue whether 
motor carrier may denied oper- 
ating rights because railroads al- 
legedly can perform the service 
stating: 

“Despite the fact that rail car- 
riers may thereby lose certain traf- 
fic, shippers should not pre- 
cluded for this reason from obtain- 
ing the benefits the improved 
service shown needed.” 

The ICC spoke out proceedings 
which Schaffer, Revillo, 
D., sought extend operating 
authority transport granite and 
tombstones. 


ATA Backs Truckers 


Schaffer action became 

test case when the American 
Trucking Assn. intervened sup- 
port the truck operator the 
issue rail adequacy versus ship- 
per demand for motor service. 

Initially, ICC’s former three- 
member Division would have 
granted the expansion 
portion Schaffer’s request. The 
ICC later ruled that 
the application should denied 
full. The case went the 
District Court for South Dakota 
which supported the ICC. 

The Supreme Court re- 
versed the lower court and re- 
manded the proceedings the ICC. 
Last April the commission re- 
opened the proceeding and recently 
reversed itself grant irregular- 
authority 
common carrier rough and fin- 
ished granite from points Grant 
County, D., points six states 
and from points Washington and 
Orange Counties, Vt., points 
states. 

Incidentally, the charge that 


Peterbilt Output 
Continues Under 


New Ownership 


RENTON, Wash, Peterbilt 
trucks will continue produced 
under the new ownership Pacific 
Car and Foundry Co., has been 
announced. New and expanded fa- 
cilities for Peterbilt will con- 
structed the near future. 

announcing the recent acquisi- 
tion Peterbilt Motors Co., Paul 
Pigott, president Pacific Car and 
Foundry, stated that Lund- 
strom continuing general man- 
ager the Peterbilt operation. 


formerly was president 


Peterbilt, 

Management and manufacturing 
Personnel, well the Peterbilt 
dealer organization, will carry 
their established functions, Pig- 
ott said. The new plant will 
erected the San Francisco Bay 
region. 


little nothing” for the use the 
competitors the railroads “pay 
highway and other facilities has 
been deleted from the report the 
Smathers Senate subcommittee, 
which recently concluded hearings 
problems the railroad indus- 
try. 
* 

Smathers report had con- 

cluded that the general decline 
the railroads due number 
reasons, one which “the 
Government assistance offered 
the railroads’ competitors. This in- 
cludes the building highways 
and airports, provision free-toll 
waterways and the furnishing 
other facilities for the use which 
the railroads’ competitors pay little 
nothing. 

Highway users objected 
strongly the underscored 
guage and was deleted the 
report the full Senate Commit- 


tee interstate and Foreign 
Commerce. 

The Department Agriculture 
study found that between 1951 and 
1954 truck movements eight 
fresh fruits and vegetables un- 
loaded major markets in- 
creased percent, from 171,864 
181,008 carloads. the same pe- 
riod, rail shipments dropped per- 
cent from 150,508 144,908 carlots. 

The truck portion the traffic 
thus rose from percent, 
which indicates shift approx- 
imately 14,000 carlots from 
said: 


“This shift trucks was al- 
most universal trend throughout 
the movement studied, but vary- 
ing rates. The majority the car- 
lots affected were shipments 
oranges, grapefruit and potatoes 
terminating four major 
eastern cities. Two states, 
and Maine, originate percent 
this increase the truck share 
the traffic. 


¥ 


For Mail Delivery— 


Chester Weinstock, right, owner Hotel Mail Delivery, accepts keys new Chev- 
rolet walk-in parcel delivery. Making the delivery Sid Rosen, left, fleet sales man- 
ager for Vic Potamkin Chevrolet, Miami Beach, Nat Potamkin, dealership partner, 
center. Weinstock began private mail delivery service three years ago for six 
hotels. Now picks and delivers mail for Miami and Miami Beach hotels and 
motels, making three daily trips each. 


| 


, 
, 


Major projects mean major purchases 


The St. Lawrence Seaway one many major projects 
presently under construction. This means big markets for trucks 
with specialized bodies and hoists. You and your Galion dis- 
tributor are just the team supply this market. 

You know your business—the Galion man knows his. knows 
the best combination body and hoist for every job, every 
chassis, every customer. He’s backed the facilities, 
know-how,.and research that have established Galion products 
top performers. 

give you fast delivery and complete service whenever 
it’s needed. This kind service closes sales faster and makes 
satisfied customers. 

give your customers the best equipment, give your trucks 
the best performance mates, give your business added profits 
without added effort GALION! 


GALION 


Dump Bodies and Hoists 
GALION ALLSTEEL BODY COMPANY GALION, OHIO 


G-158 


for 
ish 
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Truck World Brief 


under combat conditions from 
landing craft and will operate 
five feet water. Its non-combat 
applications include handling 
areas inaccessible conventional 
equipment, the company said. 


Hertz Grows Quebec 


its Truck Lubricating Guide, hag 
112 pages factory-approved lubri- 
cation information. 

The guide covers the period from 
1949 through 1958 all popular 
standard-production truck models, 
also covers axle, semitrailer and 
trailer units, especially assembied, 
heavy-duty and special-purpose 


car truck trucks and school buses and motor 
CINCINNATI. New Express Lines with have been es- coaches. 
White, Autocar and Reo trucks| department, Syracuse. Air Gauges Illinois 
which White Motor Co. has under way Red Star buses now must equipped with 
chased Winton Rd. and will enable Red Star the Trois air-pressure gauge and with charg 
Grove Ave. here, according J.| give its customers overnight serv- either audible visible warning found 
Nave, executive vice-president. ice New York and New Jersey signal indicate any loss lack 
Norman Schacht, White’s| metropolitan area, official said. air sufficient prevent the vehi- 
branch manager Cincinnati, Pacific Car Foundry cle from being stopped within legal ufactu 
said greater demands for factory-| Industrial Truck Buys Peterbilt Motors requirements. Local and suburban says 
engineered replacement parts, ac- buses must have their brake assem- their 
cessories and truck maintenance Gets Million Army Order SEATTLE.—Pacific Car Foun- blies inspected every 1,500-3,000 
the area has led this expan- $6.7 million dry Co., has acquired all outstand- miles; intercity buses, every 10,000- sights. 
sion program which doubles contract has been awarded |ing stock Peterbilt Motors things like that that make| 15,000 miles. succes 
facilities the area. Baker Industrial Trucks division Calif. The heavy-duty| you feel you’re needed!” enjoys 
Truck Firm Use manufacture 450 gas-engine, approximately million Co. name, with headquarters Truck Brake 
6,000-pound-capacity fork trucks will operated wholly Kansas City. ruc rake TBE 
Radio Speed Shipments for delivery the Army Quarter- subsidiary. SACRAMENTO, Calif.— Reports 
BUFFALO. One the master Corps. March, PC&F purchased Truck Lube Guide truck brake tests have been 
trucking company two-way radio The machine, officially desig- Dart Truck Co, and presented the Transportation alr 
systems Western New York nated “rough terrain fork merged with its already-owned Offered Chek-Chart Committee the California Senate. the 
will operation here truck,” designed move sup- Kenworth Motor Truck CHICAGO.—Chek-Chart Corp.| The reports were presented 
result contract signed plies inland storage areas the combined KW-Dart has announced the 1958 edition session because the tech- 
nical and controversial nature 
the material. There were indications 
Whatever makes and models you sell and service 
public after they have been studied 
the senators. venti 
week 
ICC Hits ‘Package’ Deals 
Oregon Truck Leaser 
KLAMATH FALLS, 
ander Vincze, Klamath Falls natic 
truck-leasing operator, Thi 
accused the Interstate Com- assoc 
merce Commission circumvent- bri 
ing ICC regulations providing and 
“package” deals truck and 
driver for shippers. assoc 
two corporations, Pio- mon 
neer Truck Rentals and Drivers comn 
Service, provide trucks and drivers the 
independent transactions, ac- succe 
cording the ICC, but they really 
are “sham and subterfuge” 
evade ICC regulations. hearing Step 
has been set for Apr. 21. 
Axle-Mile Tax Income 
Rises Million Ohio the 
COLUMBUS, has col- ing 
lected almost million more far 
this fiscal year from its axle-mile Sat 
similar period last year, State 
Treasurer Roger Tracy re- 
ported. 
with three more axles have 
For 100% sales opportunities reached almost $12 million 
state’s bookkeeping year that 
Sell service it—every car you handle potential chance started last July Tracy estimated 
battery sale. Yet you need carry only sizes M.O.S.T. batteries—or just that cleanup late the 
(still only sizes) meet all-market demands from economy grade might boost collections 
the top premium level. Dynamic styling and vivid colors help sell pro 
that level too. With the small inventory (12 batteries con- Smith inted ltant 
your investment low, your turnover fast, complete. For National Truck Leasing 
batteries are now shipped rapidly low cost from centrally CHICAGO. Chester Smith 
located Zone Parts Depots. Distributors, key dealers has been appointed represent 
and dealers are being appointed daily. learn more about your own profit National Truck Leasing System 
the Eas ast area. 
Smith retired from 1954 
after years’ service. His last post 
with was regional director 
the corporation’s fleet section. 
* * * T 
Macks Added 
KINGSPORT, Tenn.—Mason and 
Dixon Line has purchased new 
battery easily and interstate motor fleet. 
jery case -locking in cerrier wher to fit M.O.S.T. i i 
(end-to-end 26 ond batteries ere FB, solidly, ~ ~ oom In East for Highway Trailer Al 
i » -O.5.T. in sion. Unitized- 
precise bolence of active moterial and acid. broader power range and longer battery life. guesswork, no waste Ww be 
Design Patent 182109 ond other patents pending. time electrolyte. has Greater 
ton Community-Area New Develop- 
SSSSSSSSSSSSSSSGSeGeeSSeUGennnnannnanaaaseouan ment Organization, Inc., to build de 
Spinning Power Battery Division, Plant Sovth Bend, FILL OUT AND MAIL THIS COUPON the new truck-trailer factory will 
Gentlemen: | am interested in becoming a FOR yYOouR MAXIM UM Opp occupy 141.000 square feet and will 
Distributor Key Dealer Dealer OPPORTUNITY FOR cost approximately $1,250,000. The 
for Spinning Power batteries using the system. SALES AND TURNOVER Hazleton firm will own the building, 
Please send complete details once, without obligation. with Highway Trailer occupying 
* 
Wisconsin Highway Trailer Co., Edgerton, ice 


cor cor. Wis. The units are 35-foot vans. 


a 


— 
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Jack Weed 


(Continued from Page 17) 


million dollar mark for this old 
established parts and service firm 
which caters almost entirely 
the truck trade. Mrs. Nierman 
started working for the firm 
years ago and eventually married 
the boss, She took over complete 
charge when Bob Nierman, the 
founder, died short time ago. 

line with what friends, the 
gervice managers the truck man- 
ufacturing companies say, Eleanora 
says they get the biggest share 
their business result truck 
overloading and maintenance over- 
sights. She claims the basis the 
success this 50-year-old company 
enjoys due providing quick, 
good service and parts availability. 


TBEA Show Shapes 


ORTY-THREE exhibitors have 

already signed for spaces 
the Truck Body and Equipment 
show that will held the Hotel 
Ambassador conjunction with 
the annual convention that 
association scheduled for Oct. 6-8 
Atlantic City. 

special meeting the con- 
vention committee was held last 
week firm the program for 
the convention, which will em- 
phasize profitable merchandising 
truck bodies and equipment 
through the truck dealers the 
nation. 

This TBEA’s year. The 
association originally was formed 
bring the makers truck bodies 
and equipment and the distributors 
these products together one 
association that problems com- 
mon both could met 
common level. During its existence, 
the association has been notably 
successful finding solutions 
many industry problems. 

* 


Step Right Direction 


ics took approximately 100,000 
hours classroom training during 
the past year the latest servic- 
ing techniques for specialized truck 
equipment according Herman 
Sattler, the company’s assistant 
general sales manager for trucks. 

Chevrolet also, one its 
recent television programs, em- 
phasized the major role that the 
correct body and equipment 
played efficient and low-cost 
truck operation. advised haul- 
ers that Chevrolet dealers stood 
ready advise with truckers 
the best equipment for the job 
they had and direct such 
haulers the distributor 
proper equipment. 

This big step the right 
direction for any truck company 
Chevrolet has always evi- 
denced keen interest its dealers 
complete trucks and work- 
ing harmony with the truck body 
and equipment distributors their 
areas. 

This training program dealer- 
ship mechanics and the television 
show are only additional evidence 
the accent Chevrolet places 
selling the right truck for the job. 


Rebuilding Kits Spread 


wide acceptance which 
White Motor Co. has had for its 
Autocar Rebuilding Kit for logging, 
oil field and other tough truck op- 
erations the West has prompted 
that company bring out three 
rebuild kits which will put 
this truck rehabilitating business 
nationwide basis. 

According Karl Roesch, 
Autocar vice-president, these re- 
build kits, developed from stand- 
ard production chassis parts, can 
used rebuild any make 
truck comparable size the 
Autocar diesel trucks. They are 
designed provide completely 
new chassis without the power 
train. 

claimed that the total cost 
the rebuilding job including labor 
about one half the cost 
new truck comparable size. Their 
use has found wide acceptance for 
Settlement insurance claims 
wrecks, eliminating the need 
out parts individually, they 
claim. 

Walter Pepin, director service 
for White, stated recently that serv- 
ice and parts sales represented 
$60 million business, nearly 


percent the company’s entire 
net sales approximately $225 mil- 
lion. 

truck operator’s budget, according 
Pepin, who estimates that over 
the life average heavy-duty 
truck, maintenance will cost about 
twice much the price the 
truck when new. 

Pepin drops broad hint deal- 
ers everywhere when says that 
service comes close being 
depression-proof business can 
found. booming times, sales 
new trucks push higher expand 
the total truck population and 


Stemco Moving Texas 


LONGVIEW, Mfg. 
Co., St. Charles, Mo., maker 
specialized products for trucks and 
tractors, announced will move its 
general offices and production de- 
partment Longview November. 
therefore add the demand for 


service and parts. And trucks “on 

the road” must serviced and 

kept top operating shape, re- 

gardless business trends, their 

cost operation gets out hand. 
* * * 


Safety Faults 


brake tubing and hose 
was among the highest mechan- 
ical faults for which the ICC check 
last May ordered trucks out-of- 
service. Some 23.4 percent the 
trailers and 18.0 percent the 
power units were “knocked down” 
for being unsafe operation con- 
dition due the condition these 
items. 

Service brakes 13.0 percent 
the power units and 4.1 percent 
the trailers were found faulty, 
3.5 percent steering mechan- 
isms did not come safe 
standards and 3.1 percent the 
tires were found unsafe. 

can expected, lights caused 
many “tickets,” with stoplights 
the power units being responsible 
for 13.5 percent failure, and 7.8 
percent trailers. 

total 10.9 percent the 
power units and 3.2 percent the 
trailers had bad taillights. Only 2.4 
percent headlights were found 
faulty. 


training truck salesmen. will substan- 


Multiplies Sales Effectiveness 


Perfection training films and data sheets help make 
better truck men your salesmen. Give your men 
basic selling facts, and spell out how use them. 


More Chassis Sales Because... 


tially increase our truck sales.” 


Rear Mounting Prevents Road Tragedy— 


The patented rear mounting the pump and pipe fittings the Master Tank 
“Time truck credited with averting possible loss life and extensive 
property damage this collision Dallas. The truck, rammed another vehicle, 
went control and into ditch. The driver was unhurt although the cab was 
demolished and the truck's framework twisted and bent beyond repair. With ordinary 
forward position said the pumping equipment wovld have received 
the forceful impact, with subsequent leakage gas, and possible fire and explosion. 
There was damage the Time Saver tank pumping equipment designed 
Master Tank Welding, Dallas. 


says Ohler, Truck Sales Mgr. 
Geo. Byers Sons, Inc., Columbus, 


Salesman Turnover Drops! 


You sell the profit-ability complete, ready-to- 
roll truck. (Don’t ask your prospect spend money 
for bare chassis that can’t make dime for him 
until gets body it!) Your people know— 
thanks Perfection training—how interpret the 
customer’s job terms money-making fully 
equipped truck. 


Bigger Sale More Profit 


You specify the special equipment that shows the 
maximum profit for the customer his kind 
service. Perfection training films show you how. 


The experienced salesman gets wonderful refresh- 
course. The new man gets quickly what might 
spend years learn trial and all from 
Perfection training films. 


Perfection Distributor Invaluable 


Your Perfection distributor puts the Perfection 
truck equipment sales training films free and with- 
out charge. All you have call him. Phone 
him now for date start training your salesmen. 


IMPORTANT NOTICE: The third training program, Case For 
The Dump will available August all truck dealer- 
ships and salesmen. Contact our office or your Perfection distributor 
for full 


an 
n- 
ts 
n 
} 
two the Perfection Sound films, 
training Mr. Salesmen sell 
data 
conducted 
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break large rocks front 
the premises with sledge hammer. 


Lawsuits Affecting When the employe struck large| 
the rock flew and hit him in| 


Court Decisions 


Leo Parker 
Attorney at Law 


their employes. Furthermore, the 
employer legally bound know 


the eye. 

The employe sued the automo- 
bile dealer for the damages, al- 
leging that the latter failed 
furnish him with goggles 


SCOTT, Rochester, Y.,| that the premises, machines, tools screen for the purpose 
asked this question: have| and appliances are free from ap- Protecting his eyes, and trian 
retail automobile business in| parent defects which are likely negligence caused the the 
the town Alison and cause injury the employes. 
expenses going and from his employes. other Demonstrating confidence Southern California and the field, California 

deduct from his gross annual injured employe was negligent Los Angeles Examiner. The building takes its “jewel name from its showroom 000 
not taking the precautions “Upon the facts this case, enclosed three sides with approximately square feet 
and from his protect himself against injury,| held that was the This area also two feet above ground level provide “eye display. sal: 
that the danger was readily ap- the defendant (employer) The dealership features luminous ceiling, with lights recessed its steel deck, 
parent the employe, the automo- furnish such goggles with which will give the effect soft blanket light. special plastic cover will give 
ternal Revenue,| Not Liabl his protection while engaged the San Angelo, Paso, Odessa, Wich- 

Albert had legal| court the recent case Richard-| MILWAUKEE. Dealer Time| ALLENTOWN, have total receivables outstanding 
residence Glou-| 80n Southern Surety Co., 139 E.| Plan, Inc., dealer credit Corp. has acquired in- about $2.7 million 
cester, Mass. 839. tion, has been formed here loan offices from gan: 
took position| this case employe was 797 Jackson St. This Chevron Finance Co., Denver. 


with corpora- 
tion Lowell, 
Mass. For weeks during the 
year, Albert had hotel room 
Lowell. Also, had meals 
Lowell 122 days during the year 
total cost $366. expended 
during that year $64.26 train 
fares between Gloucester and 
Lowell, when went Gloucester 
over week-ends with his 
family. 

The court refused allow Al- 
bert deduct any these ex- 
penses from his income tax. 

For comparison see Andrews 
Commissioner, 179 Fed. (2d) 502. 

This court held that man, named 
Andrews, was not entitled deduct 
rent, meals, and other miscellane- 
ous expenses while employed 
Washington, although main- 
tained his family home occu- 
pied them Boston. 

Therefore, quite apparent 
that person employed city 

deduct from his gross income 
the expenses incurred going 
and from his office and home. 


Safety Required 
READER asked the question: 

“What the law automobile 
dealers furnishing safety appliances 
employes? Can employe re- 
cover damages for injury from 
automobile dealer caused 
failure the latter person fur- 
nish him safe working place, 
safety devices, appliances, etc.?” 

The law well established 
among the higher courts that all 
employers must provide “reason- 
ably” safe working places for 


L. T. Parker 


18,511 
TRUCK-TRAILER 
FLEETS 


TRANSPORT TOPICS 
reaches 18,511 individual 


structed automobile dealer 


dealer credit organization. 


The offices Plainview, Lubbock, 


read the Dealer Forum column on Page 3. 


any truck 


Now available 


the Allison Fully Automatic Truck Transmission pays 
for itself within the first months operation. 


truck—any Chevrolet, Dodge, Ford selected automatically—the engine just can’t 
GMC truck equipped with the Allison race, either. 
Automatic head for the Then when you top the rise and head 
100 1,349 steepest grade you can find, and watch that that’s when the Allison Automatic gives 
100 200 992 start work and time. real performance bonus. For the built-in hy- br: 
500 and you hit the grade, you merely select the draulic safer 
*Breakdown does not include range—the “Automatic Brain” does the rest. 
issue controlled list. the grade gets tougher, the right gear And hills are only half the story 
This billion market selected automatically—the engine just can’t Sure, this makes top- 
parts, the hundreds auto- notch hill-topper any truck—but does 
motive items used big When the grade eases up, again the right gear load more than that. 
heavy-duty fleets. 
Copy paper sent airmail request 


Topics 


Washington D.C. 


and 


Highways Safety 


AAA Opens Campaign 
Pedestrian Deaths 


With the goal cutting pedes- 
trian traffic deaths one-half 
the next five years, the American 
Automobile Assn. has announced 
community do-it-yourself program, 
blueprinting the broadest selection 
tested and proved pedestrian 
safety techniques ever assembled. 

Pedestrian mishaps now kill 7,- 
800 persons annually, injure 125,- 
000 and cost the nation $200 mil- 
lion medical bills, auto repairs, 
salary loss and insurance pay- 


ments. 

Harry Kirk, AAA president, said 
50-percent reduction the next 
five years reasonable goal, be- 
cause, for the first time, the entire 
nation can from the com- 
bined experience many communi- 
ties over the last years the 
war pedestrian accidents. 

“Since 1937, when the AAA or- 
ganized its pedestrian safety pro- 
gram, techniques for reducing such 
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fatalities have improved steadily, 
and the number deaths has 
dropped percent,” Kirk said. 
The new AAA program, forged 
several years intensive work, 
contained 163-page hand- 
book, “Planned Pedestrian Pro- 
gram,” prepared the AAA Foun- 
dation for Traffic Safety. Loaded 
with new facts, statistics and ideas, 
the publication cites scores ex- 
amples effective pedestrian safety 
measures used various cities. 
Kirk urged American cities and 
states reexamine their present 
pedestrian activities the light 
the new program, pointing out 
that copies will made avail- 
able key local and state offi- 
cials, police authorities and others 
concerned with traffic safety. 
“This program represents the 
greatest concentration research, 
experiment and analysis yet 


brought bear the problem,” 


Kirk said. 

“In spite heavy pedestrian 
fatality tolls, most traffic laws, 
ordinances and traffic control de- 
vices have been developed for 
about vehicles motorists. Until 
recent years the pedestrian has 
been meagerly-legislated for and 
largely ignored—truly the ‘forgot- 
ten man’ modern traffic.” 

leaders and top safety offi- 
cials hailed the AAA booklet 
major contribution the national 
effort reduce traffic accidents. 


The report sets forth plan 
for communities fight pedes- 
trian accident threats with sug- 
gested action such areas 
accident records, regulations, en- 
forcement, traffic engineering, 
education and public information. 

Sixty-one large cities are 
cited the report. 

this number, cities, ranging 
size from St. Louis Bridge- 
port, Conn., and Elizabeth, J., 
have pedestrian death toll which 
their total traffic fatalities. Figures 
are based the eight-year period 
between 1949 and 1956. 

Major pedestrian safety needs 
outlined the program include: 

Studies determine the spe- 


makes 
hill-topper 


Willys Sells 181 Wagons 
Ordnance District 


TOLEDO.—The Cleveland Ord- 
nance District has purchased 181 
four-wheel-drive Jeep utility wag- 
ons from Willys for $401,355. 

Most the vehicles will 
shipped countries the North 
Atlantic Treaty Organization. 


cific locations where pedestrian ac- 
cidents most often occur. study 
cities showed that percent 
pedestrian fatalities occurred not 
the downtown business areas, but 
surrounding sections. With 
knowledge the locations fre- 
quent pedestrian mishaps, cities 
then plan engineering changes 
reduce the accident hazard. 


Public education convince 
pedestrians the need assume 
their responsibility modern 
traffic. While most drivers accept 
their obligation obey traffic 
laws and ordinances, many pedes- 
trians seem feel such 
responsibility. 


Better street lighting. Most 


Increases payload per trip for West Coast contractor 


Lets trucks the work for New Jersey sand hauler 


Cuts brake maintenance 75% for Utah ore hauler 


Gives Michigan car hauler 100 extra miles per day 


Slashes engine maintenance 50% for Rocky Mountain trucker 


really brings America new 


Take that built-in hydraulic retarder, for in- 
stance. also lets you slow down level 
city traffic without ever touching the service 
brakes—and that can mean moneybag full 
savings brake lining repairs alone. 


kind truck. 


But that’s not all this “Automatic Brain” does. 


saves fuel with its direct-drive lockup 
every forward gear—reduces trip time aver- 
age 18%—boosts engine life 35% cush- 


shocks. 


The “Automatic has been engineered 
into the newest medium 
trucks, school buses and other commercial ve- 
hicles Chevrolet, Dodge, Ford and GMC. 
It’s also available integrated engine- 
transmission power plant with Chrysler and 
Ford industrial engines. 


Get the full story the money you’ll make— 
and save—with the Allison Fully Automatic 
Truck Transmission from your Chevrolet, 


Dodge, Ford GMC truck dealer write: 


ALLISON DIVISION GENERAL MOTORS, Indianapolis indiana 


AUTOMATIC TRUCK 


pedestrian fatalities occur hours 
darkness. 


Concentration the age ex- 
tremes (the very young and older 
adults) public education for 
pedestrian safety. The pedestrian 
accident rate skyrockets during the 
early and late years. 


review local pedestrian 
ordinances determine whether 
they meet the needs the com- 
munity. Two out three pedes- 
trians killed traffic committed 
obviously unsafe act. 


Impartial and selective en- 
forcement pedestrian regula- 
tions, Police should concentrate 
pedestrian violations that have 
been found major factors 
serious accidents. 


Seek continuing cooperation 
the press, radio and television which 
many places has been effec- 
tive reducing pedestrian acci- 
dents. 

Wider use adult school 
crossing guards and school safety 
patrols. Since 1922 when the safety 
patrols were organized, the traffic 
death rate young pedestrians, 
ages 14, has been cut almost 


one-half. 


Casualty Firms 
Face Worst Year 


Heavy losses nationwide 
basis for the largest fire-and- 
casualty insurance companies dur- 
ing the first three months 1958 
indicate this year could worse 
for the industry than 1957, the 
worst modern history, according 
unofficial figures from the Cali- 
fornia Insurance Department. 

The California department said 
figures indicate these companies 
suffered nationwide underwriting 
losses, for all lines protection, 
$112,035,000 during the first three 
months the year, $30 million 
over the corresponding period 
1957. 

Figures for 1957 recently released 
William Leslie jr., general man- 
ager the National Bureau 
Casualty Underwriters, disclosed 
that member companies suffered 
aggregate countrywide loss $147 
million auto-liability insurance 
1957. This followed under- 
writing loss $64 million 1956, 
said. 


Driver-Training Pioneer 
Conduct Course Calif. 


Prof. Amos Neyhart, pioneer 
driver training for high school 
students, will conduct two-week 
course for future and present teach- 
ers starting July Fresno State 
College, Bakersfield Center, Calif. 

The course being offered 
cooperation with the California 
State Automobile Assn. and the 
Automobile Club Southern Cali- 
fornia, 


CUSTOMERS CAN TELL THE 


t= 


When your customers 
change 
100% Pure Pennsylvania, 
they get... 


Lower oil consumption 

Fewer repair bills 

Smoother engine per- 
formance, longer life 


portant difference them 
and you, too, 

cause satisfied customers 
keep coming back for more. 
That’s why pays 
display and sell the su- 
perior premium 
motor oil that makes the 
100% Pure Pennsylvania. 


SAFETY GLASS 


Ford Motor Company the only automotive 
company that manufactures its own glass. 
There’s driver and passenger protection 

all around because there’s safety glass 
every window every one our cars. 
Front back, safer visibility provided 
because all window areas are designed 

for full-circle visibility. 


DEEP-DISH SAFETY STEERING WHEEL 
Test shows advantage having recessed hub 
deep-dish safety steering wheel which 
pioneered. Notice that the force 


does not break the egg. Similarly, 


the arms the wheel protect body 
driver from steering post impact; 
reducing chest injuries. Only our cars have 
more than two spokes for added protection. 


D4 


LIFEGUARD FRAME CONSTRUCTION 


Because they’re built solid, husky 
foundation, there’s rugged strength the 
Ford Family Fine Cars. Unlike the 
X-frame found many 1958 cars, our 
Lifeguard Frame flares out form 

protective “Safety around 
passengers protects them 

from outside shock. 


Ford Motor 


Safety Built Into The Foy 


Family Fine Cars 


pioneered all these Safety Features 


SAFETY DOOR LATCHES 


All Ford Family Fine Cars have 
double-grip safety door latches made 
with interlocking device that holds 

door and pillar securely together. shown 
repeated tests, passengers are three 
times safer cars equipped with these 
special Ford-developed latches than 

cars not using this device. 


FULL-VISIBILITY FRONT SEAT 


The seat rises moves forward—lowers 
goes back—moving the driver 
button for better visibility, safer driving. 
For added safety, seat rails are anchored 
right the chassis; special seat-track 
stop prevents seat from leaving the track 


These pictures our safety features 
are typical those seen millions 
people this summer Ford Motor 


Company commercial messages the 
popular program, Train.” 


FORD FAMILY FINE CARS 
CLEARINGHOUSE 


Built right into the product, the safety 
features found the Ford Family 
Fine Cars can mean lot customer 
shopping for new car. That’s why 
suggest that you talk safety him 
that you make him aware how 
important safety features are pro- 
tecting himself and his family. 


And here’s something else you can do: 
Trim our copy message from this 
along the dotted line and put 
your pocket. Use selling aid 
when talking customers. Let 
work for you create interest 
safety features the Ford Family 
Fine Cars. 


FORD MOTOR COMPANY 


The American Road 
Dearborn, Michigan 


FORD e THUNDERBIRD e EDSEL ¢ MERCURY 
LINCOLN e CONTINENTAL MARK Ill ¢ ENGLISH 
FORD LINE GERMAN FORDLINE FORD 
TRUCKS ¢ TRACTORS e FARM IMPLEMENTS 
INDUSTRIAL ENGINES 


Across the 
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treasurer the Massachusetts| Sales, Whittier; Lonnie Hull, Los 


Auto Dealer Changes 


McCorkle Enterprises, Inc., has 
been named Renault dealer 
Chicago. who also 
operates Buick dealership, 
president the new firm. 

* + 


Arlen Opens Deal 


Santa Monica Motor Imports, 
1000 Wilshire Blvd., Los Angeles, 
new Borgward owned 
Donald Arlen. 


* 


Miller Acquires Deal 


George Miller, formerly vice- 
president and general manager 
Gebhart Chevrolet, 5616 Gravois, 
St. Louis, has acquired sole owner- 
ship the dealership and has re- 
named George Miller Chevrolet 
Co. 


Higgins Closes Deal 
Floyd Higgins, president, 
Franklin, Elkhardt, Ind., has an- 
nounced the discontinuance 


the new-car dealership. The used- 
car lot Lusher and Main 
Sts. will continue operations. 

* 


Renault Signs Wright Motor 


Wright Motor Co., Moultrie, Ga., 
has been appointed Renault 


dealer. 


Smith Takes Diamond 


Doylestown Motors, Inc., has been 
appointed Diamond distributor 
Doylestown, Pa. Located 
Routes 611 and 613, the firm 
headed Max Smith, presi- 
dent. 


Charles Hall, who was 
automobile dealer Dennisport, 
Mass., until last February, has 
been appointed executive director 
the Greater Somersworth (N. H.) 
chamber commerce. formerly 
was president the Cape Cod 
Automobile Dealers’ Assn. and 


Automobile Dealers’ Assn. 


Hamilton Opens Deal 


Hamilton has opened Rich- 
ardson Motors (Chrysler) 620 
South Central Expressway Rich- 
ardson, Tex., with Ned Barrett 


Grentner Brothers Split 


Charles Grentner has taken over 
ownership Grentner Brothers 
(DeSoto-English Ford), Miami, 
John Grentner left enter the 
real estate business. 


Sites Drops DeSoto 


Sites Bros., 1900 McGee, Kansas 
City, has given the DeSoto 
franchise acquired last February: 
The firm will continue the used- 


car business. 


Renault-Peugeot Dealers 


Named Southern California 


Appointment eight dealers 
Southern California has been an- 
nounced John Green Corp., 
Renault-Peugeot distributor. They 
are: 

Mel Alsbury, Hollywood; McCord 
Massey, Ontario; Mack Robin- 
son, Pomona; Ken MacDonald, 
Inc., Ventura; Schweiger-Lee Auto 


CREATE PROSPECT TRAFFIC 
YOUR 


Valvoline’s Guaranty Program adds spark interest which will attract 
prospective buyers into your showroom. 


Valvoline’s Guaranty Program establishes solid relationship with your 
car owners helps you keep service work that can easily astray! 
There’s CHARGE for this GUARANTY either dealer customer. 


Write TODAY for the Program that will create PROSPECT 
TRAFFIC YOUR SHOWROOM. 


Never has program covered much with 


such small amount effort detail. 
AN-858 


COMPANY 


Division 


FREEDOM, PA. 


Ashland Oil Refining Company 


Angeles; Los 
Angeles, and Greer-Robins, Beverly 
Hills. 


Autosports Build 


Autosports, Ltd., will construct 
new building 2720 Westheimer, 
Houston, according Smith, 
executive vice-president. The deal- 
ership handles Triumph, Hillman, 
Sunbeam and Rover and now 
located 2802 Kirby. 


* 


Patton Adds Imperial 


Patton Motors, Inc., 124 Main, 
Wilmington, O., has added Im- 
perial franchise. The dealership 
also handles Chrysler, Dodge and 
Plymouth, 


Locati Signs Trio 


Locati Motor Co., headed Gus 
Locati, has been named fran- 
chised dealer for Fiat, Simca and 
Borgward Walla Walla, Wash. 


Jackson-Layton Moves 


Jackson-Layton Motor Co., has 
moved into new quarters Sparta, 
Ga. The new building contains 
modern showroom and new office 
facilities. 


Johnson Opens Fiat Deal 


Johnson Motor Co. has been 
appointed Fiat dealer 
Augusta, Ga. The dealership in- 
cludes Fiat-trained service team 
and large quantities Fiat auto- 
motive parts. 


Imported Motors Builds 


Imported Motors has 
plans for $97,500 foreign-car 
and service building, 
Wyoming NE., Albuquerque, 


Richards Takes Goliath 


Richards Buick, Inc., 1350 Broad 
St., Augusta, has been named 
Goliath dealer for 


president. 


Dodge Dealer Adds 


Barberton Motors (Dodge), 865 
Wooster Rd. N., Barberton, O., has 
been named exclusive 
dealer Summit County, accord- 
ing William Starinki, president. 


Gardner Opens Ford Deal 


Gardner president and 
James Snyder vice-president 
Gardner Ford Sales, Inc., new 
dealership 7810 Lombard 
Portland, Ore. 


New Post 
Thomas Garvey, for many 
years active with Chevrolet dealer- 
ships, has been named general 
ager Commonwealth Chevrolet 
Co., Boston. Garvey most recently 
was associated with Kane Chevro- 
let, Dorchester, Mass., manager 
all operations. 


Gibson Motor Folding 


Sam Gibson, owner Gibson 


Motor Sales (Cadillac-Pontiac), 
Maysville, Ky., announced the 
closing his firm. 


Bates Acquires Dodge 
Ross Bates’ West Seattle Dodge 
has taken over the management 
West Side Dodge Seattle. 


Symonds Chevrolet Sold 


Ora Symonds sold Symonds 
Chevrolet, Defiance, O., and leased 
Paul Christy, 
Christy Motor Sales. 


* 


Import Deal Opens Branch 

Automotive Importers (Simca- 
Triumph), 1931 Vargrave 
Winston-Salem, C., has opened 
branch Liberty and 
Main Sts., Winston-Salem. Coy 
Sparks has been named branch 
manager. Carpenter owns 
the dealership. 


Caruso Deal Calif. 


Goes Snavely-Langford 

Monte Snavely and Verne Lang- 
ford have been awarded the Dodge 
franchise Compton, Calif., that 
formerly was held Caruso. 
They are doing business Snavely- 
Langford, Inc. 


Snavely and Langford are for- 


mer Nash-Rambler dealers who 

switched Edsel last year. 
Caruso lost his Pontiac and three 
Chrysler Corp. dealerships after 
grand jury indicted him 
counts conspiracy, forgery and 
grand theft dealings with cus- 
tomers. pleaded guilty four 
counts and was sentenced year 
prison and was fined $10,000. 
appeal pending. 
* 


Mozzano Opens Deal 


Valentino Mozzano, former 
used-car sales manager for 
Anderson Baltimore, has opened 
the city’s newest Volkswagen 
dealership 4709 Belair Rd. Moz- 
zano president and general man- 
ager Valentino Motors Corp. and 
Jack Scarsborough sales man- 
ager. 

Fund Takes Volkswagen 

Dawson Fund, formerly with 
Walter Thompson Co., has become 
exclusive Volkswagen 
Walla Walla (Wash.) County. 


* * * 


Hinkle Opens Deal 


Guy Hinkle, Inc., the new 
Mercury-Edsel dealer 218 
Osage Independence, Mo. Guy 
Hinkle president the firm. 


pickup sales... 


battery-powered 
hydraulic 
tailgate 
THAT FITS ANY 


800 lifting capacity! 

Easiest 
attaches frame 
with just four bolts; plumb- 
ing piping needed 

Rugged box girder construc- 
tion for lifetime service! 


Less dead weight only 
285 complete! 

Fits any pickup—with regular 
utility bodies; operates from 
either volt battery. 

Low only $395 
complete (f.o.b. Emeryville). 
Also manually-operated model 
$248.50. 

Liberal dealer discounts. 


Write now for free literature; 
please address Dept. H8. 


WATSON 
COMPANY 


1316 67TH STREET, EMERYVILLE CALIF. 


1606 LASKEY ROAD, TOLEDO 12, OHIO 
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What's New... 
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Parts and Accessory Distribution 


Representatives Named 


For Micro-Lube Sales 

DALLAS—Shipp Payne, Dallas, 
has been named representative for 
Micro-Lube Sales Texas, Okla- 
homa, Arkansas and Louisiana. 

McEwen Cherry Co., Nashville, 
will represent Micro-Lube Sales 
area east the Mississippi 
River and south the Mason- 
Dixon line. 


* 
Management Manual 
Well-Received, MEWA Says 


CHICAGO.—The Motor Equip- 
ment Wholesalers Assn. reports 
excellent response the “Success- 
ful Management Development” 
manual published the Independ- 
ent Garage Owners America, 
Inc. MEWA worked with IGOA 
preparing the manual. 

Copies are available MEWA 
members through the association, 
309 Jackson Blvd., Chicago 
Nonmembers may write IGOA 
36% Lewis, Tulsa 10, Okla. 
The manual $1.50 for single cop- 
cents for 50-99 copies; 
cents for 100 more and cents 
for 1,000 more. 


Mystik Moves 


Mystik Adhesive 
Products, Inc., and Chicago Show 
Printing Co. have moved 
Schoolcraft. 


Additional Firms 


Named NSPA Members 


Na- 
tional Standard Parts Assn. have 
elected additional companies 
membership NSPA. 

These companies are addi- 
tion new members announced 
NSPA earlier this year and in- 
crease total membership another 
record high, the association said. 


Birmingham Factory Branch 


Opened Lee Rubber 


CONSHOHOCKEN, Pa. Lee 
Rubber Tire Corp. has expanded 
its sales force the South and 
opened factory branch Bir- 
mingham, Ala. 

Lee also appointed James Bur- 
nett sales representative for its 
branch Reading, Pa. 


California Jobbers 
Move 


Plan Convention 


FRESNO, Calif.—Directors 
the California Automotive Whole- 
Assn. meeting here, have 
voted move the association’s 
office from Los Angeles Santa 
Barbara that will more 
centrally located. 

The directors also decided 
hold the group’s annual convention 
Monterey Oct. 24-25. Leslie 
Wyre, owner the Car Parts Co. 
Highland Park, was named gen- 
eral chairman the convention. 

resolution supporting the Pa- 
cific Automotive Shows San 
Francisco next year and Denver 
1960 was also approved the 
directors. 

The board approved applica- 
tions for membership and heard 
discussion the association’s new 
medical insurance plan. 


Champion Expands Line 


Merchandising Aids 
TOLEDO.—Champion Spark Plug 
Co. offering several additions 
its line merchandising aids de- 
signed for wholesalers and dealers. 
Included the new line are 
new plastic interior clock sign, 
miniature ladies lighter, two- 
Pocket expansion consul case and 
miniature spark plug tie-rack. 


More Warehouse Space 


Added Mills-Morris 
MEMPHIS. Co. 
has added 8,000 square feet 
warehouse space with the leasing 
building 188 South Dudley. 
The company has been ap- 


pointed exclusive distributor 
Lyon Automotive Parts Bins and 
car dealer systems and accesso- 
ries this area. The new ware- 
house will serve Tennessee, Mis- 
sissippi and Arkansas and parts 
Alabama, Louisiana and 
Missouri.. 
Taxi Ads 
BOSTON.—Service stations here 


which handle Marvel Mystery Oil 
and Marvel Hi-Rev are receiving 
sales “shot the arm” with card 
ads the backs 110 taxicabs 
the metropolitan area. 


* * 


Automotive Electric Assn. 


Slates Fall Meeting 
DETROIT.—The Automotive 
Electric Assn.’s fall meeting the 
manufacturers and central distrib- 
utors divisions will held Sept. 15- 
Colorado Springs, Colo. 
Preliminary program plans have 


been worked out under the direc- 

tion Harry Vogler, Central Auto 

Electric Co., Denver, and Norman 

Spitzer, Spitzer Electrical Co., Den- 

ver, who will serve co-chairman. 
* 


Fire, Blast Rip Henges 
VANCOUVER, Wash.—A fire and 
explosion destroyed Art Henges 
Auto Parts Co, here, with loss esti- 


mated $50,000. 
a 


MEWA Adds Supplement 


Business Library Guide 
CHICAGO.—The Motor Equip- 
ment Wholesalers Assn. announced 
the addition extensive sup- 
plement its Business Library 
Guide, which lists hundreds new 
published forms, bulletins, surveys 
and special data distributed the 
association during the last year. 
General Manager Ruark 


niti 


ust long the butcher, the baker and the superhighway- 


said that with the addition the 
supplement, MEWA members pos- 
sess “fingertip” availability 
diverse assortment tailored in- 
dustry information, reported 
more than 2,200 forms and cover- 
ing all subjects, trends and activi- 
ties pertinent progressive auto- 
motive wholesaling. 


Goodrich Plans Build 


Warehouse Houston 


HOUSTON.—Plans erect new 
distribution center here serve its 
Houston zone have been announced 
Goodrich Tire Co. 

add ition warehousing 
complete line tires, the building 
will house zone and district offices. 
Goodrich Industrial Products 
Co. will also warehouse products 
the building. 


Aluminum Clinic— 


Germain Deal Columbus 


Marks 10th Anniversary 


COLUMBUS, O.— Germain Mer- 
cury-Edsel has observed its 10th 
anniversary, establishing claim 
the oldest Mercury dealership 
Central Ohio, 

Warren Germain president 
and his son, Robert, general 
manager. 


stud welding machine 
captured the interest exec- 
utives during Reynolds Metals clinic 
welding, anodizing and finishing 
aluminum Detroit. Operating the stud 
welder Fred Osann, general manager, 
parts and equipment division, with 
assist Richard Schmidt, manager, man- 
services, both Chrysler 
Corp. 


maker need trucks—and GMC turns out trucks like these Money- 


Makers—GMC dealers will cash one the soundest, most 
stable businesses America. 


business, fact, that’s shown less than half the profit variation 


typical car dealers over the past two years. 


For inside information that business and its glowing opportu- 


es, write: GMC Truck Coach Division, 660 South Boulevard 


East, Pontiac, 


GMC TRUCK COACH—A General Motors Division 


THE BETTER YOU KNOW GMC—THE BETTER THE TRUCK BUSINESS LOOKS 


fi 
en 
in- 


BRAKE VALVES Automotive Division, 
Wagner Electric Corp., 
Ave., St. 14, Mo., has announced 
brake protection valves improved 
design. The emergency brake valve, 
mounted the tractor cab, provides 
erated any time isolate 
pressure and trigger 
the trailer brokes the event 
emergency, it is said. The tractor air line 
protection valve, used in combination with 
the manval into serv- 
ice and emergency air lines leading 
the trailer, replacing individval hand- 
operated shutoff cocks. the event 
pressure loss the trailer break- 
away, it avtomatically isolates the tractor 
supply, allowing normal control 


GREASE SEAL—A spring-loaded wheel- 
grease designed for 
high resistance heat and wear has 
been Shuler Axle Co., 
Lovisville, Ky., Fuller Mfg. 
Co. Designated the F-1354, the wheel- 
grease seal for 
Shuler and trailer axle as- 
semblies and can with other 
offered the grease 
said be: High resistance extreme 
heat and weor use Buna syn- 
thetic composition; elimination grease 
more miles per- 
formance, and simple one-piece construc- 
tion. 

Allen Electric Introduces 
4Control Ignition Scope 

new ignition scope, featuring 
pattern interpretation guide, has 
been announced Allen Electric 
and Equipment Co., 210 Pitcher 
St, Kalamazoo, Mich. Requiring 
four controls for the complete range 
tests, the scope will test any 
four, six, eight-cylinder engine 
with two test connections, the com- 
pany said. 


6400 
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Allen’s Scope Dial-Chek, 
pattern interpretation matter 
comparing the scope pattern with 
one the patterns shown the 
Dial-Chek. Nine separate patterns 
covering the most common ignition 
failures are listed. explanation 
the ignition failure causing each 
pattern given among with in- 
structions for correcting the trouble, 
Allen said. 


trucks equipped with “load 
ing mechanisms have been acquired 
Revben Groff Co., Bive Island, for 
scrap. The trucks equipped 
handle collection boxes, left the 
plant site, with capacities from six 
cubic twin piston, 
enable the truck used for heavy 
machinery International Harvester 
Co., 180 Michigan Ave., Chicago 


TRANSMISSION JACK—The 
division, Wilson, Arcade, Y., 
hes announced the KRW No. 7020 trans- 
mission designed for handling heavy- 
duty differentials, 
converters and One feature 
which permits fast, sure positioning 
der heavy loads. designed with 
forward tilt degrees and 
back tilt degrees with maximum 
side tilt degrees each way. hy- 
pumping lever swings any posi- 
tion allowing operator jack 


The pattern interpretation either side, claimed. 


TRUCK truck bodies for refrigeration maintenance service 


being Reading Body Works, Reading, Pa. The Reading 
body sliding steel top for all-weather protection motor assemblies and 
materials. Side compartments are equipped with adjustable divider bins and shelves 
for the storage parts and tools for on-the-scene repairs refrigerators and other 
drug store equipment. special angled ladder rack also included the body. 


WINCH compact front-mounted 
winch and kit for 1958 Chevro- 
let trucks has been marketed 
Winch division, Vickers, Inc., 815 First 
St., Tulsa 20, Okla. model for 
Chevrolet truck series 3100, 3600 and 
3800 and fits both two-wheel and four- 
wheel drive trucks. This new model, ac- 
7500 pounds line with breaking 
point approximately 15,500 pounds. With 
and brackets weighs 112 
pounds. 


FREE-WHEELING HUB—A free-wheeling 
hub for four-wheel drive has been 
developed Free Corp., 6301 
Federal Bivd., Denver 21, Colo. The unit's 
feature said elimi- 
note all need for tools, rocking the 
vehicle order engage. the 
driver merely his fingers set the 
the position, the drive off. 
The moment the vehicle moves, the hub 


Safer Work Glove Claimed 


Nu-Wing seamless thumb that 
eliminates seams 
contacting surfaces and between 
thumb and forefinger featured 
line work gloves introduced 
Boss Mfg. Kewanee, 
Improved safety, greater comfort 
and longer glove life are said 
major benefits the work-glove 
design. 


REPLACEMENT de- 
signed cut coach, school bus and truck 
maintenance costs are two replacement 
parts Transit Parts Co., 
Willoughby, One the T-P shoe 
roller pin with milled bot- 
tom, said capable holding 
cient non-fivid last the life 
the brake This constant 
lubrication roller and pin results 
proper roller action the brake cam, 
giving longer life these parts and im- 
proved brake action throughout the life 
the lining, claimed. The other 
cost-cutting product Transit new 
shackle top. This said 
provide faster, easier installation with 
open-end ratchet wrenches and also 
helpful the bolt becomes rusted and 


Wagner Electric Expands 


Lockheed Brake-Fluid Line 


The automotive Wag- 
ner Electric Corp., 6400 Plymouth, 


St. Louis 14, Mo., has announced 
new Wagner Lockheed heavy-duty 
brake fluid that “surpasses SAE 
specification 70R1 and priced 
economically.” 

The company said its Wagner 
Lockheed No. 21B Super Heavy 
Duty brake fluid, which surpasses 
SAE specification 70R1 and the pro- 
posed 70R3 specification, will con- 
highest grade brake 


TRAILER—The first 
lightweight Brown trailers or- 
dered Burlington Truck Lines, Inc., has 
been delivered, according Brown 
Trailer division, Clark Equipment Co., 
Buchanan, Mich. The 40-foot spe- 
construction permits 
centrated the 15-foot-long mid-section 
the trailer bed, claimed. The trail- 
ers can converted from flats cargo 
corriers instolling set 48-inch-high 
side racks. Slide bolts lock the panels 
place. The front pro- 
vides storage space for the 
panels and set aluminum tarp bows. 


instrument Co., 250 
Culver Ave., Jersey City, J., has an- 
the agreement for the national 
Co. Frankfurt, Germany, and Detroit, 
Mich. The tachograph records vehicle op- 
eration chart form, maintaining 
permanent record for uninterrupted pe- 
seven days speed, mileage, 
and whether the vehicle moving 


stopped. 


LOCKOUT HUB—A cam operated pair 
hub attachments enable front wheels 
four-wheel drive vehicles run free 
drive linkage when not required, has 
been announced Watson Co., 
1316 Sixty-Seventh St., Emeryville, Calif. 
The mounts with five bolts 
existing stud holes the front hubs. 
are lifted from recesses within the hub, 
and are then rotated. This rotation turns 
cams which engage disengage the 
driving axle each front wheel, 
said. According the this 
type hub design permits easy engage- 
ment “rocking the 
vehicle. 


of 


ELECTRIC model 52-H 
cific overhead electric hoist operated 
from six-12-volt truck battery. The 
has 1,000-pound lifting capacity. 


The frame supporting the beam 
designed the beam can moved 
forward and securely fastened over the 
cab. When the 
beam slides over the rear the 


Hoist Division, Burtchaell Heating Co., 


LOAD VIBRATOR—Air vibrators which 
operate from the truck air brake system 
shake loose sticking cargoes rapidly 
the whole trailer have been an- 
nounced Cleveland Vibrator Co., 2703 
Clinton Ave., Cleveland 13, The vi- 
brators are said operate efficiently with 


pounds air pressure. 


DUMP TRUCK BODIES—A “new look" heavy-duty dump truck bodies said 
bodies improved the use horizontal side bracing place the conventional 


vertical braces. The horizontal bracing also strengthens the truck bodies because 
greater side area reinforced, claimed. Both aluminum and steel dump bodies 
are made with large horizontal box braces and slanted running boards. Sizes 
the bodies range from nine feet length, with capacities ranging from six 
cubic yards, more. 
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Affecting Factories and Dealers 
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nett agency for five years, most| placed through Brother 


Auto Advertising 


Martin Whitmyer 
Staff Writer 


“Free and open trade the best 
deterrent wars, and con- 
more than ever that the 
United States must the direc- 
tion freer trade,” says Ross Roy 
president Ross Roy, Inc., De- 
troit advertising agency, who re- 
cently returned from tour 
Europe. 

Speaking the subject “De- 
troit Looks Europe,” Roy told 
the Detroit Rotary Club that 
“Europeans want trade with 
rather than with our antag- 
onist, Soviet Russia, and 
should make easy pos- 
sible for them trade with us. 
Let’s face the fact that can’t 
survive without Europe. may 
need the friendship the Middle 
East and Asia, but without 
Europe, we’re lost.” 

discussion the foreign-car 
market the S., Roy said 
didn’t think there was any reason 
for concern over the competition 
the European-made auto giving 
American makers. 

“European manufacturers can 
build small cars more cheaply 
the moment than manufac- 
turers, but they have their own 
European market give them 
this type car and the 
percent which they export benefits 
from this volume. build larger 
cars greater volume than Euro- 
pean manufacturers can build them, 
and these export volume. 

“We have percent duty 
foreign-car imports and restric- 
tive quotas. raised the duty 
foreign cars established im- 
port quotas, undoubtedly would 
more harm than good our 
own automobile industry. Here’s 
why: 

“Last year our dollar volume 
cars imported was about equal 
our exports, but our exports 
trucks, buses, engines and parts 
were times the dollar volume 
imports these vehicles. 

“If take restrictive measures 
halt the flow foreign car 
imports, must expect other 
countries retaliate against 
these other products our auto- 
motive industry. has been 
pointed out many times, foreign 
trade two-way street.” 

Another Roy’s convictions 

that “we should quit bending over 
backwards for fear offending 
people other nations, but rather 
should act manner gain 
respect. 

“But can’t earn their respect 
when vacillate and display 
weakness. seem have been 
obsessed with the idea having 
other nations love us. have 
‘turned the other cheek’ many 
times that have lost the respect 
former friends.” 

Roy’s third conviction that 
free competitive enterprise system 
produces most for people and best 
enables them keep freedom. 

“It seems that whether 
like not, are going 
have compete for world 
markets, and labor has respon- 
sibility help meet that compe- 
nation, cannot afford price 
ourselves out foreign markets 
any more than individual pro- 
ducer can afford price himself 
build economic wall around 
ourselves and expect keep the 
friendship and support other 
nations, our contest with the 
Soviets. 

“To win this economic conflict, 
must above all retain our own 
economic strength and set ex- 
ample economic stability for 
other nations,” Roy said. 

“In the last analysis, 
judged more our deeds and ac- 
complishments than our words, 
our exhibit the Brussels’ 
World’s Fair what the 
Information Agency says about us. 
cannot support the world but 
can set example which, 
followed other people, will better 
enable them support themselves,” 
Roy said. 


* * 


Libbey-Owens-Ford Glass Co. has 
contracted with National Broad- 


casting Co. for one quarter each 
the nine National Collegiate 
Athletic Assn. football television 
broadcasts this fall. 

The broadcasts will feature safety 
plate glass all around automo- 
biles, replacement safety plate glass, 
Thermopane insulating glass, and 
Parallel-O-Plate twin ground glass 
for mirrors and glazing. 


Burnett Names Field Chiefs 


Leo Burnett Co., has an- 
nounced the appointment three 
field account executives who will 
work the recently acquired 
Chrysler Corp, advertising account. 

The men are Richard Ham- 
mett, who will headquarter Chi- 
cago; Allan Wilson, who will 
located the agency’s New York 
office, and Roger Cleary, who 
will based Burnett’s Los An- 
geles office. 


Hammett has been with the Bur- 


recently research supervisor, 
working with dealers and field per- 
sonnel variety accounts. 
Wilson formerly was with Ford 
Motor Co., where was manager 
business management and sales 
training for Ford International. 
Cleary formerly was with Ford 
division. 
* * 


Ohio Enacts Billboard Law 


The Ohio Legislature has en- 
acted measure limit outdoor 
advertising within 660 feet 
each edge the right-of-way 
the Interstate System located out- 
side municipalities. 
amended prior passage, the 
measure applies only that por- 
tion the Interstate System 
constructed new locations and 
exempts advertising devices 
“which identify the goods 
services produced sold such 
property.” 


Bing Gets Olds Backing 
Oldsmobile has signed sponsor 
the first two Bing Crosby 90-minute 
‘live’ specials ABC Television 
the 1958-59 season. 
Oldsmobile sponsorship was 


national Har 


Co., Detroit. 


Ward Appointed 


Alfred Ward has been ap- 
pointed Detroit manager for Moran 
Fischer, Inc., advertising repre- 
sentatives for “Weekly Major 
Markets.” 


Ward was the 
founder Ward’s 
Automotive Re- 
ports and later 
became the pub- 
lisher Automo- 
bile Topics, until 
its sale Floyd 
Clymer Los 
Angeles. 

Moran Fis- 
cher, whose head- 
quarters New 

Ward York, has its De- 
troit office the Stephenson Build- 
ing and others are Chicago, San 
Francisco, Dallas and Minneapolis. 

+ * * 


Council Week Observed 
Campbell-Ewald Co. and its 


branch offices observed “Advertis- 
ing Council Week,” July 7-11, 


Charles Klein 


the background, (left) gets technical belp from bis distributor 
Mike Vittello, president Gar Wood-Baltimore Truck Equipment, Inc. 


Trucks YEAR, and each one them 
equipped with dump body and hoist, the 
way our Gar Paul truck equip- 
ment distributor serves says Charles 
Klein, City, Maryland. 
small compared many dealers 
nearby Baltimore, get the same kind 
sales-making service they do. 


“For example, our Gar Wood St. Paul dis- 
tributor has helped uncover leads and 
make sales you wouldn’t believe existed 
suburban community 5,000. And, 
each one them made more profit 


GAR WOOD INDUSTRIES, INC. 


Wayne, Michigan 


acquaint some 700 employes with 
the work the organization. 

Special lobby displays, distribu- 
tion folders and executive talks 
reviewing the accomplishments and 
aims the council were featured. 

“This unusual event had 
double purpose,” explained 
Adams, Campbell-Ewald president. 
“First, wanted our people fully 
which everyone associated with ad- 
vertising can take justifiable pride. 
Secondly, efforts the council 
are expanded, may necessary 
enlist the volunteer services 
more our personnel. Their co- 
operation can more readily ob- 
tained, they have better 
appreciation how the council 
operates.” 


Scranton Battery Campaign 


Scranton Battery Corp., Archbald, 
Pa., will launch national adver- 
tising campaign this summer in- 
troduce its “Cellomatic” automotive 
storage battery. 

trade paper campaign will 
followed saturation program 
radio and spots, newspaper 
advertising local markets. 


because sold fully-equipped truck, 


can’t afford carry big inventory 
equipment and parts, and don’t have 
to. Gar Wood Baltimore Truck Equipment, 
Inc. close our phone, and years 
they’ve never let down!” 


Regardless your volume location, 
you can take advantage this kind 
helpful service from your Gar Wood -St. Paul 
distributor headquarters your area for 
the most advanced line truck equipment 
the market. Call him soon! 


Richmond, California 


Plants Wayne and Ypsilanti, Mich. Findlay, Ohio Mattoon, Richmond, Calif. Exeter, Penna. 


Gar Wood - Pauli 
Gates 


Ger Wood 5). Pout 
Hi-Lifes 


Gar Weod - St.Paul 
Hoists & Bodies 


Gor Woed 
Winches 


Ger Wood 
Lead-Packers 


Truck -Movated Cranes 


News Note... 
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Auto World Brief 


Detroit Harvester Opens 


Offices, Research Center 


office building 
and research center has been 
opened Detroit Harvester Co. 
suburban Oak Park, Mich. 

The structure provides for execu- 
tive offices and engineering facil- 
ities, which were housed separately 
Detroit, well new testing 
and research laboratories. pro- 
vides 32,000 square feet working 

Says New Depot 
Will Speed Shipments 


TOLEDO.—A new warehouse has 
been put into use Libbey-Owens- 
Ford Glass Co. its East Toledo 

L-O-F said the new facilities 
would provide greater flexibility 
and speed handling shipments 


Pierce Ford Adds 
CIT Targets 


BURLINGTON.—James and 
Priscilla Pierce, shareholders 
Pierce Ford Sales Co., Brattleboro, 
Vt., have filed suit against Universal 
CIT Credit Corp. Federal Court 
here. 

They claim that they met their 
obligations discharge “guar- 
anty” agreement dated May 1953, 
and request the court set aside 
the agreement. charged that 
CIT has served delinquency notice 
and has demanded $11,348.01. 

another Federal Court action, 
Pierce Ford Sales seeking $850,- 
000 damages from Ford Motor Co. 
alleged good-faith law 
The dealership receivership. 


Now... 


profit-building 
LIFT GATE 


automotive replacement safety 
glass. The warehouse can handle 
six railroad cars and six trucks 
simultaneously. 


Service Station Treats 


Customers Style 


WICHITA.—Shamrock Tire and 
Oil Station here provides 
canopy-covered area where com- 
fortable seats and vending ma- 
chines are available for customers 
who wait for their car serv- 
iced. 

Facilities are provided for eight 
cars one time and cigarets, 
candy, ice cream, packaged ice, 
charcoal, hickory chips and tele- 


phones are available. 
= 


Dallas Firm Buys 100 Cabs 


From Johnson Chevrolet 


City Transportation 
Co. has purchased 100 Chevrolet 
taxicabs from Johnson Chevrolet 
here. The cabs were delivered 
time used during the Inter- 
national Rotary convention. 

The dealership also delivered 
the transportation firm cars with 
dash-mounted air conditioners 


used for airport limousine service. 
> > > 


Avis Rents Trailers 


Americans Abroad 


NEW YORK.— Avis Rent-a-Car 
system offering house trailers 
vacationers who prefer live 
American while travelling for- 
eign lands. 

The car-trailer rental plan was 
first tried The Netherlands, and 
Avis said would extended 


nished and include table linen, 
glassware and silverware. 


New Borg-Warner Building 
Include Exhibit Center 


two-level indus- 
trial-educational exhibit center will 
opened the heart Chicago 
Borg-Warner Corp. will 
located the company’s new build- 
ing Michigan and Adams. 

The area, known the 
Borg-Warner exhibit center, will 
the showplace for B-W’s divi- 
sions and subsidiaries. will con- 
tain animated and audience-parti- 
cipation exhibits showing scientific, 
industrial and home developments 
and products and services. There 
also will theater and meeting 
room. 

= 


Dayton Rubber Creates 


Molded Products Division 


DAYTON, Rubber 
Co, has formed molded products 
sales division with fabrication 
plant Three Rivers, Mich. 

Clowes Christie, president, 
said the division was formed be- 
cause the increased market 
potential for highly engineered 


molded rubber products. 


Ford Honors Taylor 


LOS ANGELES.—Ford division 
last week presented 1957 Four 
Letter Award Frank Taylor, 

president Frank Taylor Ford, 
Los Angeles. This the third 
consecutive year which Taylor 


has won the award. 


Firm Bought 


Fibre 
president Fibre Glass-Evercoat 
announced the purchase 
Industrial Adhesives, Inc., 
Rossmoyne, just outside Cincinnati. 
The purchase Industrial Ad- 


Dealer for All Chrysler Products— 


Ted Curry, center, became dealer for all Chrysler Corp. products Petersburg, 
Va., when signed sales agreement Dodge-Chrysler-Dodge truck under 
the name Ted Curry Motor Co. Looking are Byron Jennings, left, Dodge dis- 
trict manager, and Royster, general manager the new firm. Curry also 
DeSoto and Plymouth facilities under the name Ted Curry 


Motors, Inc. 


MINNEAPOLIS. alderman 
changed his vote, and the Minne- 
apolis City Council granted li- 
cense Edina Motors, Inc, (Mer- 
cury), for continued operation 
used-car lot Fiftieth St. and 
Washburn. The application was 
turned down earlier Council 

Residents the area near the 
used-car lot have opposed renewal 
the license. Alderman George 
Johnson, who changed his vote, 


other European countries, program Fibre did because there 
trailers, which may occupied 
many four persons, are fur- 


Over combinations models, platform sizes and types... 
with lifting capacities 4000 Now more than ever, 
your nearby distributor can help you supply the 
right Lift Gate for every customer need! 


Yes, and the right Lift Gate can help you close 


more sales. For other make 
many “plus” sales features. 


equipment gives you 


For example: 50% lighter weight gates 
gives your truck maximum payload advantage Utmost sim- 


plicity: just one cylinder, one lever 


for all gate operations 


Unmatched safety: “Safetymatic” control insures 
extra safety for men and materials Longer service life: 


exclusive new Road-shock Arrester 


eliminates and down 


movement lift arms and platform when truck tran- 


sit; eliminates rattle, reduces wear. 


FREE: 1958 Lift Gate shows all sizes and models... illus- 


trates why the number 


top national fleets. This colorful new catalog yours re- 
quest. For your free copy, see your distributor 
direct. 


DUMP BODIES 


one choice America’s 


The business was purchased from 


HEAVY. 2000 and 3000 Ibs. 
lifting capacity. For trucks 

tons and heavier, semi-trailers 

any size. Anthony Models 145, 245. 


DUMP HOISTS 


right involved and was re- 


lifting capacity. Installs 

chassis with express, utility delivery 
type body. Anthony 


4000 Ibs. lifting capacity. For trucks 


tons and heavier and semi-trailers 
any size. Anthony Model 146. 


MEDIUM. 

1200 Ibs. lifting 
capacity. For any 
larger truck with 
stake, van utility body. 
Anthony Model 144. 


1752-56 Baker St. 


NTHONY 


LIFT GATE 


Used-Car Notes 


luctant prevent Edina Motors 
from functioning pending the out- 
come the court case. 


200 Cleveland Party 
CLEVELAND. More than 200 
persons attended the annual golf 
day and dinner dance the Cleve- 
land Independent Automobile Deal- 
ers Assn. The event was held 

the Lake Forest Country Club. 


* 


2nd Lot for Motors 

COLUMBUS, O—Cyrus Earl 
Dunham and Paul Conn, owners 
Motors, 2080 Cleveland Ave., 
have opened second lot 3606 
Broad, near the Town and Coun- 
try Shopping Center. Paul Baker 
and Chuck Graham are managing 


the new lot. 


Welch Opens Lot 


ROCK HILL, Mo- 
tor Sales, Inc., used-car lot, has 
opened the corner Oakland 
Welch. 


* 


Davidson Opens New Lot 

ALBUQUERQUE, M.—J. 
Davidson, who recently sold his 
Lincoln-Mercury dealership Joe 
Heaston, has opened independ- 
ent new car lot the former Jones 
Motor Co. location, 3226 Central 
while continuing his used-car lot 
1313 Fourth NW. Jones Motor 
has moved from Central new 
plant Lomas and San Mateo NE. 


* 


Weisz, Storstad Open Lot 


FARGO, D.—Floyd Weisz and 
Kenneth Storstad have formed 
partnership establish Main Ave. 
Motors, used-car dealership, 
1710 Main Ave. here. 


Zone Law Bans Lots 


West Virginia Town 

VIENNA, Va.—The Vienna 
City Council has issued warning 
that used-car lots operating here 
are violating the zoning ordinance. 
Vienna, city about 6,000, near 
Parkersburg the Ohio border. 

The council said the penalty for 
for each offense and that each day 
the violation continues sep- 
arate offense. 

* * 


Harcourt Motors Opens 
MOUNT VERNON, O.—Harcourt 
Motors, Inc., has opened here, Carl 
Anderson, president, and Paul 
Massa, vice-president, advertised: 
“Free chassis lubrication for 
long you own the car you 

buy during our opening sale.” 

* + 


Second Lot for Thompson 

MARSHALL, Tex. Edgar 
Willis and Dick Thompson have 
opened used-car firm 700 East 
End Thompson will continue 
his other lot 
East Grand Ave. 
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Auto Market Reports 


Milwaukee 

total 2,778 new cars were 
registered Milwaukee during 
June, compared with 2,983 May. 

makes, sales were: Chevrolet, 
813; Ford, 622; Rambler, 283; Olds- 
mobile, 209; Plymouth, 176; Buick, 
157; Pontiac, 132; Cadillac, 70; 
Dodge, 62; Mercury, 40; Volks- 
wagen, 37; Chrysler, 30; DeSoto, 
Edsel, 21; Studebaker, 15; Lin- 
coln, 11; Imperial, Willys, 
Packard, and miscellaneous, 62. 

Total registrations for the first 
half were 16,641, compared with 
22,980 the first half 1957.— 
(John Hubel.) 


Birmingham, Ala. 


Birmingham’s You Auto Buy Now 
campaign helped boost sales new 
June 1,200, compared 
with 1,075 May. 

Dealers said the promotion also 
increased sales used cars. 

makes, June new-car sales 
were: Chevrolet, 434; Ford, 249; 
Plymouth, 99; Oldsmobile, 
Buick, 64; Pontiac, 60; Mercury, 31; 
Cadillac, 27; Rambler, 26; Dodge, 
21; DeSoto, 17; Volkswagen, 16; 
Chrysler, 14; Renault, Morris, 
English Ford, Studebaker, 
Triumph, Lincoln, Edsel, 
and miscellaneous, 17.— (Stuart 


Riddle.) 


Miami 


sales battle being waged 
the Miami area between Volks- 
wagen and English Ford, with 
registrations for the first half show- 
ing Ford the lead, despite losing 
out Volkswagen June regis- 
trations. 

Imported autos accounted for 
percent all registrations the 
first half, compared with 5.4 per- 
cent year ago. 

First-half totals for imports were: 
English Ford, 554; Volkswagen, 420; 
Renault, 364; Fiat, 208; Hillman, 
199; MG, 181; Volvo, 111; Lloyd, 97; 
Opel, 82; Triumph, 67; Simca, 62; 


Kudos Cadillac 
Midwest Show 
Cars 


DEARBORN. For the second 
year row, Donald Cole’s 1931 
Cadillac roadster the Classic Car 
Club America’s Midwest Grand 
Champion. 

Cole, Columbus, O., scored 
99.5 points the senior division’s 
custom class with his 16-cylinder 
entry the Midwest meet 
Greenfield Village. 

1957, his 98-point total was 
good enough give him national 
honors comparative scores 
against entries the Eastern 
Grand Classic, held simultaneously 
Morristown, This year, 
however, was nosed out for the 
national title James Groen- 
dyk, Upper Saddle River, 
whose 1930 Packard 740 roadster 
tallied 100 points. The perfect score 
was the first the club’s history. 

Close behind Cole was Thur 
Schmidt, Chicago, whose 1936 
Auburn Speedster registered 
Points the senior division sports 
racing class. 

trophy the senior 
division, for those who previously 
had won Classic meets, went 
Sudlow, Syracuse, Ind. 
Judges gave points his 1937 
Cord 812. 

winner the primary divi- 
Sion was Wilbur Sanders, who 
entered 1935 Auburn 851 the 
racing class and collected 
97.2 points. 

second place was Russell 
Gerrits, Chicago, who scored 96.75 
Points with 1936 Cord 810 the 
Auburn-Cord class. Third went 
Alfred Ferrara, Cleveland 
Heights, tallied 95.75 points 
with 1933 Duesenberg the 
late custom class, for 1933-42 cars. 

The meet, the second Green- 
field Village, attracted nearly 
hundred classics, considered 
club members the finest cars made 
between 1925 and 1942. The cars 
were judged for accuracy resto- 
ration, mechanical performance and 
general appearance, 


Borgward, 55; Morris, 53; Vauxhall, 
44; DKW, 37; Austin, 35; Mercedes- 
Benz, 29; Jaguar, 27; Porsche, 21; 
Alfa-Romeo, 17; Isetta, 16; Sun- 
beam, 12; Berkely, 10; Goggomobil, 
Citroen, Rollys-Royce, and 
miscellaneous, Connell.) 
* * 


Akron 


Despite the fact that demand for 
new cars was slightly improved 
June, Summit County (Akron) res- 
idents purchased percent fewer 
cars the first half 1958 than 
the year-ago period. 

Registrations for the past six 
months numbered 8,912, against 
12,628 the opening half 1957. 
Deliveries June rose 1,554, 
about percent over May. 

Among individual makes, Chev- 
rolet was running well out front 
for the half year with 2,352 regis- 
trations 1,831 for Ford, 1,074 for 
Plymouth and 590 for Oldsmobile. 
Then came Buick with 515, Pontiac 
with 469 and Mercury with 373. 

Dodge was eighth with 318 and 
Rambler, enjoying its biggest year, 
moved ahead Cadillac take 
ninth position. Rambler’s deliveries 
numbered 257 187 for Cadillac.— 


(Joe Kuebler.) 


Omaha 

Only 989 new-car sales were re- 
corded Douglas County (Omaha) 
for June. 

Chevrolet was tops with 321 sales, 
followed Ford, 245; Plymouth, 
87; Oldsmobile, 67, and Pontiac, 

Some sports cars were in- 
cluded the total 989. For May, 
1,080 cars were sold. 

truck sales, Chevrolet, Ford 
and International were one, two, 
three with 30, and 22, respec- 
tively. For the month June, 104 
trucks were sold compared with 
124 May.—( Arthur Oleson.) 


Denver 

increase the sale new 
trucks was experienced Denver 
dealers during June. They sold 189 
units, compared with 177 during the 
same month last 

new-car sales, however, 
decrease was noted. Dealers dur- 
ing June sold 1,343, compared 
with 1,594 the corresponding 
1957 month. 

During the first six months 
the year, new-car sales numbered 
7,821, compared with 9,628 the 
corresponding 1957 period. New- 
truck sales the first half 
amounted 973, compared with 
1,063 last year. 

June new-car sales makes 
were: Chevrolet, 422; Ford, 199; 
Plymouth, 119; Rambler, 94; Olds- 
mobile, 79; Buick, 62; Pontiac, 61; 
Mercury, 47; Dodge, 38; Renault, 
26; Cadillac, 23; Volkswagen, 17; 
MG, 16; Chrysler, 14; Hillman, 14; 
English Ford, 12; Borgward, 11; 
Simca, 10; Volvo, Imperial, 
Alfa Romeo, Goliath, Metro- 
politan, Edsel, DeSoto, Lin- 
coln, Packard, and miscellan- 
eous, 27. 

Truck sales were: Chevrolet, 65; 
Ford, 53; International, 19; GMC, 
15; Dodge, Volkswagen, Auto- 
Studebaker, White, and mis- 


cellaneous, 13.—(Ira Alexander.) 


San Antonio 

June saw sales San Antonio 
pick new cars but decline 
slightly new trucks. 

total 1,294 new cars and 167 
new trucks were delivered, com- 
pared with 1,162 cars and 187 trucks 
month earlier. 

makes, new-car sales were: 
Chevrolet, 447; Ford, 311; Olds- 
mobile, 93; Buick, 89; Plymouth, 
86; Pontiac, 58; Dodge, 55; Mer- 
cury, 38; Rambler, 30; Cadillac, 
21; Chrysler, 15; MG, DeSoto, 
Edsel, Lincoln, Imperial, 
and miscellaneous, 17. 

New-truck sales were: Chevrolet, 
83; Ford, 43; International, 16; 
GMC, 10; Dodge, Mack, Auto- 
car, and White, Reed.) 

* * 


Cincinnati 
Motor vehicle sales Hamilton 
County (Cincinnati), O., during the 


week ended July totalled 1,482 
units. This represented increase 
250 units over sales the previ- 
ous week, but 219 below registra- 
tions the like week 1957. 


total 487 new cars and 
new trucks were registered, com- 
pared with 448 new cars and 
new trucks the preceding 

total 849 used cars and 
used trucks were sold, compared 
with 709 used cars and used 
trucks the previous week. 


Repossessions increased 
during the week, more than 
the previous week and eight 
more than the like week 1957. 


—(Frank Kappel.) 


New Orleans 


New-car sales New Orleans 
for June amounted 1,366, com- 
pared with 1,527 for the previous 
month and 2,460 for the correspond- 
ing period last year. Truck sales 
totalled 203 June, compared with 
229 May, and 281 for the like 
period year ago. 

Car registrations makes were: 
Chevrolet, 518; Ford, 286; Oldsmo- 
bile, 89; Plymouth, 67; Pontiac, 66; 
Volkswagen, 46; Buick, 44; Mer- 
cury, 39; Rambler, 30; Cadillac, 30; 
Renault, 18; Dodge, 18; Chrysler, 


15; Studebaker, 13; Metropolitan, 
12; English Ford, 10; MG, De- 
Soto, Imperial, Vauxhall, 
Lincoln, Edsel, Packard, 
and miscellaneous, 25. (Gordon 
Hebert.) 

= 

Dallas 


total 2,551 new cars and 449 
new trucks were sold Dallas dur- 
ing June, compared with 2,523 cars 


CITY CIRCULATION 


OF SAN FRANCISCO NEWSPAPERS 


TOTAL CIRCULATION 
EXAMINER 
Sunday EXAMINER 490,468 


Daily Chronicle ....206,105 


Sunday Chronicle..266,682 


Call-Bulletin 141,532 


100,447 


Tank-Equipment Contract 
Awarded Airtemp 


DETROIT.—Selection Chrys- 
ler Corp.’s Airtemp division 
Dayton, O., manufacture addi- 
tional fire-control equipment for 
U.S. Army tanks the amount 
nearly $5.3 million brings the 
total such Government work 
awarded Airtemp since 1951 
nearly $55.7 million, the corpora- 
tion said, 

addition the tank fire- 
control equipment, Airtemp since 
1951 has received Government 
contracts totalling approximately 
$10 million for commercial prod- 
ucts, such air-conditioning and 
heating units, Chrysler said. The 
new contracts are for range- 
finders, telescopes, ballistic com- 
puters and shock mounts for the 
Army’s M48-A2 tank. 


and 546 trucks the previous 
month. 

makes, new-car registra- 
tions were: Chevrolet, 934; Ford, 
414; Oldsmobile, 258; Plymouth, 
168; Buick, 143; Pontiac, 119; 
Cadillac, 96; Rambler, 73; Re- 
nault, 42; Dodge, 40; Mercury, 38; 
Chrysler, 27; DeSoto, 25; Volks- 
wagen, 25; Metropolitan, 22; Eng- 
lish Ford, 17; MG, 14; Studebaker, 
12; 11; Triumph, Im- 
perial, Mercedes-Benz, Peu- 
geot, Simca, Packard, 
Edsel, Willys, and miscella- 
neous, 33. 

Truck sales were: Chevrolet, 190; 
Ford, 89; International, 53; Mack, 
37; White, 35; GMC, 18; Volks- 
wagen, 17; Dodge, Diamond 
and miscellaneous, 2.— (Ruby Fe- 


noglio.) 


Columbus, 


the month totalled 834, down 198 
from the last half June and 298 
below the first half July year 
ago, according report the 
clerk courts and the Columbus 
Automobile Dealers Assn. 

New truck registrations also 
were down, They totalled 
compared with 104 year ago. 

New-car registrations makes 
were: Chevrolet, 267; Ford, 215; 
Plymouth, 57; Oldsmobile, 56; Pon- 
tiac, 48; Buick, 37; Dodge, 32; Ram- 
bler, 26; Mercury, 17; Cadillac, 12; 
Chrysler, Volvo, Isetta, 
Studebaker, Vauxhall, DeSoto, 
Triumph, Volkswagen, Impe- 
rial, Lincoln, Metropolitan, 
and miscellaneous, 11. (Justin 
Henley.) 


* * 


Richmond, Va. 


New-car sales Richmond, Va., 
during June were the highest since 
May, 1957, the Richmond Chamber 
Commerce reported. 

The chamber said 1,389 new cars 
were sold the area during June, 
against 1,321 June, 1957. 

However, sales new cars the 
first half the year were down 
7,384 from 8,129 the first half 
1957.—(George Toles.) 


Providence 


June saw virtually change 
from the preceding month the 
Providence automotive 

total 976 new cars and 
new trucks were sold June, 
compared with 979 cars and 
trucks May. 

makes, June new-car registra- 
tions were: Ford, 250; Chevrolet, 
227; Plymouth, 103; Rambler, 67; 
Oldsmobile, 65; Buick, 34; Pontiac, 
28; Cadillac, 25; Dodge, 22; Volks- 
wagen, 15; Mercury, 14; Chrysler, 
DeSoto, 11; Studebaker, 


After spurt the last half Edsel, Lincoln, Imperial, 
June, new-car registrations miscellaneous, 88. 


umbus (Franklin County), 


Truck sales were: Chevrolet, 28; 


turned downward again the first| Ford, 25; International, 15; GMC, 


days July. 


11; Dodge, Volkswagen, Auto- 


Registrations for the first half car, and Mack, 1—(T. Forbes.) 


THE EXAMINER 
GIVES YOU MORE 
FOR YOUR 
MONEY! 


San Francisco's skyline and famed Ferry Building 


Daily and Sunday 
more San Franciscans 
read The 


Daily 
EXAMINER 


NEWS 
CHRONICLE 


Sunday 


EXAMINER 
CHRONICLE 


Source: Publishers’ Statements, 3/31/58 


The San Francisco 
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How They're Pushing Sales 


Dealer Ideas 


Your Partner’ 
WAS time, and 
Rich Motors, Inc. (Chrysler- 
Dodge-Plymouth), Rittman, O., got 
into the spirit things with 
“Lucky Partners” contest. 

Numbered tags were passed out 
Carni-Fair visitors, and recip- 
ients were requested wear the 
tags all around town. The object 
was spot their duplicate number 
Lucky Partner. 

The partners received prizes and 
were eligible for drawing 
which additional merchandise 
awards were presented. 


Confidence Builder 
IGGEST type was saved for the 
word “Integrity” newspa- 
per used Dees Chevrolet Co., 
Biloxi, Miss. 

Dees said “integrity standard 
equipment” its new-car retailing 
operations. 

“We give the honest, straight- 


forward facts about price, equip- 
ment, service and all the other 
things that into said 
the ad. 

“And give more than facts. 
You get friendly treatment from 
the first after the sale, 

* 


Ads Three Languages 


ECAUSE residents the Chico- 
pee (Mass.) area fall into three 
language groups, Topor Motors, 
Dodge-Plymouth dealership 
here since 1932, has advertise 
and sell many languages. 
Topor spends about $600 month 
advertising English, Polish 
and French. newspapers, used 
display ads new cars and clas- 
sified ads for used vehicles. The 
firm also allocates $150 week for 
radio spots three languages. 


Take Fair Warnin’ 
AYSVILLE MOTOR 
used-car dealer Wichita, 


advertises: “We ain’t here for 
light courtin’. We’re wantin’ 
sell cars.” 

+ * * 


Sunday Sermonette 

STOUT 
the Wichita Sunday news- 

papers has this say about Sun- 

day closing: 

“If there were Sunday buyers 
there would Sunday workers, 
browse Sunday and buy Mon- 
day.” 

Some dealers are open 
Wichita. 


® * * 


Shorts-Clad Girls Drive 


Bolen’s Courtesy Cars 
ALPH BOLEN OLDSMOBILE, 
Oklahoma City, has 
decked out drivers courtesy cars 
shorts. 

The drivers are girls—Mary Lou 
Millard, Joan Stremlow and Norma 
White. 

recent ad, Bolen said: 

“Business good Bolen’s and 
can prove it. top dealer 
the entire Oldsmobile zone are 
selling more Oldsmobiles than deal- 
ers all Oklahoma and parts 
Arkansas. This true only be- 


because it’s 


“Ah, here again! 
close the buying stage.” 


cause public response our 
‘Honest Sell’ method. 

“Our used-car sales have been 
terrific, too, and think it’s be- 
cause our challenge ‘Lift the 
Hood’ and compare. Before going 


with money-saving construction features 


Low overall weight Univan Aluminum 


Van Bodies means larger, more profitable 
legal payloads. Bonus construction features 
give maximum cube plus plenty strength. 
Aluminum’s serviceability gives low main- 
tenance and operating costs, long rust-free 
life. Result: maximum hauling profits 
your investment. 

See your Unisteel distributor write 
the factory for full details Univan—the 
aluminum truck body features 
you can load for profit. 


UNIVAN BONUS FEATURES 


Exclusive One-Piece Stressed-Skin Roof 
sheds water and snow for more positive rust protection 
and weatherproofing. 


Hat-Section Frame Members for extra strength, less weight. 
Close-Spaced Ribs apart for greater rigidity. 
Corner Cap Castings and Corner Posts for true 


alignment, rigidity, longer life. 


‘ 


‘ 


gives greater rigidity, 


Steel Rear Corner Castings take greater impact dock level. 


Serrated Rub Rails resist dents, scratches; corrugated 
for strength. 


Z-Section Roof Bows and Wall Posts for greater 
with less weight, extra rigidity. rength 


UNISTEEL COMPANY 


DIVISION HERCULES GALION inc. Galion, Ohio 


U-458 


— 


the sales lots, our tradeins are 
thoroughly cleaned and 
tioned—with the kind ‘Service 
Its Finest’ provide for every one 
our service customers.” 

* 


Clinic Sponsored 


BASEBALL clinic for boyg 
Concord, Calif., Fitzpatrick 
Chevrolet Co. Owner Frank 
patrick said more than 100 boys 
attended the school St. Mary’s 
College. 

Frank (Lefty) O’Doul, former 
professional baseball player and 
manager, headed the list 

+ * * 


13th Anniversary 


ETCALF Motors (DeSoto- 
Plymouth, Mount Vernon, 
staged 13th anniversary sale peg- 
ged this pitch: 

“Without you, our customers, this 
would not have been possible.” 

Ads stressed that Metcalf prides 
itself being “clean and fair” 
dealer which gives service after 
sells. 

“We intend stay Mount 
Vernon,” the said. 


Big News from Yeakel 


YEAKEL, Yeakel 

Plymouth, Compton, 
believes holds the record for 
the largest sized mailing piece 
ever used automobile 
dealer. 

Yeakel recently sent 20,000 
Compton residents 
mailing piece that measured 
early sales the giant-sized ad. 

effective was the idea that 
one the mailmen delivering the 
pieces bought new Plymouth 
from Yeakel. 

* 


Don’t Let Ads 
Ruin Reputation, 


Dealers Warned 


DVERTISING should repu- 

tation building,” Bankers 
Commercial Corp. advises its 
current bulletin, Automotive Com- 
ment. 

Some auto advertising, said, 
destroys reputation, particularly the 
type auto advertising seen 
recent years which has been used 
sell nothing “but gimmicks 
bargains.” 

Warned BCC, “When you destroy 
reputation, price all you have 
sell.” 

reminded dealers that 
advertising can sell cars and repu- 
tation both. 


> > 


How Radio Aids Dealers 


two auto dealers “beat the 

recession” through use radio 
advertising detailed two bro- 
chures sent Radio Advertising 
Bureau, Inc., member stations 
across the nation. 

One RAB brochure claims that 
three years heavy radio adver- 
tising Greenwald Plymouth, Inc., 
Akron, “grew the biggest 
Plymouth’s largest 
marketing region.” 

The other brochure tells the 
“phenomenal” growth Mike 
Persia Chevrolet, with outlets 
New Orleans, San Antonio and 
Houston. After acquiring “wan- 
ing” Houston dealership 1957, 
the folder says, Persia built into 
the city’s leading Chevrolet outlet 
following one month heavy radio 
advertising. 

* 


Unfair Coeds? 


EYE-CATCHING placed 
Atlanta newspaper Im- 
port Motors, Ltd., division Hix 
Green Buick Co., Atlanta, shows 
two curvaceous college blonds look- 
ing indignantly frumpy, ugly 
coed who has just opened huge 
florist box. 

One blond says the other, “It’s 
her Hillman he’s after—we don’t 
stand chance!” 


Dealer Night Park 


“AUTOMOBILE Dealer As- 

sociation Night” was held 
the Charleston (W. Va.) Senators 
baseball team. Dealers the city 
contributed number older used 


UNIVAN 
LOADED 


ary’s 
’ 
peg- 
this 
rides 
fair’ 


Send 
Years $14 

All Other Countr 


Name Title 


Company 
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the Letterbox 


(Continued from Page 12) 


tory cost,” proudly say the ads!). 
They broke right and left. 
all means just one thing: 
The cars built are not what the 
public wants. 


One proof: The spectacular 
ghowing the Rambler American 
spite its obsolete L-head en- 
gine. The Rambler American 
small car (100-inch 
wheelbase and about 200-cubic- 
inch engine). Yet, has met with 
instant and wonderful reception. 
Why? Because the public seeks 
gomething different from what 
been given. 

Another proof: The spectacular 
involved. not until the 
fecession started that there has 
been marked shortage im- 
ported cars. this country, there 
always sales resistence 
buying something “foreign.” There- 
fore, there question any 
“snob appeal.” merely ques- 
tion sheer common and horse 

Some writers set forth the argu- 
ment that the fact that every time 
American manufacturer has 
tried produce small car 
has not met with success “(Whip- 
pet, Ajax, Erskine, Rockne, Henry 
and Willys) proves that the 
American public does not care for 
small car.” Making car few 
inches shorter and stripping 


Turnings 
(Continued from Page 14) 
any the coating from alu- 
minum strip. 

One veteran plating expert re- 
portedly said: “In all days I've 
never seen any plating any metal 
with this adhesion.” 

The adhesiveness this plating 
plating. Practically every known 
metal—including silver and gold— 
plated the zinc-titanium 
base, according Sheridan. 

> 


Faster Bumper Plating 


bumper now requires about 
one hour and minutes plating 
for satisfactory surface. With 
five minutes zinc-titanium plat- 
ing, three minutes nickel plating 
and three minutes chrome, 
plate bumper that will with- 
stand 120 hours severe corrosion. 

“We keep the costs down 
using plating compound made 
largely zinc—one the least 
expensive plating Titan- 
very expensive, but use 
quantity scrap titanium 
which for cents pound.” 

added that the costs the 
process are low because requires 
Only five steps, compared 
many for zincating. 

The steps consist (1) degreas- 
berchlorethylene, (2) dipping for 
seconds alkaline cleaner, (3) 
dipping for minute acid 
cleaner, (4) putting oxide 
for one minute and (5) 
then putting plating tank 
for 2%-10 minutes, depending 
the amount wearability cor- 
rosion resistance desired. The part 
should washed water between 
each step. 

Inquiries Pouring 
LTHOUGH there has been 
advertising the process and 
only one news story about it, word- 
of-mouth advertising has produced 
numerous inquiries about the sys- 
tem—17 recent week. 

The inquiries have come from 
all over the world, including two 
from Japan, England, Spain, 
Italy, Germany, France, Belgium, 
Mexico, Australia and many parts 
the Thornton Produets 
Plans give individual com- 
exclusive rights each 
country and state. 

“After they see the process 
work,” Sheridan laughed, “the first 
thing these people want know 
how much stock they can get 
the company.” 

Asked how Cooper solved the 
problem plating aluminum, 
Sheridan commented: “He just 
found unique combination that 


reduce costs not the way gain 
public acceptance such car. 
Whether large small, the public 
wants quality. 

Now, Europeans have never 
succeeded building success- 
ful large car except the high 
and highest price They 
reign supreme, however, the 
production small quality car. 
the first place, they have 
years’ experience the design 
and production quality small 
car, and all know that there 
substitute for experience. 

the second place, almost all 
the European production de- 
voted small cars. This makes 
possible reduce the price 
reasonable levels which also 
helped European lower labor 
costs. 

afraid takes more than 
decision build small car 
this country make success 
it. The Big Three well know that, 
which explains their hesitancy 


launching themselves this ven- 
ture. There lack experience 
this type car. not believe 
that experience can very well 
bought. 

Due high labor costs small 
American car would cost about 
much its larger counterpart. 
Finally, American “small cars” 
have the strange ability growing 
few inches and adding horse- 
power every year. have seen 
this happen time and time again. 

True enough, imported-car sales 
will hit ceiling sooner later. 
Whether this ceiling will per- 
cent percent, who knows? 
don’t. But know from 
everyday dealings with the buying 
public that ever-growing seg- 
quoting what customers tell 
us—of endless wheelbases, impos- 
sible gasoline consumptions, high 
monthly payments and yearly ob- 
solescence, not mention parking 
and traffic gymnastics that along 
with such huge cars. 

Seventy-five percent the cars 
take trade are American cars 
around 1956 vintage. have 
amazing number 1957 and 
1958 models offered for trade, 
but such deals are usually impos- 
sible because too much money 


Blackwood Motors Opens New Building— 


Blackwood Motors has moved into this modern $75,000 building Cocoa, 
Owned Mr. and Mrs. Gene the dealership features service stalls 
under cover and 6,000 square feet parking space. The firm was advertised the 
local newspaper dealer for Dodge cars and trucks and the English- 


built Ford and DeSoto 


still owed them and there not 
enough equity for down-payment. 
However, the reasons for these 
cars being offered for trade are 
the same those mentioned 
above, connection with the 
older models. 
1.The automobile industry 
very much blame for the present 
recession for building cars which 


the public does not want could 
not afford buy. 

small car, satisfactory from 
every point view, has been pro- 
duced this far only European 
manufacturers. 

imported car the ideal 
answer for ever growing part 
the American buying 
Serce Foreign Cars As- 
sociates, Inc. (Hillman-Triumph), 
Detroit. 


Socony Mobil can help boost your 


service absorption many important ways! 


How much your overhead does 
your service department pay for? 
Socony Mobil can help you increase 
that amount. Here’s how: 


you sell. 


can advise you how set 


and operate efficient lubrication de- 
partment. Sometimes simple change 
can speed job turnover increase 


volume. 


ready give you the benefit 


You get America’s top 
Mobilgas, Mobiloil, Mobiloil Special! 


your men the most up-to-date 
equipment show them proper 
lubrication techniques the make 


Here’s why it’s good business 
business with Socony Mobil 


years merchandising experience 
suggest sales give you vital 
retailing information that can change 
labor and parts sales figures from red 
black. 


And, course, there’s our lubrica- 
tion training program. instruct 


You get the help experienced men 
help you boost service absorption. 


Yet get expert on-the-job training for 
your personnel. 


You get the benefit merchandising 
and lubrication knowledge unsurpassed 
the petroleum industry. 


Another reason Miles Ahead with Mobil 


SOCONY MOBIL OIL COMPANY, INC., and Affiliates: MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM 


Mobil means 
business ... more 
business for you! 
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Average Prices Used Cars Sold Auction 


(Compiled Automotive News from Auction Reports.) 


Aug. 


Sept. 


a 


"66 7°57 
Oct. Nov. 


Dee. 


"68 
Jan, 


NNO 


RR 


March 


Apr. 


"567 
Feb, 


ane 


wwe 


"67 
May 


Prices of 'S7s added and '49s dropped in November, 1956, Prices of ’58s added and 50s dropped in December, 1957. 
Figures alongside bars represent dollars. 


Market Trend 


The overall average price 
used cars sold wholesale auc- 
tion last week declined $933, 
according Automotive News’ 
index. 

The index was pulled down 
extensive losses models, 
which plunged $147 new low. 
Only which fell $18, joined 
the downward adjustment. 

All other models showed gains, 

auctions last week, the average 
consignment was 270.0 units, com- 
pared with 264.2 week earlier. 
The sales ratio was 70.9 percent, 
compared with 72.5 percent the 
Previous week. 


Prices marked with asterisk 
indicate unit equipped with 
automatic transmission over- 


drive, and (ps) 
steering. 


DETROIT 


Motor City Auto Auction. Sale every 
Monday. Prices are for sale of July 21. 
Market steady. Sold 117 cars out of 
207 offerings. 
BUICK—’56 Special 4-dr., $1,175* 
2-dr., $1,175* (ps). 

Super 2-dr. Riviera, $960* (ps); Cen- 
tury 2-dr., $875° (ps), $845*, $795°; 
Special, $745*, $670°, $655*. 

"54 Century 2-dr. Riviera, $615°*. 

"53 2-dr. Riviera, $210°*. 

4-dr., $305*. 

CADILLAC—’56 (62) coupe, $2,365° (ps). 
Corvette 2-dr., $2,900; 
Impala (8) 2-dr., $2,360° (ps). 

*57 Bel Air (8) Hardtop, $1,775*; 4-dr. 
Hardtop, $1,700* (ps); conv., $1,720*. 

"56 Bel Air (8) 4-dr. Hardtop, $1, 250°; 
(8) 2-dr., $1,200*, 

$910°; One-fifty (8) 2-dr., 
800 


"54 Bel Air (6) 2-dr.. $§580*; 
$520°; Two-ten (6) 4-dr., $470°. 
"S53 Bel Air (6) 4-dr., $420, $395°, $295. 
CHRYSLER—'51 NY 2-ar., $160. 
DeSOTO—’'53 Firedome (8) 4-dr., $300. 
DODGE—’'56 Coronet (6) 2-dr., $955*. 
"55 Coronet (8) 2-dr. Lancer, $900° (ps). 
"54 Coronet (8) 4-dr., $360°. 
*53 Coronet (8) 4-dr., $300; Coronet (6) 
2-dr. Hardtop, $180. 
4-dr., $210. 


(ps); 


$1,985; Fairlane (8) 2-dr., $1,685. 

57 Fairlane (8) 500 2-dr., | $1,500°. 

Fairlane (8) 2-dr. Victoria, $1,050° ; 
club sedan, $930*; Fairlane (6) 4-dr., 
$850; 2-dr., $735. 

"55 station wagon, 
conv., $850°, $ 

"54 Crest (6) conv. 580°, $575; Custom 

(8) 2-dr., $475; Custom (6) 2-dr., 
$360, $335." 

"53 Custom (8) 4-dr., $400°, $345; 2-dr., 
$400°; Custom (6) 4-dr., $285; 2-dr., 
$225. 

"52 Custom (8) 2-dr., $305. 

HUDSON—4-dr., $100. 
Montclair 2-dr., 
2-dr., 


$865; Fairlane (6) 


MERCURY—’58 

Monterey 4-dr., $1,700*; 

625°. 

"55 Montclair 2-dr., $955°*. 

"54 Monterey conv., $590; 2-dr., $450°. 

"51 Monterey 4-dr., $150°. 

NASH—’'56 Statesman 4-dr.. $915*. 

"55 Statesman 2-dr. Hardtop, $900*. 

"53 2-dr., $390*, $205. 
OLDSMOBILE—'56 (88) 4-dr.. $1,225*, 

$1,025*; club coupe, $1,110*. 

"5S (88) 4-dr., $1,150° (ps); 2-dr., $1,- 

200°, $1,145*° (ps). 

"54 (88) conv., $730° (ps); $675°; 

(98) 4-dr.. $660° (ps). 

"53 (88) 4-dr., $355°; 2-dr., $300°. 
PACKARD—'52 4-dr., $185*. 
PLYMOUTH—'S5S7 Savoy (8) 4-dr., 

580°, $1,300°; Plaza (8) 2-dr., 
‘55 Plaza (8) 2-dr., $505. 
"54 Belvedere (6) conv., $530. 
"53 2-dr., $200. 


$1,875. 
$1,- 


2-dr., 


$1,- 
$1,070. 


indicates power 500 (8) 2-dr. Star Chief 


(Copyright, 1958, Automotive News) 


$1,265° 


(ps 
"55 star Chief 2-dr. Catalina, $930°*. 
Chieftain 2-dr. Catalina, $600° (ps); 
4-dr.. $350. 
Chieftain (8) Catalina, 
4-dr., $365°; Chieftain (6) 2-dr., $260. 
"52 Chieftain (8) 4-dr., $300°. 
RAMBLER—’'55 Deluxe 2-dr., $620. 
STUDEBAKER — ‘58 Silver Hawk coupe, 
$1,850° 
Champion (6) 2-dr., $200. 


PORTLAND, ORE. 


Portland Auto Auction, Inc. Sale every 
Tuesday. Prices are for sale of July 22. 
BUICK—’58 Special conv., $2,610° (ps). 

Special 4-dr. Riviera, $1,430° (ps). 

"55 Century 2-dr Riviera, $1,245°; Super 

2-dr. Riviera, $1,200° (ps), $1,180* 
(ps); Special 4-dr, sedan, $825° (ps). 


‘64 Special 2-dr. Riviera, $920°; 2-dr. 
sedan, $765°, $530; 4-dr., $700. 

"53 Special 4-dr.. $470; Super Riviera, 
$240°. 

‘51 Special 4-dr., $280°; Super 4-dr., 
$240°. 

CADILLAC—'5S (62) coupe de Ville, $2,- 
280° (ps); conv., $2,070* (ps). 

"53 (62) coupe, $1,100° (ps). 

"49 4-dr.. $265°. 

CHEVROLET—'5S Biscayne (8) 4-dr., $2,- 
300° (ps). 

‘S57 Bel Air (8) Hardtop, $2,005* (ps), 
$1,875*; 4-dr.. $1,675°; Two-ten (8) 
station wagon. $1,870; Hardtop, $1,- 
685°; 4-dr., $1,550°; 2-dr., $1,380; 


$1,120; 2-dr., 


2-dr. Hardtop, $1,- 


(6) 4-dr., 


‘se Set Air (8) conv., 
Hardtop, $1,545*; 


510*; Two-ten station wagon, $1,515*, 
$1,495*; 4-dr., $1,215*. 

Two-ten (8) coupe, $1,400°; station 
wagon, $1,385*; Delray, $1,035*; 4-dr., 
$975°; Two-ten (6) 2-dr., $895*; Bel 
Air (8) 4-dr. station wagon, $1,385*; 
conv., $1,235*; 4-dr., $1,125°*. 

‘54 One-fifty 4-dr. station wagon, $755; 
Bel Air 2-dr., $695. 

"53 One-fifty 4-dr., $435; Two-ten 4-dr., 
$380. 

4-dr., 

conv., $155. 

CHRYSLER—’53 NY 4-dr., $575°*. 
DeSOTO — ‘56 Fireflite Hardtop, $1,550* 
(ps). 


Firedome Hardtop, $1,200* (ps). 
DODGE — '53 Coronet (8) 4-dr., $485*, 
$250; 2-dr., 
FORD—’58 Thunderbird, $3,800*. 
‘ST Fairlane (8) 500 Victoria, $1,925* 


(ps); 2-dr., $1,805° (ps), $1, 715°; Cus- 
tom (8) 300 4-dr., $1,645*° (ps), $1,- 
410°. 

"56 (8) 4-dr. station wagon, $1,575*; 
Fairlane (8) Victoria, $1,470* (ps); 
4-dr., $1,255*° (ps); conv., $1,200°: 
Main (8) 2-dr., $965; Custom (6) 
2-dr., $885. 

’55 Fairlane (8) Victoria, $1,180°, $1,- 
150°; 4-dr., $1,125*; station wagon, 
$1,110*; conv., $1,100°; 2-dr., $1,055*, 
$1,050*, $935°, $930°; Custom station 
wagon, $1,065; sedan, $935°, $520; 


Main (6) station wagon, $950*. 
*54 Country Squire, $835*; Crest Victoria, 
$725; Custom 4-dr., $630°. 


"63 4-dr. station wagon, $820°, $730; 
Crest conv., $570°; Hardtop, $540*; 
Custom (6) 4-dr., $375. 


4-dr., $250. 
HUDSON—’55 Hornet Hardtop, $985* (ps). 
KAISER—’53 4-dr., $450° (ps), $415° (ps). 
"52 coupe, $150. 
"51 sedan, $200°. 


LINCOLN — ‘57 Premiere conv., $2,990* 
(ps). 
‘55 Capri coupe, $1,355*° (ps). 
MERCURY—'57 Monterey 2-dr.. $1,845°. 
"56 Montclair conv., $1,495* (ps); 4-dr., 
$1,405°. 
‘55 Monterey Hardtop, $1,295°; 4-dr., 
$800°. 


"54 Monterey conv., $880*. 
"53 Hardtop, $625°*. 
"S51 2-dr., $335°. 


OLDSMOBILE—'57 (88) Super 4-dr., $1,- 
775°. 
"55 (88) Holiday, $1,475*; 4-dr., $1,100*. 


(88) Holiday, $900°. 
"652 (98) Holiday, $320° (ps). 
PLYMOUTH—'57 (8) 2-dr. station wagon, 


$1,850°. 

‘56 Belvedere station wagon, $1,630° 
(ps), $1,425° (ps). 

"SS 2-dr. station wagon, $1,185* (ps), 
$1,165, $1,125; Belvedere (8) 2-dr., 
$1,065°. 


*"S4 Plaza station wagon, $710; Belvedere 
Hardtop, $470. 
(Continued on Page 35, Col. 1) 
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ALABAMA 


JOHNSON AUTO 
AUCTIONS 


Lawrenceburg, Tenn.—Tuesday 


Huntsville, 
100% Registration Fee 


COLORADO 


AUTO AUCTION 
LITTLETON, COLO. SOUTH DENVER 
DEALERS ONLY 


Phone Denver: 
Wire Colorade Auto Auction FAX 
Denver, Colo. 
Auctioneers: 
Colonels Johnny Wood =e Dean Davis 
All cars paid for by our own check through 
The Bank of Denver 


DENVER AUTO AUCTION 
(Denver's Oldest and Finest Auto Auction) 
So. Santa Littleton, Colo. 
Auction Every Friday at 12:00 Noon 


Issue Auction Checks and Titles Are 
Guaranteed by Empire Auction Insurance 
Agency 


CONNECTICUT 


NEW OLDEST 
AND BEST 


Dealers Auto Exchangé our year 
continuous operation. 


Sale every Wednesday - 11:00 A.M. 
SOUTHERN AUTO SALES, INC. 
Warehouse Point, Conn. 


FLORIDA 


DAYTONA BEACH Florida Auto 
Auction. City Airport. Tues., 
A.M. Dealer-owned. Dealers only. 


Leading Auto Auctions. 


MASSACHUSETTS 


The East Leading 
Auto Auction 


TANGLEWOOD 


“ACTION THIS 
Every Tuesday — 1:00 P.M. 
insured Checks Insured Titles 
LENOXDALE, MASS. 

Exit 2 Mass. Tpke.—1 Mi. Off US-20 
5 Miles South of Pittsfield 
Auctioneer: Arnie Johanson 
Tel. 


1240 Pittsfield 8145 


MICHIGAN 


APTCO 
AUTO AUCTION 


DETROIT'S 
Oldest, Largest and Very Best 


Wednesday Noon 


19241 Dix—Toledo Highway—Route 
Just mile from Detroit City Limits 


MELVINDALE, MICHIGAN 


INSURED CHECKS and TITLES 
PHONE: DUnkirk 3-0150 


Flint Auto Auction, Inc. 
FLINT, MICHIGAN 
Exclusively for Dealers 


ously, 


Conveniently located the heart the 
automobile world. 


Ten acres completely fenced parking 


©@ Always a fine selection of sharp cars. 
Friendly relations prevail all times, 
® Congenial auctioneers. 
© Fair management, 


FINEST SALE 
SALE EVERY WEDNESDAY 12:30 


M. D. McCollum, and Manager 
3711 Western Road Phone CEdar 9-4492 


MICHIGAN 


GRAND RAPIDS AUCTIONS, INC. 


On M2i—One Half a west of Grandville, 
ich. 


EVERY TUESDAY—CHECKS INSURED 
11:30 Sharp—Dealers Only 
Auctioneer: Col. Nagy 
“Michigan's 
Phone: ARdmore 6-4720 


MISSOURI 


ST. LOUIS AUTO 
AUCTION BARN, INC. 
3807 Easton Ave. 

St. Louis, Mo. 
Phone Franklin 1-3845 


SALES EACH TUESDAY 
AND FRIDAY 


Our Checks and insure 
Owned and Operated 
BILL McCRACKEN and 


ROY McMANAMA 
Will Your Used Cars 


NEW JERSEY 


THE EAST 


CLASSIFIED WANT ADS 
BRING ‘RESULTS 


NEW YORK 


Auto Auction, 
Center Empire State. Check and 
Title Protection. (Wed.). 


NEW YORK CITY'S 


EXCLUSIVELY FOR AUTO DEALERS 
You are 100% safe because all titles 
checks are insured. 
EVERY TUESDAY 12:30 
GREENPOINT AVE. PROVOST ST. 
BROOKLYN 22, 


Tel. EVergreen 3-4800 
Auctioneers—David 8. Spielman 
John Becker 


Thruway Auction, Inc. 
18B Buffalo, New York 
EVERY TUESDAY 
Insured Checks Insured Titles 
Fast, Accurate Market Reports 
Phone: HObart Clements, Owner 


Fiying Dealers — Land at Buffalo Air-Park, 
5 miles south of Buffalo Municipal Airport. 
Hard surface runway - Unicom Radio. Auction 
is only five minutes away. Call us, we'll 
pick you up. 


NEW YORK STATE’S OLDEST 
NATIONALLY KNOWN 


TIM ANSPACH 


Dealer Auto Auction 
Albany 
Every Monday O'Clock 
180 car sale average 
All Titles and Checks Guaranteed 


NORTH CAROLINA 


RALEIGH Mann’s Auto Auction 
Sale, Rt. Ph. 3-1564, Titles 
checks guaranteed. Mon. 


OHIO 


Automobile Auction 
SPORTS ARENA 


TOLEDO, OHIO 
Every TUESDAY 12:00 NOON 


MONTPELIER AUTO AUCTION CO. 
MONTPELIER, OHIO 


Sele Every 12:30 P.M. 
“WE NEVER 


Your Good Will—Our Most Valuable Asset 
Route 20A Phone 5-9535 


PENNSYLVANIA 


MANHEIM 
AUTO AUCTION, INC. 
Manheim, Penn. 
Route 
miles South Turnpike 
Sale Every 


Dual Lane Selling 
Auction Checks 
Titles Guaranteed 


Issued 


Patronize the 


LARGEST AUCTION 
Phone Manheim MOhawk 5-240! 


WASHINGTON 


SOUTH SEATTLE AUTO AUCTION 


10644 E. Marginal Way Seattle 88, Wash. 
Phone PArkway 5-6490 


SALE EVERY WED. A.M. 
“WE HAVE 


“Take Home Guaranteed Auction 
Bill Johnson Bob McConkey 


For Fast, Accurate Directions 
Leading Auto Auctions, Dealers 
Look LUCAD. 


USED-CAR AUCTION DIRECTORY 


et 
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Used-Car Auction Prices 


(Continued from Page 34) 


coupe, $180. 

PONTIAC—’57 Chieftain 2-dr., $1,560°. 
Chieftain 4-dr., $1,270°*. 
Star Chief Hardtop, $1,085* (ps). 


52 Chieftain Hardtop, §$305*; 4-dr., 
$230*. 

RAMBLER—’55 4-dr. station wagon, $1,- 
275° 


’52 Hardtop, $275°*. 
STUDEBAKER—’56 President 4-dr., 
280°. 
2-dr. station wagon, 
4-dr., 
WILLYS—’53 (6) station wagon, $450. 
MISCELLANEOUS—’56 GMC %-ton pick- 
up, $730. 
55 Chevrolet %-ton pickup, $885; Ford 
%-ton pickup, $800*. 
’54 Ford %-ton pickup, $625*, $600, 
$595. 


EBENSBURG, PA. 


Ebensburg Auto Auction, Sale every 
Thursday. Prices are for sale of July 24. 
All models in demand. Selling practically 
all offerings. Sold 64 from 79 consignments. 
BUICK—’56 Special Riviera, $1,225*. 
RM 2-dr., $245° (ps). 
RM 4-dr., $155°. 
CADILLAC—’52 (60) 4-dr., $430° (ps). 
CHEVROLET—’'5S8 Bel Air 4-dr., $2,145°. 
‘57 Two-ten (8) 4-dr., $1,395*, $1,390°. 
‘54 One-fifty station wagon, $475. 
’53 Bel Air 4-dr., $495; One-fifty 4-dr., 
$235; Two-ten 2-dr., $200. 
DODGE—’54 Royal (8) 4-dr., $385. 
Meadowbrook 2-dr., $215°. 
Meadowbrook 4-dr., $220. 
FORD—’57 Country sedan, $1,600. 
’56 Fairlane (8) 2-dr., $935; Custom (8) 
2-dr., $900°, $875°. 
‘54 Crest Victoria, $605, $600; Ranch 
Wagon, $685. 
’53 Custom (8) sedan, $430, $325; Cus- 
tom (6) 4-dr., $360. 
LINCOLN—'51 4-dr., $240*. 
MERCURY—’'55 Monterey 4-dr., $850°. 
'53 Monterey Hardtop, $300. 
"51 Custom sedan, $250, $170, $130°; 
conv., $210°. 
"50 4-dr., $125. 
NASH—'52 Ambassador 4-dr., $170*. 
OLDSMOBILE—'56 (88) Holiday, $1,260*. 
"53 (98) 4-dr., $425°. 
PACKARD—'55 Clipper 4-dr., $725° (ps). 
PLYMOUTH—'55 Savoy (8) 4-dr., $655°. 
RAMBLER—’'53 2-dr. station wagon, $380. 
STUDEBAKER—'54 Champion 4-dr., $210°. 
"63 Champion 4-dr., $165. 
MISCELLANEOUS — '57 Dodge %-ton 


pickup, $960. 
"54 Chevrolet %-ton panel, $550; Ford 
$180, 


$1,- 


%-ton pickup, $515. 
"48 Chevrolet ‘,-ton pickup, 


CHICAGO 


Arena Auto Auction. Sale every Tuesday. 
Prices are for sale of July 22. 

We had a tet of sharp cars, and they 
all brought top dollar. Sold 476 units 
from 651 consignments. 

BUICK—'5S Special 2-dr. Riviera, $2,500° 
(ps). 

‘ST RM Riviera, $2,105* (ps), $2,000° 
(ps), $1,935° (ps), $1,905° (ps); Super 
Riviera, $1,790*° (ps). 

‘56 Century station wagon, $1,605*° (ps); 
Super 4-dr., $1,555° (ps); Riviera, $1,- 
535° (ps), $1,350° (ps); conv., $1,445° 
(ps); RM Riviera, $1,505*° (ps), $1,- 
380° (ps), $1,375° (ps); Special station 
wagon, $1,440°. 

‘55 Super Riviera, $1,305*, $925°; 4-dr., 
$925*; conv.. $1,115° (ps); Special Ri- 
viera, $1,165° (ps), $990° (ps); RM 
Riviera, $1,040° (ps). 

"54 Super Riviera, $820°; RM 4-dr., $810° 
(ps); Riviera, $800° (ps), $660° (ps); 
Century Riviera, $700°*. 

CADILLAC—'58 (62) coupe, $4,750° (ps), 
$4,275° (ps). 

"ST (62) 4-dr., $3,205° (ps). 


Used 


Cars 


Ebensburg, Pa. 


MG—’58 Roadster, $2,065. 
coupe, $1,600. 
Volkswagen—'57, $1,385. 


West Palm Beach 


Renault—’57 4-dr., $1,075. 


Portland, Ore. 


2-dr., $730. 
Volkswagen—'57 2-dr., $1,435. 


Chicago 


Jaguar—'57, $2,360. 
Volkswagen—'57 2-dr., $1,415, $1,360, $1,- 


275. 
"56 2-dr., $1,240. 


Littleton, Colo. 
Hiliman—'56 Minx, $810. 
MG—’57 Roadster, $1,525. 
Volkswagen—'58 sedan, 3 at $1,725, 6 at 
$1,720. 
"56 conv., $1,415. 
Albany 


MG—’58 coupe, $2,190. 
Volkswagen—’'57 conv., $1,450, 


Detroit 


Triumph—’54 2-dr., $1,050. 
2-dr., $1,775. 


Mason City, Ia. 
Volkswagen—'56 2-dr., $1,340, 


Bordentown, 


$625. 


Valdosta, Ga. 


Opel—’58 2-dr., $1,560. 
conv., $1,675, $1,350. 


’56 Eldorado coupe, $2,700* (ps); (60) 
Special 4-dr., $2,580* (ps); (62) coupe 
$2,540* (ps); coupe, $2,300* 
ps). 

"55 (62) coupe de Ville, $2,145* (ps), 
$1,950* (ps); 4-dr., $1,805* (ps); 
coupe, $1,375* (ps); (60) Special 4-dr., 
$1,705* (ps). 

"54 (62) coupe, $1,630°; conv., $1,620* 
(ps); (60) Special 4-dr., $1,600* (ps), 
$1,370* (ps). 

"53 (62) 4-dr., $905* (ps); conv., $745*. 

"52 (62) conv., $400°*. 

(61) 4-dr., $450*. 

CHEVROLET—’'58 Corvette, $2,985*; Im- 
pala (8) conv., $2,600* (ps); Hardtop, 
$2,430* (ps), $2,360*° (ps); Bel Air 
(8) Hardtop, $2,000*, $1,925*; Bis- 
cayne (8) 4-dr., $1,990*. 

"57 Two-ten (8) 4-dr., $1,800* (ps), $1,- 
625*, $1,460*, $1,410°; station wagon, 
$1,790°, $1,670°, $1,660°; 2-dr., $1,- 
375, $1,310; Two-ten (6) 2-dr., $1,- 
465; Bel Air (8) conv., $1,760*; Hard- 
top, $1,710*, $1,690*; 2-dr., $1,590*; 
Bel Air (6) Hardtop, $1,600*; conv., 
$1,545*; One-fifty 2-dr., $1,330, $1,- 
265°. 

’56 (8) station wagon, $1,530*; (6) sta- 
tion wagon, $1,350; Bel Air (8) conv., 
$1,480°; Hardtop, $1,460*, $1,305*, 
$1,280* (ps), $1,250°, $1,165°; 4-dr., 
$1,340° (ps); 2-dr., $1,125*. 

"55 Bel Air (8) 4-dr., $1,200*, $1,050*; 
conv,, $1,150°; Hardtop, $1,135*; Bel 


Air (6) Hardtop, $1,075*; Two-ten (6) | MERCURY—’58 Montclair conv., ‘$2, 750° PLYMOUTH—’57 Sports Suburban, $1,950* 
(ps); Custom Suburban, $1,280; Savoy 


2-dr., 


‘CHRYSLER—’57 Windsor Hardtop, $2,200*, 


’54 Bel Air Hardtop, $885*. 
’53 Bel Air conv., $575*; 4-dr., $500. 
’52 Bel Air Hardtop, $490. 


$2,075* (ps), $1,850* (ps). 
Windsor conv., $1,260* (ps). 


Model Breakdown 
Auction Averages 


(8) 2-dr., $1,260%; 4-dr., $1,225. 

Belvedere (8) sedan, $1,170*; Belve- 
dere (6) 2-dr., $820; Savoy (8) 4-dr., 
$850*, 

’55 Belvedere (6) station wagon, $1,115*; 
Belvedere (8) conv., $925*, $785*; 2- 


July, June, May, dr. 850 
sweep 4-dr., 909 918 899 Catalina, $1,120*, 
Firedome Sportsman, $1,365* (ps). 566 586 589 
Custom Royal (8) Hardtop, 372 364 361 Cpe? wagon, $1,010*; 
ps). lina, $8! 
Custom Royal (8) Hardtop, 261 228 232 
EDSEL—’58 Citation 4-dr, Hardtop, §$2,- Overall — untry, 
350° (ps). A $ 933 $ 962 $ 956 54 station wagon, $905*, $785*. 
Thunderbird, $3,675* (ps); Re- verage 
; Fairlane conv., 
(ps); Victoria, (ps), Montclair conv., 4-dr., $1,-| Auto Auction, Inc. Sale every 
Retractable Hardtop, $2,300* Monterey Hardtop, (ps); 4-dr. Riviera, (ps). 
Country sedan, Fairlane (8) tom 2-dr., $1,215; station wagon, $1,- Riviera, 
500 conv., $1,785* (ps); Vic- 275°. $875* (ps); $1,095 
toria, $1,755* (ps), $1,700* (ps), $1,- ’54 Monterey Hardtop, $700*. (ps); RM 4-dr., $1,085* (ps). 


645*, $1,625* (ps), $1,560°; 4-dr., $1,- 
680*, $1,520*; Fairlane (8) Victoria, 


NASH—’53 Ambassador Hardtop, $600*. 
OLDSMOBILE—’5S (88) Super conv., $3,- 


*52 Super 4-dr., $360°*. 
CADILLAC—’58 (62) 4-dr., $4,875* (ps); 
2-dr. coupe de Ville, $4,775* (ps). 


$1,430; 2-dr., $1,200*; Custom (8) 300 100* (ps). 
4-dr., 2-dr., $1,250. (98) Holiday, $2,300* (ps); (88) (60) 4-dr., $3,970* (ps); (62) conv., 
Fairlane (8) conv., (ps), Super 4-dr, Holiday, $3,285* (ps); coupe Hardtop, 
$1,240*, $1,225*; Victoria, $1,200°*, "56 (98) conv., $1,675* (ps); Holiday, 
(ps); 4-dr., $955; Custom (ps); (88) 4-dr., $1,610* (62) conv., (ps). 
dr., $920. $1,435* (ps); 4-dr. Holiday, $1,645* (62) 4-dr., (ps). 
Main (8) station wagon, (ps); (88) Super Holiday, (62) coupe Ville, (ps). 
Fairlane (8) conv., $1,005*; Victoria, (88) Holiday, 4-dr., (ps); (62) 4-dr., 
$945* (ps), (ps). 


*54 Crest conv., $720. 


*54 (88) Holiday, $800*. 


"50 (62) coupe de Ville, $480*. 


IMPERIAL — ‘57 Southampton 4-dr., $3,- ’53 (88) Super 4-dr., $675*; (88) Holi-| CHEVROLET—'5S Impala 2-dr. Hardtop, 
LINCOLN — '57 Premiere conv., $2,980*°| PACKARD—’56 Clipper 4-dr., $1,360* (ps), station wagon, $2,500° (ps); Bel Air 
(ps); Hardtop, $2,750*. $1,190* (ps). (8) 4-dr., $2,125°, $2,075* (ps); Bis- 
Hardtop, cayne (8) $1,790, $1,- 


Premiere 4-dr., $1,700* (ps) 


(ps). 


775; Delray (8) 4-dr., $1,800. 
(Continued on Page 37, Col. 1) 


NEW EATON TANDEM 


SIMPLER, 


MORE COMPACT 


More than Two Million 


Eaton Trucks Today. 


ATON 


PRODUCTS: Engine Valves Tappets Hydraulic Valve Lifters Valve Seat Jet Engine Parts Hydraulic Pumps 
Motor Truck Axles Permanent Mold Gray Castings Forgings Heater-Defroster Units Automotive Air Conditioners 


MANUFACTURING COMPANY 


SAVES 400 POUNDS 
WEIGHT*— 
WITH INCREASED STRENGTH! 


Hauls more legal payload 
Simpler construction—fewer parts 


Inter-axle differential with lock 


Easier service 
Wide range gear ratios 


Available with single reduction double 
reduction axles 


*38 Series 


AXLE DIVISION 


CLEVELAND, OHIO 


Fastening Devices Cold Drawn Steel Stampings Gears Leaf and Coil Springs Dynamatic Drives, Brakes, Dynamometers 


$1,- 
station % 
Bel 
$755; 
1,550* 
1,925° 
; 
Ps); 
tation 
toria, 
$730; 
540°; 
(ps). 
990° 
45°. 
i-dr., 
$1,- 
100°. 
630° 
(ps), 


Current Prices Cars 
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Flite, power steering, power brakes stand- 
ard on all models.) 


LINCOLN—Capri—4-dr. sed., $4,951; 4- 
dr, hardtop, $4,951; 2-dr. hardtop, $4,803. 
Premiere—4-dr, sed., $5,565; 
$5,565; 2-dr. hardtop, $5,318. (Turbo-Drive, 


4-dr, hardtop, 


dr. 


sed., 


$2,254.25; 


4-dr. 


hardtop, 


$2,- 


399.50; 2. dr, hardtop, $2,328.50, Belvedere 
—4-dr. sed., $2,439.75; 2-dr. sed., $2,388.50; 


456.50; 
2-dr. 


conv, 
hardtop (V-8 


std.), 


4-dr. hardtop, $2,527. 50; 2-dr. hardtop, $2,< 
$2,762. 
$3,066.50. Sta- 
tion Wagons (Suburbans)—2-dr. 2-seat De- 


power steering, power brakes standard on|jyxe, $2,431.50; 4-dr. 2-seat Deluxe, $2, 

all 2-seat Custom, $2,553.25; 

The following prices the dr, sed., $2,519; hardtop, Custom, $2,607; 4-dr. 3-seat 

gested base factory list prices, Federal 2-dr, hardtop, sed., Custom, $2,747; 2-seat Sport, $2,- 
excise tax amounts and suggested dealer CHRYSLER Windsor 4-dr. hardtop, $2,863; hard-| sed., $2,652; hardtop, 759-75; 4-dr. 3-seat Sport, $2,899.75. 

charges. Not im- hardtop, $3,279; hardtop top, $2,805; conv., $3,028, Corsair—4-dr. hardtop, $2,769; conv., sed., $2,638: 

taxes, transportation charges $3,818; hardtop, $3,955; conv., $3,801. Station $3,536; Turnpike Cruiser stat. wag., $3,019; 3-seat stat 


tional equipment. 
(Copyright, 1958, by Automotive News) 


BUICK—Special—4-dr. sed., $2,700; 2-dr. 
gsed., $2,636; 4-dr. hardtop, $2,820; 2-dr. 
hardtop, $2,744; conv., $3,041; 4-dr, 2-seat 
stat, wag., $3,145; 4-dr. 2-seat hardtop 
stat. wag., "$3, 261. Century—4- dr. sed., $3,- 


2-dr. hardtop, $3,878. New Yorker—4-dr. 
sed., $4,295; 4-dr, hardtop, $4,403.50; 2-dr. 
hardtop, $4,346.50; conv., $4,760.50; 4-dr. 
2-seat stat. wag., $4,868; 4-dr. 3-seat stat. 
wag., $5,083. 300-D—2-dr. hardtop, $5,173; 
conv., $5,603. (TorqueFlite and power steer- 
ing standard on Saratoga, New Yorker and 
300-D. Power brakes standard on 300-D.) 


—Roundup—2-dr. 2-seat, 
4-dr. 2-seat, $2,933; 
Bermuda—4-dr, 2-seat, $3,190; 4-dr. 3- 
seat, $3,247. (Automatic transmission 
standard on Corsair and Citation.) 


FORD 
models. 


$2,876. Villager— 


hardtop, $3, 577; 
4-dr, 3-seat, $2,990. 


top, $3,944; 


muter, $3,035; 


(Prices are for six-cylinder 


For V-8s add: $107 for station 


ger, $3,635; 


4-dr. 


Turnpike 
hardtop, $3,495. Park 
2-dr, hardtop, $3,867; conv., 
$4,118. Station Wagons—2-dr. 2-seat Com- 
2-seat Commuter, 
$3,105; 4-dr, 3-seat Commuter, $3,201; 2-dr. 
2-seat Voyager, $3,535; 4-dr. 2-seat Voya- 
2-seat Colony Park, 


4-dr, 


-dr, 


Cruiser 2-dr. 
hard- 


834; 
$2,880. Star Chief—4-dr. sed., 
dr, hardtop, $3,210; 2-dr. hardtop, $3,122; 
4-dr. 2-seat stat, wag., $3,350. Bonneville 
—2-dr. hardtop, $3,481; conv., $3,586. 


wag., $3,088. Super Chief—4-dr. sed., $2, 
4-dr. hardtop, $2,961; 2-dr. hardtop, 


$3,071; 4- 


RAMBLER — American — Deluxe 2-cr, 


316; 4-dr. hardtop, $3,436; 2-dr. hardtop, wagons, Fairlane sedans and Fairlane 500 * 1,789; Super 2-dr. sed 1,87 
$3, 368; conv., $3,680; 4-dr. 2-seat hardtop CONTINENTAL—4-dr, sed., $6,072; 4-| sedans and hardtops; $123 for Fairlane yoo Park $2,047. Six 
stat. $3.831, hardtop, $6,072; hardtop, $137 for Custom 300.) Custom standard Montelair, 4-dr, sed., $2,212; 4-dr, hardtop, $2,287; 


$3,789; 2-dr. hardtop, $3,644. Roadmaster 75 


conv., $6,283. (Turbo-Drive, power steer- 


300—4-dr. sed., $2,109; 2-dr. sed., $2,055; 


Voyager and Colony Park.) 


4-dr, 2-seat stat. wag., $2,506. Custom Six 


—4-dr, hardtop, $4,667; 2-dr. hardtop, $4,-| ing, power brakes standard on all models.) | business sed., $1,967, Fairlane—4-dr. sed, —4-r, sed $2,327; 4-dr, 2-seat stat 
557; conv., $4,680. Limited—4-dr. hardtop, DeSOTO — Firesweep — 4-dr, sed., $2,- $2,275; 2-dr. sed,, $2,221; 4-dr. hardtop, OLDSMOBILE — Series 88 — 4-dr. sed.,| wag. $2 “Rebel V8. per 
(Variablie-pitch Dynafiow standard on Cen- top, $2 889.50: conv.,’ $3.218 50: 4-dr 2- lane 500—4-dr. sed., $2,427.72; 2-dr, sed., | $2,971; 2-dr. hardtop, $2,893; conv., $3,-| g3¢° Custom — 4dr. sed. $2 457: 4-dr. 
tury and Super; Flight-pitch wag., $3,266: 4-dr. 3-seat hardtop, $2,498.72; 2-seat stat. wag., $3,284; 4-dr.| hardtop, $2,532; 2-seat 
Powering steering standard Super, $3,234.50; hardtop, sed., $3,112; hardtop, $3,339; 4-dr, 2-seat stat, wag., $2,881, Cus- 
master 75 and Limited, Power brakes 177.50: conv. $3 488.50. Firefiite pas 162.69. Station Wagons — 2-dr. 2-seat|2-dr. hardtop, $3,262; conv., $3,529; 4-dr. | tom—4-dr. sed $2 732; 4-dr, hardtop $2,- 
Series 4-dr. conv., $3,972; 2-seat Rio Ranch Wagon, $2,503.24; sed., $3,824; 4-dr. hardtop, hardtop stat. wag., $3,116. 

$4,891; extended-deck hardtop, stat. wag., $4,030; 4-dr. 3-seat stat, $2,450.76; hardtop, $4,020; conv., $4,300. Jet- 

079; 2-dr, hardtop, $4,784; conv., $5,454; | $4,172, Adventurer—2-dr. hardtop, $4 071: Country Sedan, $2,557.24; 4-dr. 3-seat| away Hydra-Matic, power steering, power STUDEBAKER—Scotsman 6—4-dr., sed., 
Sedan Ville hardtop, $5,497; $4,369, standard Sedan, $2,664.24; brakes standard Series 98.) $1,874; sed., $1,795; 2-seat 


Country Squire, $2,793.90, ‘Thunderbird 


wag., 


$2,055. Champion 6 — 4-dr. 


sed., 


de Ville 2-dr. hardtop, $5,251. Eldorado—/| Firefiite and Ad " c 
Seville 2-dr. hardtop, $7,500; Biarritz conv., | standard on a, Power benkes | (y.s standard)—2-door hardtop, $3,630.85; PACKARD — 4-dr. sed., $3,212; 2-dr. | $2253; 2-dr. sed., $2,189, Commander V-8 
$7,500; Brougham 4-dr. hardtop $13,074. conv., $3,913.85. hardtop, $3,262; 4-dr. 2-seat stat. sed., $2,378; 2-dr. hardtop, $2,493; 
15—8-pass, sed $8 460: 8-pass. lmousine, | 529.50; 2-dr. sed., $2,448.75; 2-dr. hardtop, IMPERIAL — Imperial —4-dr. sed., $4,-| (Flightomatiec and power brakes are stand-| president V-8—Classic 4-dr. sed., $2,639; 
power brakes standard all models.) sed., $2,556.25; hardtop, $2,764; sed., $5,632; are for cpe., $2,219; Silver Hawk V-8 cpe., $2,- 
$2,915.25; hardtop, $2,854. hardtop, $5,968.50. Savoy—4-dr. sed., $2,304.75; 2-| Hawk. Heater standard Scotsman.) 
ray—4-dr. sed., $2,155; 2-dr. sed., $2,101; Royal—4-dr, sed., $3,030; 4-dr, hardtop, , ; 
2-dr. util. sed., $2,013, Biscayne — 4-dr. $3,142; 2-dr. hardtop, $3,071; conv., $3,298. 
$2,290; sed., $2,236. Bel hardtop, $3,245.25. 


4-dr. sed., $2,440; 2-dr. sed., $2,386; 4-dr. 
hardtop, $2,511; 2-dr. hardtop, $2,447; 2-dr. 
Impala hardtop, $2,586; Impala conv., $2,- 
734. Station Wagons—2-dr. 2-seat Yeoman, 
$2,413; 4-dr. 2-seat Yeoman, $2,467; 4-dr. 
2-seat Brookwood, $2,571; 4-dr. 3-seat 
Brookwood, $2,678; 4-dr. 2-seat Nomad, 


Station Wagons—2-dr. 2-seat Suburban, 
$2,970.25; 4-dr., 2-seat Sierra, $3,034.75; 
4-dr. 3-seat Sierra, $3,176.25; 4-dr, 2-seat 
Custom Sierra, $3,212.25; 4-dr, 3-seat Cus- 
tom Sierra, $3,354.25. 


EDSEL—Ranger—4-dr. sed., $2,592; 2- 


Opens Advertising Campaign 


$2,728. Corvette — hardtop cpe, or conv. 
(V-8 std.), $3,631, 


Truck istrations are 
released weekly, as compiled 
by R. L. Polk representatives in 


| state capitals. 


Mack 


New Commercial Car Registrations, 
States for June, 1958-1957 


Stude- 
baker White Willys 


Mise. TAL 


his new success his wife. are dissatisfied with the perform- 
And she was sure she could, service facilities, the new 263 682 


New Passenger Car Registrations, States for June, 1958-1957 


sta as 


tes 
Co. Cadil- Chev- 


rolet 


Olds- 
mobile 


tiec |TOTAL| ard 


“The information contained in this report has been compiled from official state documents. Every reasonable 
precaution has been exercised to insure accuracy of this report to the extent of the registrations received and 


The 1057 figures for Nash and Hudson are included the Rambler total. The 1957 figures for Continental are included the total. 


tabulated the time the report Polk Co. cannot assume any liability reason 
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57 Bel Air (8) 4-dr. Hardtop, $1,760*, 
$1,750*, $1,665, $1,605*; 4-dr. station 
wagon, $1,695; Two-ten (8) 4-dr., $1,- 
570°. 

‘56 Two-ten (8) 4-dr. station wagon, 
$1,400*; Bel Air (8) 4-dr. Hardtop, 
$1,315, $1,275*, $1,205*; One-fifty (6) 
2-dr., $795. 

"5S Air (8) 4-dr. 
$1,305*; 2-dr. Hardtop, $1,255°, 
040°, $880; Two-ten (6) 4-dr., 
One-fifty (6) 4-dr., $535. 

54 Bel Air 2-dr. Hardtop, $835; station 
wagon, $725*. 

‘53 Bel Air 2-dr. Hardtop, $490°*, $385* 
(ps); Two-ten 4-dr., $425°, $345°. 

°52 Styleline 2-dr., $295. 

CHRYSLER—'57 NY 2-dr. Hardtop, $2,- 
370° (ps); Windsor 2-dr. Hardtop, $1,- 
985° (ps). 

Windsor 2-dr. Hardtop, $1,090° (ps). 
DeSOTO—'56 Fireflite 2-dr. Hardtop, $1,- 
430° (ps); 4-dr., $1,220*. 
DODGE—’57 Coronet (8) 2-dr., $1,625°, 

$1,600*, $1,260°. 

’53 Coronet (6) 2-dr., $290. 

’52 Coronet (6) club coupe, $120. 

FORD—’'58 Thunderbird, $4,000° (ps), $3,- 
950° (ps), $3,800*° (ps), $3,700° (ps); 
Fairlane (8) 500 conv., $2,200° (ps); 
Fairlane (6) 2-dr., $1,700. 

’S7T Fairlane (8) 500 2-dr., $1,955° (ps), 
$1,915* (ps), $1,860°, $1,780°, $1,560° 
(ps); conv., $1,725; Custom (8) 300 
4-dr., $1,335*, $1,190. 

‘56 Country sedan station wagon, $1,- 
275, Fairlane (8) 2-dr. Hard- 
top, $1,275*; Custom (8) 4-dr., $1,040*, 
$925, $715, $795. 

55 Country sedan station wagon, $1,- 
125° (ps), $885; Fairlane (8) Crown 
Victoria, 

Crest (8) conv., $405*. 

*51 Custom (8) Victoria, $265. 

LINCOLN — '57 Premiere 2-dr. Hardtop, 
$3,040° (ps). 

Premiere 2-dr. Hardtop, $1,940° (ps). 

Capri 4-dr., $875° (ps). 


station wagon, 
$1,- 
$695; 


MERCURY—'57 Montclair 4-dr. Hardtop. 
$1,940° (ps), $1,775° (ps). 
66 Montclair 2-dr. Hardtop, $1,430*° 
(ps). 
‘SS Custom (8) station wagon, $1,135; 
2-dr., $675. 


‘54 Monterey station wagon, $835*. 
‘52 Custom 2-dr. Hardtop, $350. 


NASH—'5SS Ambassador (6) club coupe, 
$2,495. 

OLDSMOBILE—'5S (88) station wagon, 
$3,445° (ps); 4-dr., $2,420°. 

‘ST (88) Super 2-dr. Holiday, $2,150° 
(ps), $1,900°. 

"56 (98) conv., $1,545° (ps); (88) 4-dr. 


Holiday, $1,535* (ps), $1,335*°, $1,295°, 


$1,180°; (88) Super 2-dr. Holiday, 
$1,485° (ps). 
"SS (98) 4-dr. Holiday, $1,295° (ps); 


(88) 2-dr., 2 at $1,125*. 

"54 (98) conv., $895° (ps). 
PACKARD—'57 Clipper 4-dr., $1,650° (ps). 
PLYMOUTH—’57 Savoy (8) 4-dr., $1,340° 

(ps), $1,300°, $1,190°. 

Savoy (8) 2-dr., $1,000°. 

"SS Belvedere (8) station wagon, $1,060; 
Savoy (8) 4-dr., $650. 

"53 (6) 4-dr., $320, $310. 


PONTIAC—'57 Chieftain (8) 2-dr., $1,- 
770°; 4-dr., $1,585°. 

"56 Star Chief (8) 2-dr. Catalina, $1,- 
435° (ps); Chieftain 2-dr. Catalina, 
$1,185°, $1,000°. 

Chieftain (8) 2-dr., $1,075°; Star 


Chief 4-dr., $1,035° (ps). 
Star Chief (8) 4-dr.. $795°. 
"53 Chieftain (8) station wagon, $475°. 
RAMBLER—'5SS Super (6) 4-dr. station 
wagon, $2,495. 
STUDEBAKER—'S4 Commander (8) 4-dr., 


$475. 
WILLYS—' 52 Jeep, $800. 
‘49 station wagon, $405. 
MISCELLANEOUS—'58 Chevrolet (6) %- 
ton pickup, $1,675. 
"ST Chevrolet 2-ton, $1,400; %-ton pick- 
up, $1,025. 
'S6 Chevrolet 2-ton cab & chassis, $1,- 
400, $1,325. 
"ST Ford Ranchero, $1,390. 
"53 Willys pickup, $555. 
"50 Willys pickup, $435. 


ALBANY 


Tim Anspach Dealer's Auto Auction. 
Sale every Monday. Prices are for sale of 
July 21. 


Auction Prices 


Used Trucks 


DYER TRUCK AUCTION 


OHEVROLET—'55 1%-ton stake, $790; %- 
ton, $675, $625, $615, $425; 
panel, $425. 

"S54 cab and chassis, $575; %-ton, $500, 
$385. 

"53 panel, $350; %-ton, $325, $185. 

"SI panel, $330; dump, $250. 

"50 Carryall, $225, $120; 1-ton, $320. 

"49 Tow truck, $280. 

"48 \%-ton, $125. 

DODGE—’53 2-ton rack, $705; dump, $385. 

FORD— 57 1-ton, $1,200. 

$610. 
"52 %-ton, $275. 
"49 walk-in, $130; 

GMC—’57 panel, $540. 

panel, $130. 
INTERNATIONAL—’56 %-ton, $825. 

"48 dump, $125. 

"41 wrecker, $105. 

panel, $190. 

PONTIAC—'52 sedan delivery, $100. 

STUDEBAKER—'52 %-ton, $150. 


DYER TRUCK AUCTION 


CHEVROLET — ‘55 %-ton, $710, $700; 
panel, $235. 

"54 \%-ton, $395. 

*50 %-ton, $320. 
DIAMOND T—'47 1%-ton, $190. 
DODGE—'51 dump, $385, $375. 

"48 %-ton, $175. 
FORD— 47 %-ton, $115. 

"46 bus, $300. 
panel, $580; %-ton, $705. 

"56 panel, $500. 

*55 panel, $335. 


%-ton, $100. 


The car market here today advanced 
to another 1958 peak! Car quality was 
outstanding. Buyers from several states 
attended in high number and consignors 
sold out lock, stock and barrell. The few 
unsold cars were either rough, high mile- 
age cars or faulty mechanically. 147 units 
were sold from 185 registered. 
BUICK—’58 Special Riviera, $2,700* (ps). 

’56 Super Riviera, $1,420* (ps). 

"55 Special 2-dr., $1,150*; conv., $1,125* 
(ps); Riviera, $790; Super 4-dr., $1,- 
030°; 2-dr., $910; Century Riviera, 
$1,150°.: 

"54 Century Riviera, $725°; 4-dr., $560*; 
Super 4-dr., $600*, $470. 

‘53 Special Riviera, $420; 
$320°; RM 4-dr., $200°. 

CADILLAC—’57 (62) conv., $3,450° (ps). 

(62) coupe Ville, (ps). 

"53 (62) 4-dr., $720°, $600°. 

"52 (62) coupe, $490°. 

CHEVROLET—'57 Bel Air (8) sport coupe, 


Super 4-dr., 


$1,815° (ps); conv., $1,775*; 4-dr., 
$1,600°; Bel Air (6) 2-dr., $1,560*; 
Two-ten (8) 4-dr., $1,520°, $1,500; 


Two-ten (6) 4-dr., $1,450, $1,440, $1,- 
225, $1,175, $1,130; One-fifty (6) 2-dr., 


$1,360. 

"56 Bel Air (8) conv., $1,475*; sedan, 
$1,475*, $1,375*; Two-ten (8) station 
wagon, $1,230; Two-ten (6) station 
wagon, $1,460°, $1,270°; sedan, $1,- 
010, $900. 

"55 Two-ten (6) 2-dr., $910, $810; Bel 
Air (8) sedan, $740°, $610; Bel 


’54 Two-ten 4-dr. station wagon, $850; 
2-dr., $535, $520; 4-dr., $675*; Bel 
Air sport coupe, $635; 2-dr., $775*. 
$550; 4-dr., $710*, $660; One-fifty 2- 
dr., $485. 

*53 Bel Air 4-dr., $600, $500, $400; sport 
coupe, $530; One-fifty coupe, $210. 
’52 Styleline Deluxe conv., $350; 4-dr., 

$220; Bel Air coupe, $350. 
DeSOTO—' 54 Powermaster 4-dr., $510*. 
DODGE—’53 Coronet 4-dr., $330*. 
FORD—’'58 Custom (8) 300 4-dr., $2,160*. 

‘57 Fairlane (8) 500 conv., $1,850* (ps); 
Country sedan, $1,585* (ps); Custom 
(8) 4-dr., $1,255°. 

"56 (8) Ranch Wagon, $1,240*. 

56 Thunderbird, $2,300* (ps); (8) Ranch 
Wagon, $1,240*, $1,120; Custom (8) 
Victoria, $1,275*, $1,175*; 4-dr., $950*; 
2-dr., $900, $850; Fairlane (8) conv., 
$1,175*; 4-dr., $1,150; 2-dr., $1,125* 
(ps); Main (6) 2-dr., $700*. 

*55 Country Squire station wagon, $1,- 
400° (ps); Fairlane (8) Crown Vic- 
toria, $1,250°; conv., $920*°, $900; 4- 
dr., $810°, $800; Town Sedan, $600*; 
Country sedan, $900; Custom (8) se- 
dan, $820*, $820, $810. 

*54 (8) Ranch Wagon, $580; (6) Ranch 
Wagon, $615; Main (8) 2-dr., $405. 
*53 (8) Ranch Wagon, $550; Crest (8) 

Victoria, $480, $450. 


HUDSON—’52 Hornet 4-dr., $125*. 
MERCURY—’'56 Monterey 2-dr., $1,150*; 
Custom station wagon, $1,485*, $1,- 
380° (ps). 
"54 Monterey 4-dr., $475* (ps). 
OLDSMOBILE — (88) 4-dr., $1,685* 
(ps). 
"56 (88) Super 4-dr., $1,400*; (88) 4-dr., 
$1,225°. 


"55 (88) Super 4-dr., $1,200* (ps). 
"54 (88) Super 4-dr., $1,075*; (98) 4-dr., 
$1,060* (ps); 2-dr., $760; coupe, $600°*. 
PACKARD—’55 Clipper 4-dr., $875* (ps). 
Clipper 4-dr., $170. 


Air | PLYMOUTH—'57 Belvedere (8) 2-dr., $1,- 


690° (ps); Savoy (8) 4-dr., $1,370*; 
2-dr., $1,280°. 


’55 Savoy (6) 4-dr., $690. 


Belvedere (8) 2-dr., $680*%; Savoy 
4-dr., $450*. 
Suburban, $170. 
PONTIAC — ’'57 Chieftain 4-dr., $1,610* 


(ps). 
Chieftain Catalina, $990*; station 
wagon, $820, $730; 2-dr., $730. 
Chieftain Catalina, $700*. 
*53 Chieftain coupe, $380*; 2-dr., $350. 
Chieftain coupe, $200*. 
RAMBLER—’56 Cross Country, $1,325*. 
’655 station wagon, $635; 4-dr., $540*. 
Super 4-dr., $510. 
STUDEBAKER—’54 Champion 2-dr., $210. 
MISCELLANEOUS—’56 Chevrolet (6) se- 
dan delivery, $500. 
Chevrolet Carryall, $680; %-ton 
panel, $470. 


DYER, IND. 


Len Pollak’s Dyer Auto Auction. Sale 
every Friday. Prices are for sale of July 
25. 


Buying brisk with a resulting high per- 
centage. No immediate indication of a 
weakening in the market. Sold 200 cars 
from 287 consignments. 


BUICK—’57 Super Riviera, $1,890* (ps); 
Special 4-dr., $1,540. 
'56 RM Riviera, $1,515* (ps); Special 


Riviera, $1,255*. 

Special Riviera, $950*; RM Riviera, 
$850° (ps). 

’53 Special Riviera, $365*; Super Riviera, 
$325*; RM Riviera, $100* (ps). 

Riviera, $140*. 


(62) conv., (ps), 
(ps). 
(62) 
$225. 
Bel Air (8) Hardtop, 


$1,745*; conv., $1,675*, $1,600°; 4-dr., 
$1,425; One-fifty (8) 4-dr., $1,250*; 
One-fifty (6) 4-dr., $990. 

"56 Bel Air conv., $1,425*, $1,295°; 4- 
dr., $1,300°; Two-ten 2-dr., $1,010. 
$1,000. 


’55 Bel Air (8) 4-dr., $1,065%; Bel Air 
(6) coupe, $955*; Two-ten (6) station 
wagon, $1,035; Delray, $750*. 

’54 Bel Air 2-dr., $600. 

53 Bel Air conv., $560; 4-dr.. $370, 
$325; Two-ten 2-dr., $460, One- 
fifty 2-dr., $325, $225. 

’52 Bel Air coupe, $355. 

‘651 4-dr.. $100*. 

Windsor 4-dr., 

coupe, $100*. 

DODGE—’56 Royal 4-dr. Lancer, $1,070*; 
Coronet (8) coupe, $950. 

‘54 Royal (8) 2-dr., $450° (ps). 

"52 2-dr., $135. 

EDSEL—’58 Ranger conv., $2,295* (ps). 

F O R D—’57 Thunderbird, $2,625* (ps), 
$2,520*; Fairlane Retractable Hardtop, 
$2,225*; Fairlane (8) 500 conv., $1,675* 
(ps); Victoria, $1,650° (ps); 2-dr., 
$1,405*, $1,200; 4-dr., $1,380. 

’56 Thunderbird, $2,270* (ps); Fairlane 
4-dr., $1,225° (ps); 4-dr., $1,225*° 
(ps); conv., $1,210*; Victoria, $1,075*; 
Custom (6) 2-dr., $740, $690*. 

’55 Custom station wagon, $1,050; Fair- 
lane Victoria, $995*°; 2-dr., $765*, 
$740°. 

*54 Custom station wagon, $610; Crest 
Victoria, $595; sedan, $560, $515*, 
$345. 

"53 Custom (8) sedan, $435*, $340*, 
$265; Crest Victoria, $380. 

conv., 

"50 2-dr., $205. 

HUDSON—’53 Jet 4-dr., $210; 
dr. $165*. 
Capri coupe, $1,760* (ps). 
MERCURY—’58 station wagon, $2,550* 
(ps); Monterey coupe, $2,100*. 

"56 Custom 4-dr., $815. 

Montclair coupe, $895*; 
coupe, $825*, $785*. 

"54 coupe, $525; 4-dr., $415. 

"51 4-dr., $190. 

NASH—'55 Ambassador 4-dr., $870*. 

"53 4-dr., $115. 


(Continued on Page 38, Col. 1) 


Hornet 4- 


Monterey 


it’s the Ottawa BACKHOE 
now mounts the 


OTTAWA STEEL DIVISION 
Young Spring Wire Corp. 
Ottawa, Kansas 


WITH NEW IMPORTANT FEATURES! 


Digs feet deep Has 190° continuous swing Turret-type seat pivots 
with boom Reverse-mounted cylinders place rods safely from rocks and 
dirt Rod-fed cylinders away with exposed hydraulic lines has 
7,000 force bucket edge Two levers (dual control all 


backhoe actions Ejector bucket automatically forces all wet sticky material 
from bucket Hydraulic laydown shifts backhoe and over rear axle for 


perfect roadability Quick on-and-off frees truck for other work minutes! 
WORK MANY JOBS DIFFERENT AREAS THE SAME DAY! 

The Ottawa Truck-Mounted Backhoe designed meet the need public 
utilities, plumbers and contractors for COMPLETELY MOBILE DIGGER! 
It’s UNBEATABLE COMBINATION for 
MUSCLE! The powerful hydraulic system the Ottawa “Big Muscle” Backhoe 
provides EXTRA POWER for fast, smooth, economical operation! 

MOBILITY! Use anywhere, anytime one job several jobs different 
locations during one day! The Ottawa WORKING UNIT also the MOBILE 
UNIT ready move anywhere with great roadability, ready for operation 
seconds after arrival new jobsite! 
VERSATILITY! Dig trenches and ditches faster load dirt direct from trench 
truck dig square graves that need hand finishing dig and 
maintain irrigation channels clean roadside drainage ditches dig 


building footings and septic tanks use boom lay lightweight pipe 
the Ottawa Backhoe COMPLETELY MOBILE your needs! 


BUY the Ottawa BACKHOE and the Chevrolet TRUCK! GET the PLUS 


the NEW, DYNAMIC ADVANTAGES the COMBINATION TRUCK-BACKHOE! 
ONLY YOUR CHEVROLET TRUCK 
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"51 4-dr., $195°. 


OLDSMOBILE—’'58 (98) Holiday, 
(ps); (88) 2-dr., $2,265°. 


"57 (98) 4-dr., $1,905* (ps). 
"56 (98) Holiday, $1,380* (ps). 


"55 (88) Holiday, $1,170*, $1,075*; 2-dr., 
$1,040*. 


"54 (98) 4-dr., $700* (ps). 
"53 (88) sedan, $495° (ps), $450°. 
PACKARD—’'53 Clipper 4-dr., $300*, 
$120. 
PLYMOUTH—’'58 station wagon, 
(ps); Plaza 4-dr., $1,615*. 
Savoy 4-dr., $1,175*. 
56 Belvedere 4-dr., $905*; Savoy 2-dr., 
795°. 


$2,400* 


STUDEBAKER—’ 52 4-dr., $115. 
"51 2-dr., $110, $100. 


MASON CITY, IA. 


Central States Auto Auction, Sale every 
Wednesday. Prices are for sale of July 23. 
No evidence of any price drop—stronger 
if anything—western buyers very active— 
also franchised dealers, Sold 152 cars from 
191 consignments. 
BUICK—’57 Special 4-dr., 

$1,500. 

"56 Century 4-dr.. $1,455* (ps); Special 
2-dr. Riviera, $1,355* (ps); 2-dr., $1,- 
090°; Super 4-dr., $1,300* (ps). 

"54 Special conv., $845*; Special 2-dr., 
$600, $575; Century Hardtop, $700*. 

*53 Special 4-dr., $830; Super 4-dr., $390. 


$1,600* (ps), 


ten 4-dr., $620. 

"53 Bel Air 4-dr., $520*, $450. 

"52 Two-ten 4-dr., $285*, 

"51 Two-ten 4-dr., $190. 

DODGE—’57 Custom (8) Royal, $1,410*. 

Coronet (8) Lancer, $1,225°*. 

"53 Meadowbrook (6) 4-dr., $180, 

"52 Wayfarer (6) 2-dr., $185*. 

FORD—'58 Thunderbird, $3,660* (ps); Cus- 
tom (8) 4-dr., $2,290* (ps), $1,955*; 
Fairlane (8) 500 4-dr., $2,130°*. 

"57 (8) station wagon, $1,730*, $1,500; 
(8) Ranch Wagon, $1,510; Country 
sedan (8), $1,500, $1,300; Fairlane (8) 
4-dr., $1,500*; Custom (8) 4-dr., $1,- 
430°, $1,400, 2 at $1,395* $1,390*, 
$1,325*; 2-dr., $1,330*, $1,285; Custom 
(8) Victoria, $1,710* (ps). 

’56 Fairlane (8) 2-dr., $1,510*, $1,400*, 
$1,150*, $1,050°; 4-dr., $1,235* (ps); 
(8) Country sedan, $1,300; (8) Ranch 
Wagon, $1,150*. 

‘55 Fairlane (8) 

toria, $1,120*; 
$800*. 

"54 Main (8) Ranch wagon, $680. 

"53 Crest (8) Victoria, $560*; Custom 
(8) 2-dr., $420*%; Custom (6) 4-dr., 
$240°. 

IMPERIAL—’57 Crown 2-dr., $2,940* (ps). 


$1,150*; Vic- 
(6) Victoria, 


conv., 
Fairlane 


(98) Holiday, $1,115* (ps). 
(88) 4-dr., (98) conv., $795* 


(ps). 

(98) 4-dr., $600* (ps). 
PACKARD—’55 Clipper 4-dr., $755* (ps). 
PLYMOUTH—’58 Plaza (8) 4-dr., $1,575. 

"57 Belvedere (8) 4-dr., $1,600* 

Hardtop, $1,590; Savoy (8) 2-dr., $1,- 
230; Plaza (8) 2-dr., $1,185*, $1,160. 

*56 (6) Suburban, $955; Savoy (6) 2-dr., 

$805. 

"54 Savoy (6) 2-dr., $445*, $310; Belve- 

dere 4-dr., $400* (ps). 


4-dr., $175°*. 

Bel Air (8) 
$2,245* (ps). 

‘57 Bel Air Hardtop, $1,760*%, $1,705*, 
$1,675*; station wagon, $1,675", $1,- 
550*; Two-ten Hardtop, $1,575*; One- 
fifty 2-dr., $1,305*. 

’56 Bel Air station wagon, $1,315*; Hard- 
top, $1,250° (ps). 

’55 Bel Air 4-dr., $1,060*; coupe, $1,015*; 
Two-ten 4-dr., $770; station wagon, 
$635. 

‘54 Two-ten 4-dr., $600; Bel Air 4-<r., 
$550; 2-dr., $560. 


"53 Cambridge Suburban, $440; 4-dr., °53 Two-ten sedan, $490, $250. 
$280°. "50 coupe, $130. 
PONTIAC—'55 Chieftain (8) Catalina, $1,- °49 2-dr., $325. 
005* (ps). 4-dr., $150. 


"52 Chieftain (6) Catalina, $155*. 
RAMBLER—’57 Custom (8) 4-dr., $1,690. 
"55 .Super (6) Cross Country, $1,100*. 
STUDEBAKER—’'55 Commander (8) 2-dr., 

$640°. 
MISCELLANEOUS — '58 Chevrolet 


DODGE — Coronet Hardtop, $1,290* 
(ps), 

Coronet Hardtop, $875*. 

station wagon, $610. 

*51 4-dr., $255. 


¥%-ton | FORD—’58 Thunderbird, $3,610*; Skyliner, 


$2,790*; Custom 4-dr., $1,750. 
"50 Chevrolet %-ton pickup, $390. ‘57 Fairlane (8) 500 conv., $1,780*; 4- 
57 Ford %-ton pickup, $1,120, dr.. $1,750*%; station wagon, $1,770*, 


$1,750*, $1,325*; Custom 300 4-dr., $1,- 
300; Ranch wagon, $1,310. 
56 Fairlane Victoria, $1,470* (ps); 


"55 GMC %-ton pickup, $575. 


VALDOSTA, GA. 


station wagon, 


"55 Belvedere 2-dr., $710. "50 Special 4-dr., $130°. LINCOLN—’55 Capri Hardtop, $1,195* conv., $1,160*%; 4-dr., $900; Country 
"64 Belvedere coupe, $530; 4-dr $275*,| CADILLAC—’56 (62) 4-dr., $2,465* (ps). (ps). Tom Hewitt Auto Auction. Sale every eedan $1,050; Custom 2-dr., $1,025; 
$240. "55 (62) 4-dr., $1,800° (ps); (60) 4-dr.,|; MERCURY—’57 Montclair 4-dr. Hardtop,| Friday. Prices are for sale of July 25. Main " 4-dr. $675° (ps); 2-dr., $470 
"653 4-dr., $210. $1,860* (ps). $1,765* (ps); Monterey 2-dr., $1,675*, We had a whale of a sale today. Cars '5S Fairlane 2-dr., $1,000*: "Victoria, 
"62 2-dr., $125. "54 (62) 4-dr., $1,395* (ps). $1,665*. were clean and sold for the high dollar. $970*; Custom 2-dr., $870; Main 2-cr, 
$140. (62) 4-dr., $805°. Monterey Hardtop, $1,410* (ps), Weather was really nice but little hot. 
PONTIAC—'56 Star Chief conv., $1,545°| CHEVROLET — Delray 4-dr., $2,095; (ps); 4-dr., $1,355° (ps). Sold 85 percent. Crest Victoria, $585; Custom 2-dr., 

(ps), $1,500* (ps); 4-dr., $1,000* (ps); Delray (6) 4-dr., $1,695; Bel Air (8) "55 Monterey Hardtop, $1,000*. BUICK—’57 Super Riviera, $1,960*; Spe- $475. 
Chieftain 2-dr.. $700. sport coupe, $2,290%; Biscayne (8) 54 Custom 4-dr, sedan, $630*, cial sedan, $1,700*, $1,565°. *53 Custom 2-dr., $300. 


2-dr., $2,010°. 
"57 Two-ten (6) Hardtop, $1,530; 4-dr., 
$1,325, $1,300, $1,255. 

"56 One-fifty (8) station wagon, $1,180. 
"55 Bel Air (8) conv., $1,120; Two-ten| OL 
(8) 2-dr., $960°; 4-dr., $830°, $785°; 

Two-ten (6) 4-dr., $915. 
"54 Bel Air station wagon, $830°; Two- 


'55 Star Chief conv., $1,100* (ps); 4-dr., 
$770". 

2-dr., $520°. 

"53 4-dr., $265°. 


$700; 4- 
dr., $645*. 
‘53 station wagon, $390. 


NIGHT 


journalizing facts 


4-dr., 

NASH—'53 Statesman (6) 4-dr., $335°*. 
"51 4-dr. 


Century Riviera, $1,225°. 


$175*. 


era, $900°. 
LDSMOBILE—'56 (98) conv., $1,700* 


RM 2-dr., $130°*. 


(ps); 4-dr. Holiday, $1,690° (ps); 4-| CADILLAC—’'5S sedan de Ville, 
dr., $1,450*° (ps); (88) Super Holiday, coupe, $4,210*. 
$1,530° (ps); 4-dr., $1,345° (ps). "57 sedan de Ville, $3,700*. 


MARE 


BURROUGHS TYPING SENSIMATIC! 


Unrelated facts and figures resemble nightmare—the 
kind that can catch automobile dealer napping when wise 
decisions are needed. 


The answer? Burroughs Typing Sensimatic mechanized 
descriptive accounting that brings the ultimate manage- 
ment control right your fingerti 
change your factory-approved bookkeeping setup. 


Versatile? Wraps four different jobs the flick knob. 
Even newly trained operator can race through your daily 
accounting work. Speedy? Just watch the rapid-fire, jam-free 
typing the unique box-writer. And the Typing Sensimatic 
accounting machine pays for itself short order—then keeps 
returning profit year after year. 


For the whole story call our 
nearby branch office and ask 
for copy our free booklet 
Automotive Dealer Ac- 
counting. write Burroughs 
Division, Burroughs Corpora- 
Detroit 32, Michigan. 


without any need 


BURROUGHS ANQ SENS!IMATIC ARE TRADEMARKS. 


"56 Special Riviera, $1,315*; 4-dr., $990°; 


"55 Super coupe, $1,010*; Century Rivi- 


$4,850° ; 


*52 Custom 4-dr., $250; Main 2-dr., $180. 
MERCURY—'57 Monterey 4-dr., $1,415. 
‘56 Custom Hardtop, $1,175*. 
*55 Custom 4-dr., $715*. 
‘53 Montclair 4-dr., $375. 
OLDSMOBILE—’56 (88) Holiday, $1,190*. 
4-dr., 
PACKARD—'55 Clipper 4-dr., $850°. 


PLYMOUTH—'57 Belvedere 4-dr., $1,450*. 
"55 Savoy 4-dr., $740. 
"54 Savoy 4-dr., $395. 
"53 2-dr. station wagon, $410. 
"52 conv., $310. 
PONTIAC—’57 Chieftain 4-dr., $1,160. 


‘56 Star Chief 4-dr., $1,000°. 
Chieftain Catalina, $780*; 4-dr., 
$775; coupe, $675. 
Chieftain Hardtop, $365*. 
"52 2-dr., $160°. 
2-dr., $180°. 
RAMBLER—’57 4-dr., $1,800°. 
STUDEBAKER — °'56 Commander 4-dr., 
$960*. 
4-dr., $495. 
MISCELLANEOUS—'57 Chevrolet pickup, 
$1,020. 
"54 Chevrolet %-ton pickup, $400. 
‘51 Ford pickup, $265; GMC 2-ton, $415. 


BORDENTOWN, 


National Auto Dealers Exchange. Sale 
every Wednesday. Prices are for sale of 
July 23. Sales and prices surged upwards. 
Our constant increasing number of buyers 
were taking home every sharp well detailed 
car offered. Foreign cars and trucks still 
in great demand, Sold 86 percent of 424 
offerings. 

BUICK—’57 Special 4-dr., $1,750° (ps); 2- 
dr., $1,610°. 

"56 RM Hardtop, $1,450° (ps); 4-dr., $1.- 


200° (ps); Special Hardtop, $1,360* 
(ps), $1,225°. 

Special Hardtop, $1,i75*, $1,170", 
$1,900*; RM 4-dr., $1,025*° (ps); Cen- 


tury Riviera, $1,180° (ps); Super Rivi- 
era, $1,120° (ps), $1,025*° (ps), $1,000° 


(ps), $985* (ps); 4-dr., $1,000° (ps). 

Special Riviera, $770°. 

‘53 RM Riviera, $360° (ps); Super 4- 
dr., $500°, $350°. 

CADILLAC—'58 (62) coupe, $4,300° (ps), 

$4,200° (ps). 

"ST (62) coupe, $3,510° (ps). 

"56 (62) conv., $2,690° (ps). 

‘55 Fleetwood 4-dr., $2,090° (ps). 


"53 (62) 4-dr., $725° (ps). 
*51 4-dr., $480°. 
CHEVROLET—’5S Impala conv., $2,455°; 
Delray 2-dr., $1,675. 
'S7 Bel Air (8) station wagon, $1,865* 
(ps); Hardtop, $1,860* (ps), $1,825° 
(ps); Two-ten (8) 4-dr., $1,510°, $1,- 


075*; 2-dr., $1,130. 

‘56 Bel Air (8) Hardtop, $1,300° (ps); 
4-dr., $1,210°; Two-ten (6) 4-dr., $1,- 
110°; 2-dr., $1,325°; Delray, $900°. 

‘55 Bel Air (8) Hardtop, $1,100, 2 at 
$1,100*, $960. $900*; 4-dr., $915, $835; 
2-dr., $850, $825*; Two-ten 4-dr., $1.- 
dr.. $500. 


’54 Bel Air conv., $755*; 4-dr., $705; 2- 
dr., $700; Two-ten 4-dr., $670°, $650; 
2-dr., $635, $625; One-fifty 4-dr., $600. 

CHRYSLER —'56 NY Hardtop, $1,650° 

(ps). 

"54 Windsor 4-dr., $400° (ps). 

DeSOTO—'56 Firedome Hardtop, 

(ps). 

Firedome 4-dr., $940° (ps), $830*. 

*54 Firedome 4-dr., $540° (ps). 

"53 Firedome 4-dr., $385°. 

DODGE—’55 Roya! 4-dr., $925*. 

"54 4-dr., $415. 

*53 Coronet conv., $160°. 

"51 sedan, $190*°, $100. 

FORD — ‘58 Thunderbird, $2,625° (ps); 
Fairlane (8) 500 conv., $2,390° (ps): 
Victoria, $2,220* (ps); 2-dr., $1,930°; 
2-dr., $1,900°. 

*57 Country sedan, $1,745* (ps); Ranch 
Wagon, $1,430*; Fairlane (8) 500 Vic- 
toria, $1,725*, $1,685° (ps), $1,510*: 
Custom 300 sedan, $1,450%, 2 at $1,- 
425°, $1,400*, $1,310°, $1,185. 

*56 Country sedan, $1,495*, $1,160, $1,- 
150; Fairlane (8) conv., $1,265*° (ps); 
Victoria, $1,375* (ps), $1,350° (ps). 
$1,250*, $1,180°; 4-dr., $1,120* (ps): 
Custom 2-dr., $1,260*%; 4-dr., $1,000, 

0 


$1,040° 


$910. 
LIN€OLN—'57 Premiere Hardtop, $2,620* 


(ps). 
MERCURY—’57 Monterey Hardtop, $1,780* 
(ps). 

*56 Monterey 4-dr., $1,000° (ps). 

Monterey station wagon, $1,310* 
(ps); 4-dr., $730; 2-dr., $1,095*; Mont- 
clair conv., $1,125* (ps); Hardtop, $1,- 
210* (ps), $1,150*; sedan, $790*. 

"54 Monterey Hardtop, $710*. 

"53 4-dr., $590*; 2-dr., $400°, $385°. 

NASH—’55 Ambassador coupe, $895*. 
’53 sedan, $390, $230. 
OLDSMOBILE—’56 (88) Super conv., $1,- 
600* (ps); Holiday, $1,500* (ps), $1,- 
565* (ps), $1,480° (ps), $1,475*. 

55 (98) Holiday, $1,340* (ps); 2-dr., 
$1,305* (ps); (88) Super Holiday, $1,- 
115* (ps); 4-dr., $935* (ps); 2-dr.. 
$865°*. 

*54 (98) conv., $910*; 2-dr., $860*; (88) 

$780* (ps); (88) 4-dr., 


PACKARD—’53 Clipper 4-dr., $290*, 
PLYMOUTH—’58 Plaza (8) 2-dr., $1,680*. 
(Continued on Page 39, Col. 1) 
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Catalina, 
2-dr., $550. 


itop, e e *51 conv., $180. 

o5* § IDE cR—’ ampion sedan, $790. 


(Continued from Page 38) FARGO, 
nt Tri-State Auction Co., Inc. Sale every 
57 Suburban, $1,605*; Savoy 4-dr., $1,- *56 Fairlane (8) conv., $1,200* (ps), $1,-| Thursday (July 24). Market very strong. 


dr. 565*, $1,325*, $1,260*; Plaza 4-dr., $1,- 110*; Victoria, $1,150* (ps). Sold 104 cars from 176 consignments. 
360°. "55 Fairlane (8) Victoria, $720*; 2-dr., + * * 
156 Suburban, $1,615*; Belvedere 4-dr., $600. FLINT 
$1,150*, $1,070*; 2-dr., $1,150*; Savoy "54 Crest conv., $675*, $600; Victoria, 
2-dr., $950*%; Plaza 4-dr., $795°; 2- $430°. Flint Auto Auction, Sale every Wednes- 
dr.. $745. ‘53 Custom sedan, $385, $380, $270*;| day (July 23). Market remained firm here 
Chieftain 4-dr., Crest Victoria, conv., today. real scramble for sharp cars. 
(ps), $1,865. station wagon, Perhaps more serious shortage the 
56 Star Chief conv., $1,390°, $1,300* "52 2-dr.. $300*. next few weeks. Sold 165 cars from 223 
dr., $1,110*, $980°. (ps). * * 
ner Star Chief conv., (ps); Custom SEATTLE 
dr., Chieftain sedan, $685, Seattle Auto Auction, Sale every 
$600° Monterey 2-dr., 4-dr., (July 23). Sold 191 cars from 


station wagon, 
STU DEBAKER—'54 station wagon, $499". 
Aero Lark 2-dr., $165. 


WEST PALM BEACH, FLA. 


b West Palm Beach Auto Auction, Sale 
ria every Thursday, Prices are for sale of 
July 24. Prices off on average cars. Prices 
very strong on clean cars. 

SP. BUICK—’57 Super Hardtop, $1,775* (ps). 
Super Hardtop, $1,220*; 4-dr., $1,265° 


Hardtop, $545*. 


"53 Custom 4-dr., $365*. 
Ambassador 4-dr., NEW YORK CITY 
OLDSMOBILE—'57 (98) Holiday, $2,000* Skyline Auto Auction. Sale every Tues- 
(ps). day (July 22). Plenty of activity on sharp 
"55 (98) 4-dr., $1,465* (ps); cars. Rough cars only bring rough prices. 
$1,105* (ps), $1,920*° (ps). Sold 94 cars from 126 offerings. 
"54 (98) sedan, $800*; (88) sedan, $690°, * 
$550*. 
PACKARD—'53 4-dr., $305*. DANVILLE, VA. 
Danville Auto Auction, Sale every Wed- 


PLYMOUTH—’58 Belvedere coupe, ,$1,895*: 
$1,635; Plaza Hardtop, (July 23). Continued high demand| Shrimp Party— 


(88) 4-dr., 


; Special conv., $1,210° (ps); 2- 
_: 55 Super 4-dr., $1,000°. 045. ° a surety for getting any clean units sold The New Orleans Times-Picayune and States held a shrimp party for advertisers and 
Super 4-dr., $675. this area. advertising agencies the Detroit area. Among those present were, seated from left, 
sedan, $430°; Special 2-dr., MANHEIM, PA. Ed Corbett, Geyer Advertising; Perce Beatty, Maxon, Inc.; Jess Fleck, advertising direc- 
0°, ‘51 Special 4-dr., $165. 53 conv., $425. Stechete Auto Ausiion, Gale every Skt tor, Detroit Times. Standing: Vincent J. Kelley, vice-president, Jann & Kelley, represent- 


day (July 25). Sold percent 592 cars for the and States, and Roland Times-Picayune and 


CADILLAC—'55 Fleetwood 4-dr., $1,850*° 
registered. national advertising manager. 


(ps), $1,720 (ps); (62) coupe, $1.525° PONTIAC — '56 Chieftain station wagon, 


$825°; 4-dr., $880. 


(ps). 

"52 (60) 4-dr., $405°. 

"S51 4-dr., $400°. 

*50 (62) 4-dr., $210. 

CHEVROLET — '58 Corvette, $3,175; Im- 
pala (8) conv., $2,275° (ps). 

‘57 Bel Air conv., $1,560; Two-ten 4- 
$1,160. 

56 Two-ten station wagon, $1,175; 2- 
dr., $940°, $885. 

Bel Air Hardtop, $880°; 4-dr., $880°; 
One-fifty 2-dr., $550. 

CHRYSLER—’57 Windsor Hardtop, $2,650* 
(ps), $1,900°. 

"54 Windsor 4-dr., $550°. 

DeSOTO—'53 club coupe, $370° (ps). 
DODGE—'5S Coronet Hardtop, $2,300° 
(ps). 

"56 Coronet Hardtop, $1,235°*. 

Sierra station wagon, 

"63 Coronet coupe, $275*, $150. 

FORD—'58 Skyliner, $2,505*. 

Fairlane (8) 500 Hardtop, $1,570° 
(ps); Fairlane (8) Hardtop, $1,440*. 
$1,130; Custom 300 4-dr., $1,500° (ps); 
2-dr., $1,400°. 


Chevrolet Boosts 
Lead Favorite 


Appleton Area 


APPLETON, Wis.—Chevrolet has 


increased its lead the 


car the Appleton area, con- 
sumer research study published 
the Appleton Post-Crescent shows. 


The report, based interviews 
1,255 persons living and around 
Appleton, Neenah and Menasha, 
showed that Chevrolets were owned 
24.1 percent the group. 

Ford was second place, being 
owned 19.0 percent, Chevrolet 
and Ford increased their hold 
the market since the previous sur- 
vey was made year earlier. Chev- 
rolets were owned 23.0 percent 
the time the 1957 study and 
Ford 18.0 percent. 

The percentages the families 
owning other makes were: Buick, 
Plymouth, 10.8; Pontiac, 7.6; 
Oldsmobile, 6.1; Dodge, 5.3; Mer- 
cury, 4.4; DeSoto, 2.9; Studebaker, 
Chrysler, 2.3; Nash (including 
Rambler), 2.3; Cadillac, 1.5; Pack- 
ard, 1.1; Hudson, 1.0; other makes, 
and own car, 8.1. 

(Multiple-car families were 
counted once for each car owned 
percentages add more than 
100.) 

the time the 1958 survey, 
5.4 percent owned current-model 
cars. the time last year’s sur- 
vey, 6.1 percent owned The 
current study shows 15.5 percent 
own 1957s, another 14.4 percent own 
1956s and percent own 1955s. 

The newspaper said that automo- 
tive sales the area amounted 
$26,877,000 1957. 


Reciprocity Crackdown 


Launched Illinois 


SPRINGFIELD, has 
started crackdown out-of-state 
trucks that fail display reci- 
procity plate. 

Robert Cronson, assistant sec- 
retary state, said enforcement 
was following six-month warning 
period during which violators were 
notified the requirement. 


S-P Honors 


MONTEBELLO, Calif.—J. 
Garrett has been honored 
Studebaker-Packard Corp. the 
top sales manager its Los An- 
geles zone. achieved 104.3 per- 
cent quota recent sales 
contest. 


Hydro E-Z Pack customers 
wrote this advertisement! 


Ted Tharp, Mt. Vernon Garbage Co., Mt. Vernon, 
“We service about 1800 homes and several commercial 
accounts with three men 30-hour week. par- 
ticularly like the fast-opening back door and the fins 
the top. Our next body will E-Z Pack.” 


Elmer Coulter, Peoria Disposal Co., Peoria, 

“Just completed cost analysis our five Hydro 
E-Z Pack units compared other packer-type bodies. 
one account for 31-day period, savings were: 
loads vs. former 102 loads; labor $136; mileage 1360 
miles; gasoline 240 gallons; oil quarts. After allow- 
ances for truck and tire wear, came with actual 
monthly savings $227.20 this one account. 
figure one E-Z Pack replaces three other-type 


Johnson, City Manager, Deland, Florida 

“Watertight body eliminated all complaints due loss 
fluid from garbage. haul one E-Z Pack load 
what formerly required seven large open truck loads.” 


Stanley Twardus, Newark, Delaware 
intend buy another E-Z Pack the near future 


because the company stands behind the product. have 
two now.” 


Russell Snow, V.P., Refuse Service, Battle Creek, 
“It packs garbage well, well constructed, has pleas- 
ing appearance and side-loading feature less hazard- 
our employees.” 


Philip Lehi, Jr., Oregon 
maintenance expense either.” 


Asst. Mgr., Oco Waste Paper Co., 
Cleveland, Ohio 

“It handles with ease what formerly loaded into 
32’ van body. One E-Z Pack load equals four 14’ stake 
body loads. reducing bulk, has competitor.” 


Adam Santa Ana Commercial Co., 

Santa Ana, Calif. 

“Absolutely maintenance problems lost time 
while operating E-Z Pack units three cities. One 
man picks 350-400 stops per day, makes fewer 
trips dump.” 


WHAT MORE CAN SAY? 


except that Hydro E-Z Pack, the modern disposal method, can all 
these things for you, too. Write today for full details. 


HYDRO E-Z PACK 


HYDRO E-Z PACK GALION PRODUCTS, GALION, OHIO 


0*, 


The following imported-car prices are 


Port-of-Entry Prices 
Cars 
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DATSUN—4-dr. sed., $1,799. 


TOYOPET — Crown 4-dr. sed., $ 222 
(Los Angeles port-of-entry price.) 


TRIUMPH—4-dr. sed., $1,699; 4-dr. stat, 
wag., $1,899. TR-3 (sports cars)—so! ctop, 
$2,675; hardtop, $2,835. 


VAUXHALL — Victor — 4-dr. sed., $1,. 
957.50; 4-dr. 2-seat stat. wag., $2 370, 
(Heater standard on both models.) 


VOLKSWAGEN—2-dr. sed., $1,545: 2. 
dr. sunroof, $1,625; conv., $2,045; Kombi 
(8-pass.), $2,020; stat. wag., $2,120; de 
luxe stat. wag., $2,576; deluxe camper, 


$2,737. Karmann Ghia—cpe., nv., 
Port of Entry figures at New York, They DKW—4-dr. sed., $2,395; 2-dr. sed., $1,-| $2,725. (Heater standard on all models,} re} 
include ocean freight, excise tax 995; 2-dr. hardtop, $2,195; stat. wag., $2,- sed., $2,238.53; 2-dr. powe 
Pp iJ aN and import duty. They do not include | 495. (Heater standard on all models.) wag., $2,490. (Heater standard on oth 
portation fees, state and local taxes 4-dr. hardtop, $12,800. (Auto- 
optional equipment, matic transmission, power brakes, power 
windows, radio, heater are standard.) fr 
of (Copyright, 1958, by Automotive News) 
FIAT—500 Series—sunroof sed., road 
298; Super Spider, $3,686; Sprint sunroof sed., $1,415. 1100 
$4,982. $2,553. (Heater standard models.) the 
ARNOLT-BRISTOL—(Prices are F.O.B. FORD (England) — Anglia 2-dr. sed., ver 
Chicago)—Competition, $3,995; Bolide, Prefect sed., $1,639; Escort 
245; Deluxe, $4,995. stat. wag., $1,629; Squire stat. 
= ., $1,739; Mark II Series—Consul—4-dr. 


LARGEST 


AUSTIN—A-35 Deluxe 2-dr,. sed., $1,- 
557; A-55 Deluxe 4-dr. sed., $2,214. 
(Heater standard.) 


sed., $2,365; conv., $2,843. 
GOGGOMOBIL—400 sed., $1,160; Florida 


Sunroof deluxe, $1,280; Step-In Van, $1,- 


conv., $3,389. (Heater standard on De- 


luxe.) GOLIATH—1100 Series Mobil h at th 
ness sed., $1,995; Custom 2-dr, sed., obtie homes ore well o 
Geter cpe, deluxe, $2,- 088.80; Custom conv., $2,395; Custom h 
stat. wag., $2,287.80; Empress Deluxe 2-dr, the wa to acceptance as 
BENTLEY—Series Standard sed., $2,481.14; Tiger sport cpe., $2,834.98. lowe! 
Saloon, $13,450, (Automatic transmission, | (Heater standard on Empress, Tiger and tandard h ; -— in th On 
od: stangar ousing in e 
power steering, power brakes standard.) Custom models.) passe 


Other models are custom-built and vary HILLMAN—4-dr. Special sed., $1,699; 
considerably Deluxe sed., $1,849; conv., $2,099; 
BERKELEY roadster, stat. wag. (Husky), $1,639; 4-dr. 
New York ($1,695 Los Angeles, wag. (Minx), $2,299. 
Coast is principal entry point). JAGUAR—Mark VIII—4-dr. sed. (over- 
BMW — Model 502/3.2 — $6,198; Model| drive and power steering), $5,750; 4-dr. 
503/8, $9,292. sed, (automatic transmission and power 
BMW ISETTA 300— sunroof, $1,048;| steering), $5,835. 3.4 Liter Sedan—(over- 
cabriolet, $1,098. BMW (Isetta) 600—5-/ drive and disk brakes), $4,542.50; (auto- 
pass. sed., $1,398; sunroof sed., $1,487.| matic transmission and disk brakes), $4,- 
(Heater standard on all models.) 642.50. XK-150—cpe., $4,475; cpe. (auto- 
BORGWARD—Isabella—“-dr. sed., $2,-| matic transmission), $4,725; conv., $4,595; 
495; stat. wag., $2,685; Touring Sport.| (automatic transmission), $4,845; 
$2,845; Touring Sport Coupe, $3,750. roadster, $4,495; roadster (overdrive), $4,- 
98 (centrifugal cluteh). -19—4-dr, sed., 5 
$2,795 (air suspension), DS-19—4-dr. sed., roe 8’ roadster (overdrive), $5,095. 
$3,295. (Alr suspension, heater, power LANCIA—GC 2500; cpe. or conv., $6,575. 
brakes, power steering, automatic clutch LLOYD — 4-pass. sed., $1,295; 4-pass. 
standard DS-19). conv., $1,395; stat. wag., $1,345; 
6-pass. stat. wag., $1,545; 6-pass, stat. 
wag. (long wheelbase), $1,645. 


MERCEDES-BENZ—180 4-dr. sed., $3,- 
240; 180-D 4-dr, sed. (diesel engine), 
$3,517; 190 4-dr sed., $3,431; 190-SL road- 
ster, $5,020; 190-SL ecpe., $5,232 (with 
removable hard or soft top, $5,416); 219 
4-dr sed., $3,823; 220-S 4-dr. sed., $4,283; 
220-S conv., $7,641; 300-C 4-dr. sed., $7,- 
559; 300-SL cpe., $8,905; 300-D 4-dr. 
hardtop, $10,418; 300-SL roadster, $10,928; 
300-SC conv. or roadster, $12,272. (Power 
brakes standard on 219 sed.; sutomatic 
transmission standard on 300-C sed, and 
300-D hardtop.) 


METROPOLITAN — 2-dr. hardtop, $1,- 


626.10; conv., $1,650.10, 

MG—MG ‘“A’’—roadster (disk wheels), 
; $2,462; roadster (wire wheels), $2,546; 
i "Sie cpe. (disk wheels), $2,695; cpe. (wire 
wheels), $2,785. Magnette—4-dr. sed., $2,- 

4 740. (Heater standard on Magnette.) 
MORRIS—4-dr. sed., $1,794; 4-dr. De- 
luxe sed., $1,860; 2-dr. sed., $1,705; 2-dr. 
Deluxe sed., $1,761; Tourer (conv.), $1,- 
689; Deluxe Tourer (conv.), $1,745; stat. 
wag., $1,912; Deluxe stat. wag., $1,967. 

(Heater standard on Deluxe models.) 


NSU PRINZ—2-dr. sed., $1,398. 
Developed the pioneers and leaders the tire equipment standard.) 
field, this newest Coats achievement specially engineered OPEL Rekord sed., $1,957.50. 
Caravan—2-dr. wag., $2,370. (Heater 
for greater speed, easier operation, longer, trouble-free 
important features that have always 
Tire Changers the No. Choice dealers from coast coast. 


PANHARD — 4-dr. deluxe sed., $1,995. 


“emergency” category. 
dicative their growing 
solidity the record 
sales which shows 
steady increase: 


1954 $324-million 
1955 $435-million 
1956 $540-million 
1957 


Alma been making 
mobile homes for the na- 
tion since 1933 gain- 
ing enviable reputation 
for quality, value and sales 
appeal. Alma 
consistently makes money. 
The Alma sales franchise 
has been created from the 
point view for 
the dealer including 
such essentials GUAR- 
ANTEED TRADE AREA, 
FACTORY TRAINING, MER- 
CHANDISING ASSISTANCE, 
and LOW INITIAL CAPITAL 
INVESTMENT. 


(Heater standard.) 
PEUGEOT — 403 —4-dr. sunroof sed., 
$2,175. 


PORSCHE — Speedster — 70 horsepower, 
$3,215; 88 horsepower, $3,615; 115-125 
horsepower (Carrera), $5,215. Coupe—70 
horsepower, $3,665; 88 horsepower, $4,115: 
115-125 horsepower (Carrera), $5,665. 
Hardtep—70 horsepower, $3,830; 88 horse- 
power, $4,280; 115 horsepower (Carrera), 
$5,830. Convertible—70 horsepower, $3,915; 
88 horsepower, $4,365; 115 horsepower 
(Carrera), $5,915. 


you like know 
more about the Alma way 
make money your 
area? 


CAM ACTION for super Engi- 
neered give 50% more leverage, 30% 
more lift. 


call KEN MITCHELL 
General Sales 


RENAULT — 4CV 4-dr. sed., $1,345; 
Dauphine 4-dr. sed., $1,645. (Heater stand- 


ard on both models.) i PHONE 220 — Alma q 


RILEY—1.5 sed., $2,316. (Heater stand- 
ard.) 


ROVER—90 4-dr. sed., $3,295; 1058 4- 
dr, sed., $3,625 (overdrive); 105R 4-dr. 
sed., $3,765 (automatic transmission and 
overdrive); 105R deluxe sed., $3,865 
(automatic transmission and overdrive). 
(Heater standard on all models.) 


ROLLS-ROYCE—Slilver Cloud—Standard 
Steel Saloon, $13,750. (Automatic trans- 
mission, power steering, power brakes 


Tismo 750— 2-dr. sed., $2,568. (Heater 
standard on ‘‘93’’ models.) 


SIMCA—Aronde Series — Deluxe 4-dr. 
sed., $1,645; Elysee 4-dr. sed., $1,745; | 
Montihery 4-dr. sed., $1,810; Grand 
Large 2-dr. hardtop, $1,980; Grand Large 
Special, $2,030; Chatelaine 2-dr. stat. wag., 
$1,875; Plein Ciel sport cpe., $2,795; 
Oceane conv., $2,995. Vedette V3 Series— 
Trianon 4-dr, sed., $1,999; Versailles 4-dr. 
sed., $2,199. (Heater standard on Plein 
Ciel and Oceane.) 


eluxe sed., 1,787; S8- 450 sports 

conv., VSS Italia conv., $2,985; 

VSS Italia hardtop, $3,085. (Heater stand- DEFIANCE, OHIO 

ard on all models.) Lone DERSTAND | CAN MAKE MORE 
NEY HANDLING THE FOLLOW- 

499; $2,649. AUTOMOTIVE ITEMS. PLEASE 


SEND DETAILS. 
TAUNUS — Standard—4-dr. sed., $2,- 
108.50; 2-dr. sed., $2,016.50; Combi-wagon, OGENUINE BLUE CROWN SPARK 


PLUGS. 
$2,225. Deluxe—4-dr. sed., $2, 254.50; 2-dr. 
sed., $2,162.50; Combi-wagon, $2, 371. UNIVERSAL 
wag., $2,575; 9-pass. stat, wag., $2,495; 
stat, wag., (Heater stand- CITY STATE 
ard 


SCREW-TYPE HOLD-DOWN for fast, posi- 
tive locking. twist the wrist locks 
uniocks it. 


Yes, you still 
get America's 
leading tire 
changer for just 
$129.50. Write 
for new, free 
literature 


ROLLER ACTION for foster, safer mounting 
and prying scuffing. 


& 
ae 


Base 
Optional 


GENERAL OFFICES: DEPOT SQUARE ENGLEWOOD, NEW JERSEY 
MIDWEST OFFICES: 900 Lake Shore Drive, Suite 804, CHICAGO, ILLINOIS 
WESTERN DIVISION OFFICES: 3453 Los Angeles 28, Calif. 
ADDRESS INQUIRIES DEPARTMENT 


MASTER 
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The Man Behind the 


Sales Testing the Imports 


(Continued from Page 8) 


drivers not used cars without 
power steering. 


Ride Soft 

ride was soft and jounce 

free. Tar strips stayed the 

and were not transmitted 
through the body—either mine 
the car’s. 

Over 1,000 miles were put 
the car our tests, and 
averaged 24.8 miles gallon 
gas. This included several hour- 
65-mile-an-hour runs during 
which the little car showed was 
capable keeping with the 
flow traffic without trouble. 

Sure horsepower ran out 
steam the hills, but with four- 
passenger load, the Toyopet peaked 
the legal speed limit long 
hill that leaves many import 
breathlessly buzzing along 
gear. 

rough dirt, again with four- 
passenger load, the 2,700 pound car 


* 


FREE LOCK 


NEW... 


for 4-wheel drive vehicles 


The Hub Child Can Engage 


‘ 

Available for: 

Chevrolet 

Land Rover 
Marmon Herrington 


Simple engagement—Set ar- 
row “in” position and walk 
away. Hub engages 
cally and positively vehicle 
moves. Disengage, simply 
turn tool ever! 
Just light turn with the fin- 
gers. It’s simple, safe, sure! 
Fully guaranteed year. 


JOBBERS—DEALERS 
FREE-LOCK hubs proven over 
millions miles use are 
preferred thousands 
owners. Write for information 
concerning your territory. 


(Rambler American weights 2,500) 
had adequate ground clearance. The 
car bottomed seldom and had little 
trouble negotiating grades that 
would excellent candidates for 
roller coaster. 


There’s Body Weave 


ODY weave and shake were 
non-existent, doors refused 
rattle and the fenders seemed 
solidly hung. Even under the most 
abusive handling several driv- 
ers, the Toyopet performed excep- 
tionally well for family sedan. 
one should have any qualms 
about this car country roads. 
can take it, and should great 
for the farmer rural mailman. 
Everyone who drove the sedan 


was amazed the amount 


terior room, seat comfort and excel- 
lent forward vision. 

Women were particularly happy 
with standard controls and large 
pedals they could use with tiny 
stylish shoes. all liked the econ- 
omy small engine, and appre- 
ciated the fact that Toyopet could 
keep with high-speed freeway 

The restrained styling came 
for modest approval. does not 
appear radical scream for 
attention, nor dated appear- 


can car. most counts the 


pet met with approval. 
> > 
Noisier Inside 
are few things objec- 
tionable most people. The 
hand brake difficult release, 
the rear-view mirror vibrates 
uselessness anything over 
miles hour and interior noise 
level higher than most are 
used to. 


Engine and frame numbers are 


the factory identification plate 
riveted the hood-latch bracket 
front the radiator. check 
them you will find the engine 
number stamped the 
front the distributor and the 


chassis number the frame rail 
opposite the starter, the right 
side the car. 

Powering the car four- 
cylinder engine with five years 
production behind it, looks some- 
thing like two-thirds Chevrolet 
six, with the distributor the 
right (oil dip stick, too) and carbu- 
retor and manifolds the left. 

the left, the 
oil filter. Two rubber suspension 
pads are used front corners 
the engine, with another 
under the transmission 
housing. 


* 


Boasts Accessibility 
NCLINED valves and 


combustion chamber conform 
American practices, with 


* | 
| 
| 
| 
| 


most outstanding feature 
this engine being accessibility. 
you can service. Besides, all 
|major tuning specifications are 


valve-cover decal. 


Crankshaft Counterweighted 
three main-bearing crank- 
shaft fully counter-weighted, 
and has the geared camshaft drive 
front. full pressure engine- 
(Continued on Page 46, Col. 1) 


New Credit Unions 
Formed Dealerships 


MADISON, Wis.—The Credit 
Union National Assn. announces 
formation three new credit 
unions workers the automo- 
tive retail industry join the 
more than such groups now 
existing the field. 

Credit unions were formed 
Draper Chevrolet Saginaw, 
Mich.; Red White Chevrolet Co. 
and Craig Chevrolet Co., both 
Denver, which jointly started the 
Craig-White credit union, and 
Thomas-Hyer Motor Co., also 
Denver. 


FTC Order Would Stop 
Jobbers’ Group 


WASHINGTON. Federal 
Trade Commission hearing exam- 
iner issued order which would 
stop Southern automotive job- 
bers from inducing discriminatory 
prices from their suppliers. 

Earl Kolb, the examiner, 
found that the jobbers had vio- 
lated the Robinson-Patman 
amendment the Clayton Act 
knowingly 
tion price through the use 
two group buying organizations, 
Mid-South Distributors, Memphis, 
and Cotton States, Inc., Andalusia, 
Ala. 

The order not final decision 
the commission, and may 
appealed, stayed docketed for 
review. 

Seventeen the jobbers are 
members Mid-South and the 
other eight are members Cotton 


Increase Reported 


Use Rubber 


NEW YORK.— Consumption 
new rubber the for June 
amounted 106,261 long tons, com- 
pared with 102,318 during May, ac- 
cording the Rubber Manufac- 
turers Assn., Inc. 

Consumption all types syn- 
thetic rubber for June amounted 
68,900 long tons, compared with 
May’s consumption 66,304. The 
synthetic-rubber ratio total new 
rubber reached new peacetime 
high 64.84 percent June, RMA 
said. The corresponding ratio for 
May was 64.80 percent. 

Natural-rubber consumption for 
June was 37,361 long tons, com- 
pared with the 36,014 consumed 
during May. Production syn- 
thetic rubber during June de- 
creased 73,997 long tons, com- 
pared with the May production 
76,411. Reclaimed-rubber consump- 
tion June was estimated 21,125 
long tons, while consumption dur- 
ing May was 20,104. 


States. Separate complaints were 
against the two groups, but 
initial decision applies, 
all the respondents. 


Ruling FTC complaints issued 
|May 1950, Kolb found that the 
organizations “were reality 
bookkeeping devices” for the collec- 
rebates, discounts and 
allowances received from automo- 
tive product manufacturers pur- 
chases made the jobber members 
the two buying groups. 

Discounts allowed the sellers 
were based, the examiner found, 
not the total purchases the 
individual jobber but the total 
purchases all the members 
his buying group. 

“The jobber respondents,” 
the examiner, “knew that the 
prices obtained through the use 
the group buying device were not 
based upon the quantities other 
factors involved any particular 
sale, but rather upon the combined 
amount all sales them 
purchasers and bear relation 
factors other than actual costs 
production delivery.” 

Kolb concluded that they “knew, 
should have known, that the 
discriminatory prices granted them 
sellers the form volume 
rebate could not cost justi- 
fied.” 

The importance this price ad- 
vantage was pointed up, Kolk said, 
the fact that the net margin 
profit certain individual respon- 
dent jobbers was low per- 
cent before taxes. 

Kolb ruled that, result 
the lower prices given the group- 
buying jobbers, their competitors 
were injured having pay 
substantially more for supplier’s 
products. 

concluded that the method 
operation the buying groups in- 
duced manufacturers and sellers 
grant members the two groups 
lower price than they could have 
got otherwise. 


said 
ANODIZED 


Anodized 
Aluminum 


from Alcoa”! 


That may the smartest thing you'll say all day. 
About how means automotive trim that 
pit, peel corrode. The sale easier when 
you tell your prospects about anodized trim 
Alcoa® Aluminum. nationally advertised! 


ALCOA ALUMINUM...FOR GLEAM AND GO! 


RESULTS!! 


That's what you get with low-cost the place 
AUTOMOTIVE NEWS. 


ALCOA 
ALUMINUM 


Your message the classified pages AUTOMOTIVE NEWS 
will reach estimated 150,000 key industry men automotive 
retailing, manufacturing, marketing and financing. 


GENERAL CLASSIFICATIONS 
WANT HEADINGS: 


Help Wanted 

Position Wanted 

Dealerships Available 
Dealership Wanted 
Representative 
Dealer Services 

New Lines Wanted 

Business Opportunities 

Parts For Sale Mailing Lists 

Parts Wanted Miscellaneous 

will glad consider new headings demand warrants 
same.) 


CLASSIFIED RATES: per word for each insertion. Minimum 
words. Position Wanted: per word. Add per insertion for use 
box number. Contract rates available request. 


DISPLAY CLASSIFIED RATES: $12.30 per column inch for each in- 
sertion. Minimum one ten inches. Contract rates 
available request. 


Car Recovery 

For Sale 

Wanted 

Trucks For Sale 

Trucks Wanted 

Shop Equipment For Sale 

Shop Equipment Wanted 
Antique Classic Cars For Sale 


Closing Deadline: Six days advance publication date. Advance 
payment required. 


Use this space for your classified advertising message. Indicate size 


Name: 

Company: 

Address: 


Clip and Mail This Form To: 
WANT DEPARTMENT 


Automotive News 


2666 Penobscot Building, Detroit 26, Michigan 


did you 
‘tantalized’ 
n 
e 
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Out West, Dealers Are Making Money... 


Sales Spurt Noted 10-State Tour 


(Continued from Page 1) 


the labor and buy the equipment 
which makes for solid prosperity. 
This addition the normal 
and nationally important stock- 
raising industry this vast area. 

car shortage developing 
the area around Laramie. 

Casper, Coleseum Motors 
(Chrysler-Dodge) has completed 
$325,000 building expansion with 
cash—not borrowing dollar. 
this country there vehicle 

that would strange the eyes 
most Midwesterners and East- 
erners, pickup truck with 
aluminum sleeping-and-cooking 
body. These “sleepers” are wide 
use uranium scouts, cattlemen 
and prospectors. 

While all makes pickups are 
used, one the most elaborate 
GMC with six-ply snow- 
tread tires designed negotiate 
the most precarious mountain trail. 

Provo, Utah, Harmon, 
co-owner United Sales Service 
(Cadillac-Pontiac), told AUTOMOTIVE 
News: 


Out Cars’ 
FTER lull and the effect 
layoff the largest steel mill 
west the Mississippi River lo- 
cated here, our mill producing 
the rate percent capacity, 
compared with percent nation- 
ally, and almost all the men have 
gone back work. are virtually 
out cars and used cars are 
heavy demand.” 

Kanab, Utah, the Arizona 
line, business also reported 
good shape. helped the 
construction the multimillion 
dollar Glen Canyon Dam over the 
Colorado River only miles 
away. 

However, the tourist crop, which 
usually can counted for re- 
liable performance, off third 
half far travel the Grand 
Canyon from the north con- 
number service stations. 

the decrease tourists from the 
East and North and from other far- 
away areas affected industrial 


shutdowns. 
> 


Performance Checked 


inferior quality recent model 
American cars and complaints 
faulty assembly, News 
wanted know what takes place 
the rugged areas. What cars 
they use? 

From Riverton, Wyo., took 
58-mile desert and mountain 
gravel road the Lucky Mac 
uranium mine. This one the 
largest strip-pit uranium opera- 
tions the world. 

The miles are over rock and 
gravel roads. There are houses 
and service stations and precious 
little traffic. There are wild ante- 
lopes and the ever-present sage 
hen. 

the mine offices the parking 
area was filled with standard 
American cars variety such 
you would see any supermarket 
lot—the usual complement Chev- 
rolets, Fords, Plymouths, Buicks, 
and the sprinkling Chryslers, 
Cadillacs 


Chevy Called ‘Work Car’ 


TALKED with Area Equipment 
Superintendent McNally, 


Salt Lake City, who came 
with his desert water bag tied 


travels thousands miles gravel 
roads three states attending 


the interests the Utah 


tion Co., with main offices San 
Francisco. 

“No trouble, all,” McNally 
said. “This work car. gets 
regular attention but pamper- 
ing.” 

one complained about cars 
being too low, about quality. 
these remote areas where your 
life used depend your horse 
not stepping into gopher hole, 


your car. find there much 
less complaining these areas 
than the areas where service 
and aid only around the corner 
across the street. 

The next off-the-trail jaunt was 
the miles from Kanab the 
Glen Canyon Dam construction job. 


The State Utah has built beau- 
tiful blacktop road from US-89 
the dam site, but the middle 
the worst 12-mile detour I’ve en- 
countered years. 

* * 


Stiff Grades, Deep Ruts 


OME the one-way passages 

are between sheer cliffs 500 feet 
high. And there are ruts, rolling 
rocks and some stiff grades this 
miles. But touched bottom 
only once and. that was because 
failed straddle the ruts. 


the cars are too low, how 
could they get over such terrain? 
asked dozen people and be- 
sides some joking remark the 
consensus was: car not too 
low can get over the ground 
without dragging. low car 
better car drive and infinitely 
safer than high wheeler.” All 
the usual brands were parked 
this job. 


passing should noted that 
this trip there were numerous 
detours from four miles where 
new roads were being built. All 
cars were getting over them with- 
out difficulty, which was something 
wonder about because the con- 
tractors had not made smooth 
detours are found many 
Midwest and Eastern states. 


Trip Wasn’t Shunned 


are not 
afraid send their new cars 
any road and don’t let anybody 
tell you different. discussed this 
trip while visiting with zone offi- 
cials three different makes and 
each offered furnish the car. 
Salesmen would well point 


Chrysler Make 


Portion Frames 


For Cars After 


Chrysler Corp. will 
start making portion” its 
passenger-car frames the Detroit 
area the beginning the 1960 
model run. 

Chrysler would not give full de- 
tails the move. However, 
Midland-Ross Corp., which has 
been producing Dodge and Plym- 
outh frames, said would not 
making the frames after the end 
the 1959 run. 

Midland-Ross said had been 
offered opportunity produce 
part the frame formerly sup- 
plied but had turned down 
being uneconomical. 

With Chrysler producing part 
its car frames and Midland- 
Ross out the field, there was 
answer who would produce 
the remainder Chrysler’s frame 
supply. 

The Dodge and Plymouth frames 
have been produced the Detroit 
division Midland-Ross, which 


also makes frames for Dodge and 
Ford trucks, side rails for GMC 
trucks and other parts for Thomp- 
son Products. Chrysler said the 
division would continue producing 
frames for Dodge trucks. 


Time Out Long-Haul Ride— 


Houck, Automotive News traveling correspondent, studies the landscape 
12-mile detour near the Utah-Arizona line 3,759-mile through states. 
The stop was miles from the nearest service station and main highway. 


out the reliability and use their 
cars remote areas. 


average you can get, was 
bought new January, 1957. 
had 31,031 miles when left 
drove 720 miles that day and 

This car had the original tires 
and had never had major tuneup. 
Preparation for the 3,759-mile trip 
consisted only lubrication and 
oil change. 

had had only one brake ad- 
justment. Brakes were good 
the end the beginning. 
didn’t fail start, didn’t heat, 
there were failures any kind 
and visit service depart- 
ment was necessary. tires were 
changed, none required air. your 
prospects know this possible? 


Quality Proved 


proves that American cars 
are good cars and that all they 
require periodic service after 
proper breakin period and dealer 
checks during the first 4,000 miles. 

One the most bustling towns 
the West Flagstaff, Ariz., 
which has displayed remarkable 
growth during the last years. 

hit Saturday noon 
and found the stores and streets 
crowded. Service stations were do- 
ing land-office business. 

station the center town. Its 
three lifts were loaded, the cus- 
tomers being from Ohio 
and Michigan. The jobs consisted 
lubrication for two and lubrica- 
tion and front-end alignment for 
the third. The attendant said had 


been that way all week. 
> 


Ford Display Called Tops 


UTO dealers close noon 

Flagstaff, were unable 
visit any dealers. However, look 
the Ford dealer’s place, showed 
fine display two streets. 
modern Indian girl called 
her Indian boy similar age, 
pointed two-door Ford hardtop 
the display window and said: 
“That for us.” 

While most Indians this 
area not constitute much 
car market because their al- 
most indigent circumstances, the 
fact remains that the larger 
areas, such Flagstaff, many 
younger educated Indians are 
making good jobs and have 
money spend. 

Flagstaff represented the western 
terminus for this trip. turned 
into US-66 and headed east toward 
Albuquerque, 

you been US-66 this 
time year for some time, you 
will surprised the constant 
flow traffic. you are fortunate 
enough get motel accommoda- 
tion along this “Main Street 
America,” you can hear the trucks 
and the diesel exhaust all through 


the night. 


Auto Convoys Roll Both Ways 


THIS stretch road, well 
throughout the trip, convoys 


Car— 


car, the Noble 200, 
will come two versions, sedan 
multipurpose truck-convertible. Prices 
the kits England, including Sachs 200 
engine imported from Germany, will 
about $498 for the sedan and about $428 
for the other version. will possible 
build with three four wheels. The 
sedan said have average top 
speed m.p.h. and deliver close 
100 miles Imperial Pic- 
ture shows three versions the Noble 
200, convertible, top, sedan, center, 
and light truck. 


new autos were going both ways. 

Undoubtedly some the loads 
represented redistribution 
stock, with new units going out 
areas where sales were slow 
areas which had sold them- 
selves out cars. 

Almost all dealers predicted 
shortage cars before the new 
models come out. 


this trip was apparent 
that there were more imported 
the road than any pre- 
vious trip. These cars consisted 
mostly well-known imports. 
came down from the some 8,000- 
foot altitude near Grand Canyon 
with couple Vauxhalls. This 
the car teamed with Pontiac 
dealers, and both the mountain 
grades and down seemed per- 


form perfectly. 


Few Cars Trouble 


this country, where 
you stop you can expect help 
and you crook little finger 
someone will give you aid and as- 
sistance, was interesting note 
that few cars had pulled onto the 
shoulder anywhere because 
trouble. 

Only two breakdowns were ob- 
served the entire trip and 
both were the Far West end. 
One car apparently had stripped 
universal because part the 
driveshaft had dropped the 
ground. The other car had gen- 
erated too much heat, apparently 
due clogged radiator. 

Hot cars from clogged radiators 
are universal complaint this 
area from tourists who find that 
neglect the radiator home may 
accomplished without disastrous 
results. But they find that when 
they hit the high altitudes and 
climbs, which some cases 
11,000 feet, they’re headed for 
trouble. 

Other imports doing well the 
road were the Opel, and the 
ever-present Volkswagen and the 


Jaguar. 
* 


Accidents Seen 


DID not observe single 
accident, although newspapers 
reported serious accidents both 


Dealers 
|To Hear Crowley 


LOUISVILLE.—Patrick Crow- 
ley, dealer-relations director, 
will speak the annual convention 
the Kentucky Automobile Deal- 
ers Assn. the Sheraton-Seelbach 
Hotel here starting Sept. 21. 

Lew KADA managing 
director, said other speakers would 
represent Ford Motor Co., Chrysler 
Corp. and NADA. 

Business sessions will start 
Sept. 22, with the annual 
dinner the evening, Ullrich said. 


— 


front and behind us. Usually 
this trip, which make rather 
frequently, nothing observe 
two three wrecks involving 
fatalities. 

seemed, too, that most people 
were doing better job 
ing. Narrow escapes were un- 
known and only now and then 
did see throttle-happy 
ager blowing his top and voicing 
his superiority and displeasure 
with squealing and smoking rub- 
ber. 

Such trip brings home the fact 
that because possible get 
your car and drive thousands 
miles without preparation, the auto 
market the most solid the 
world. 

nation wheels and 
always will be. one who has 
driven the east-west routes when 
miles day was good the 
mud. One who drove across the 
famous tie-road the California 
desert. 


* 


Trouble Was Frequent Once 


THOSE days car breakdowns 
were frequent. Almost everyone 
one time another improvised 
broken spring repair with 
block wood. One enterprising do- 
it-yourselfer remember used 
piece harness leather replace 
connecting-rod bearing get 
back town. 

Those troubles have gone for- 
ever. The big thing the road 
today gas, oil and lubrication. 

When travelers congregate 
hotel lobbies, stop roadside 
parks, they longer converse 
about car trouble but what 
seen, where they’ve been and where 
they are going. 

did not hear but one gripe 
against new cars—and this was 
car two years old, laid for five 
hours with clogged radiator and 
was pulling trailer. 

Most people put 400 miles under 
the front wheels per day easy 
driving. Those who drive for busi- 
ness and have make 
certain jumps, find not too much 
long day. 


Credit Spurs Long Trips 


THE old days you had get 
home your car because home 
was where your credit and re- 
sourees were. And often was even 
frowned upon drive mortgaged 
cars out the home state. 

Today the average car owner 
has national credit with his fi- 
nance company and can drop 
into any dealer’s showroom and 
negotiate for new car, because 
can checked few min- 
utes and his credit established. 
Gasoline and hotel credit cards 
make traveling easy and lets 
others your bookkeeping car 
expenses. 

And that point that dealers 
should emphasize more financ- 
ing their customers with nationally 
organized finance companies. 
traveling, unbelievably good ar- 
rangements can made for new 
car for the repair the present 
car. 

When overhaul automatic 
transmission can cost $100 more, 
good know that you can 
get done thousands miles from 
home without laying out any 


your travel cash. 


Dealer Posts Repair Prices 


dealer visited had the 

monthly payment schedule 
posted for auto repair jobs, which 
saved the customer asking 
could get done credit would 
have wire home for money 
wait for personal check clear. 


Take long trip and nose 
around far from your usual 
haunts and find that 
American-made automobiles are 
good cars, giving the best service 
auto history and that deal- 
ers out hundred will give 
you superb service. 


passing, might mention that 
used own car this trip 
instead testing new model. 
This 1957 model with 30,000 miles 
the speedometer tucked the 3,- 
759 miles under its belt without 
heating, without any kind trouble 
and one quart oil. We’ve come 
long way. drove California 
one time and put quart oil 
almost new car every 200 
miles. 

And home through Dalhart, 
Tex., Guymon, Okla., and Wichita, 
Kans., where dealers all reported 
that business was still good. 


$225 
retaile 
mum 

Ac 
again 
charg 
they 
acy 
charg 
the 
the 

One 

Com 
Assist 
divisic 

conde! 
ily 
maint 
levels. 


additi 
the 


— 
- C 
mum 
tive 
ital 
itself 
the 
them 
that 
tions 
ing 
Son 
spons 
trust 
The 
other 
age 
retail 
done. 
opini 
Dei 
Auto 
Chev 
Chev 
Peck 
Nich 
Auto 
mere 
beco 


rs ites @ 


AUTOMOTIVE NEWS, AUGUST 1958 


Capital Outlets 
Dealer 


Due Other Cities 


(Continued from Page 1) 


$225 each unit. The Oldsmobile 
retailers allegedly set their mini- 
mum profit $450. 

count the indictment 
against the Chevrolet dealers 
charges that for several years 
they have engaged conspir- 
acy fix hourly labor rates 
charged Chevrolet dealers for 
the repair and service autos 
the Washington area. 

One Chevrolet 
exempted from the 
charge price fixing repairs. 

Commenting the indictments, 
Assistant Attorney General Victor 
Hansen, head the antitrust 
division, said: 

“The purpose these indictments 
restore price competition 
condemning and removing arbitrar- 
ily imposed restraints designed 
maintain prices artificially high 
levels.” 

penalty upon convic- 

tion under each count fine 
$50,000. Had the indictments 
named officers the dealerships 
addition the firms themselves, 
the penalty could include maxi- 
mum one year’s imprisonment 
upon conviction under each count. 

General counsel the Automo- 
tive Trade Assn.—National Cap- 
ital Area, said the association 
itself not involved the case. 
added that had not seen 
the indictments and would have 
comment until could study 
them. 

similar reply came from James 
Moore, NADA general counsel. 
was clear once, however, 
that apart from the fate the 
firms indicted, the grand jury ac- 
tions represented crushing blow 
dealer relations with the motor- 
ing public everywhere. 

Some years ago, NADA- 
sponsored survey indicated that 
dealers were not exactly first the 
trust and affection car buyers. 
The Washington area indictments, 
coupled with probes the four 
other major cities, seem certain 
deteriorate public confidence even 
more. 

the Washington 
dealers win lose, the dam- 
age the reputation the car 
retailing industry has already been 
done. That the widely expressed 
opinion here. 

Dealerships named the District 

Columbia indictments were: 


Chevrolet 


Addison Chevrolet Sales, Aero 
Auto Co., Barry-Pate Motor Co., 
Chevy Chase Motor Co., Eaton 
Chevrolet, Hicks Chevrolet, Kenyon- 
Peck, Loving Chevrolet, Lustine 
Nicholson Motor Co., Ourisman- 
Mandell Chevrolet, Rosenthal Chev- 
rolet, Chevrolet, Tom’s 
Auto Service and Wisinger Chev- 


Ford 


Arlington Motor Co., Broad Street 
Motors, Cave Ford, Cherner Motor 
Edmonds Motors, Haley’s, 
Handley Ford, Herby’s, Hill San- 
ders, Logan Motor Co., Monroe 
Ford, Norman Motor Co., Northeast 
Motor Co., Palmer Ford, Parkway 
Motor Co., Steuart Motor Co. and 
Takoma Motor Co. 


Oldsmobile 


Akers Oldsmobile-Cadillac, Alber 
Oldsmobile, Capitol Cadillac- 
Congressional Motors, Lustine 
Nicholson Motor Co., Mann Motors, 
Olmstead Motor Co., Paul Brothers, 


Pohanka Service, Inc., and Subur-| 


ban Cadillac-Oldsmobile. 
= 

EALERS who would comment 

denied all the charges. 

Asserting that the selling 
price that counts, not the asking 
price, they said suggested ask- 
ing price was the only thing 
which they had agreed among 
themselves. 

Graham Loving, president 
Loving Chevrolet, said the Greater 
Washington Chevrolet Dealers 
Cooperative, proposed asking prices 
merely keep the customer from 
becoming confused. 

Because the “shopping around” 


done prospects, dealers may 
quote the same asking price but 
they don’t sell for the same price, 
said Franklin Hofheimer, secretary 
Aero Auto Co. 

URTIS McCALIP JR., vice- 

president Northeast Motor 
Co., said the published retail price 
was only starting point. 

“In our business, the real measure 
competition the allowance 
tradeins,” said. “In opinion, 
the grand jury completely ignored 
this point, The customer benefits 
the value tradeins. 

“There group engaged 


Latest Report Links 
Chrysler and Simca 


DETROIT.—Chrysler Corp. last 
week declined confirm deny 
report that was negotiating 
buy Ford Motor Co.’s interest 
with the objective 
taking over distribution the 
French auto the 

Asked about the Time magazine 
report, Chrysler spokesman said, 
“We are still studying the small- 
situation and have made 
decision.” 


400 Mechanics Call Off 
17-Day Akron Strike 


(Continued from Page 2) 


tracts covering their service per-| meeting Detroit the following 


sonnel. 

Clements’ contract with the 
United Auto Workers, and 
with the Machinists’ Union. 
Neither dealer called for elec- 
tion. 

Tuckahoe, Y., service em- 
ployes Jernigan Pontiac, Inc., 
voted 6-1 against the retention 
UAW Local 259 NLRB de- 
certification election. 


Deadline Sought 


THE factory front, UAW 


bargaining teams General 
Motors Corp., Ford Motor Co. and 


Chrysler last week asked the 
union’s international executive 


board authorize strike action and 
set strike deadline. 

The board expected ap- 
prove strike when meets 
Detroit Friday (Aug. 8). 


After the executive board passes 
the matter, will before 
members the UAW’s GM, Ford 
and Chrysler councils, which will 


yo. 


Price Marked 


This four-color Dodge advertising piece 
showing all the models with brief tech- 
nical descriptions was placed easel 
and price marked with the delivered price 
the showroom Markley Motor Sales, 
Inc. (Dodge-Plymouth), Fort Collins, Colo. 
Bob Markley, general manager, told 
motive News that prospects liked this way 
price marking the various models. The 
prices and equipment were written the 
sheet under each model. 


made new autos.” 


rather than price list. 


dealer.” 


establishing minimum gross profit 


* * * 


the Clear,’ Say 
Los Angeles Dealer Groups 

LOS spokesman 
for the Ford Dealers Assn, said 
last week “there was little unrest 
here about six months ago, but 
are certainly the clear pres- 
ent indictments go. Our association 
has nothing worry about. don’t 
know single local dealer the 
investigators have talked to.” 

spokesman for the Chevrolet 
Dealers Assn, said think the 
whole thing ridiculous, like 
meet anyone who can show 
any two cars (same model and 
equipment) the Los Angeles 
area that have sold for the same 
price. 

“As far price fixing goes, and 
there such thing price 
fixing the industry, could have 
been only for the purpose collec- 
tive advertising,” added. “The 
public certainly knows that what 
paid for car the result ne- 


knowledge there has been 
local investigation, the closest 
being San Francisco.” 

spokesman for the Plymouth 
Dealers Assn. said doubt very 
much the investigation will reach 
Los Angeles. Our association has 
nothing concerned with, 
cooperative advertising not men- 
tioned the indictment. Perhaps 
any make dealer using preprinted 
packed price list may involved, 
but then only individual 


CARROLL 


day. 

The strike deadline probably will 
not set the executive board 
until after the council sessions. 

The UAW announced its contract 
with Electric Auto Lite Corp., To- 
ledo, has been extended mutual 
agreement until Sept. 30. The union 
said the extension was “in keeping 
with the pattern previous 
negotiations when extra time was 
needed negotiate new contract.” 

The UAW also announced in- 
definite extension its contract 
with Budd Co., key supplier 
the auto industry, while bargaining 
for master agreement will con- 
tinue Philadelphia. UAW con- 
tracts covering Budd workers were 
due expire last week. 


UAW Files Charges 

OTHER labor developments, 

last week offered con- 

tinue the present contract covering 
15,000 UAW members the firm’s 
Canadian plants. The offer was re- 
jected the union meeting 
Toronto. 

The UAW has asked the NLRB 
penalize for allegedly 
discriminating against minor 
union officials during the no- 
contract 

five unfair-labor-practice 
charges filed with the NLRB, the 
UAW said Chrysler “unilaterally” 
reduced the number union repre- 
sentatives some plants after re- 
fusing bargain the changes 
with the union. The union said 
seeking damages for union mem- 
bers who have suffered result 
the company’s action. 

Chrysler denied the charges. 


Distributors 
Named Mack 


J.— Appoint- 
ment eight distributors seven 
states was announced Mack 
Trucks, Inc. They are: 

Service Truck Parts Co., Inc., 
Sales, Burlington, Ia.; San Diego 
Transport Equip. Co., Inc., Chula 
Vista, Calif.; Truck Trailer 
Equipment Co., Waco, Tex. 

South Meadville Motor Sales, 
Meadville, Pa.; Sioux City Truck 
Sales, Sioux City, Ia.; Econ- 
omy Truck Co., Inc., Sioux Falls, 
D., and Truck Terminals, Inc., 
Topeka, Kans. 


Acquisition Skinner Seal 
Announced Hydrodyne 


ser, president Hydrodyne Corp., 
announced the acquisition Skin- 
ner Seal Co., Santa Ana, said added. 


will become the Skinner Seal 
division. 

general manager the division, 
said Overholser. Skinner Seal 
being moved Hydrodyne’s new 
facilities North Hollywood, 


LOS ANGELES.—J. Overhol- 


94.2% all Elks own one more automobiles. this 
Starch classification only one magazine the survey exceeds 
the Elks Magazine while only one other equals the Elks. 


31.2% all Elks made new car purchase the last 
months. this category The Elks Magazine exceeded 
only one the consumer magazines reported. 


This high percentage car ownership, plus 
above-average median income $6,636, makes 1,209,351 
Elks valuable mass market for auto manufacturers. 


best reach and sell this vital market, the buy you ought 
make now is... 


MAGAZINE 


New York Chicago Portland, Ore. 


whole FAMILY profits! 


BOLT TO FORWARD 
CROSS MEMBER 


NEW! Heavy-Duty Hitch 


Custom built for TRAVELING 
HOUSE TRAILERS, HORSE 
TRAILERS and LARGE BOAT 
Priced sell, built last, easy-to- 
install, famous Draw-Tite quality 
gives you the edge the growing 
heavy-duty hitch business! 


Boat Utility Trailer Hitch 


America’s favorite—the 
Draw-Tite Hitch custom built for 
any car make model. One-piece, 
ready install, 2000 Ibs. G.W. capac- 
ity, cadmium chrome plated. The 
finest, safest hitch you can sell for boat 
and utility trailers. 


TO 
ROSS MEMBER 


Write for Information 


BOARDMASTER 
Saves You Time, Money. 

Gives Graphic Picture Your 
Operations. Stops Mixups. 

cords, Snaps Grooves. 

for Sales, Production, 
ventory, Scheduling, Etc. 


Made Metal. Compact and 
Attractive. Over 250,000 Use. 


Full Price cards 


Control 


YOU SEE HAPPENING GLANCE! 


Write Your Copy 
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Aluminum Men 


Air Troubles 
Parley with 


aluminum representatives met with 
the Department Commerce 
discuss the problems 
growing out current world mar- 
ket conditions and attempt 
find practical solutions. 


was pointed out that 
producers, great cost, had de- 
veloped high degree the do- 
mestic market for aluminum, 
whereas major market devel- 
foreign supplier. Most foreign 
suppliers “look the mar- 
ket one convenience,” when 
their normal markets have de- 
clined, the representatives said. 
These suppliers can offer alumi- 

num substantially lower prices 
because the lower wages they 
pay, was charged. Foreign fabri- 
cators, addition, can 
Russian primary aluminum 
prices “economic pene- 
tration” subsidies. 

The industry “would 
waiting present its case until 
statistics confirm that which 
public knowledge,” they added. 


Recommendations were that 
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shipments according the levels 
domestic industry; that effec- 
tive anti-dumping legislation 
might drafted, and that in- 
ternational program initiated 
make world aluminum avail- 
able less developed countries. 
Representatives the six 
producers said the domestic alumi- 
num industry was seriously 
affected the recession, with 20,- 
000 workers unemployed. Nearly 
producing facilities are idle, with 
nearly equal amount new 
capacity under construction. 


One for the Road— 


Proud Tire Rubber Co.'s 


the government should negotiate Queen, vice-president. The Nygen 


with nations which are principal 


has tread which, McQueen says, 
exporters the regulate percent deeper than 


SAVE $1880.00 


Cone 
Dept. AN-190, Chicage &, 


Autemotive News 


SERVICE TRAINING DEPARTMENT 


For Better Mechanic Education 


Publications advertised 


this section are not 


produced Automotive News but carry our recom- 


mendation 


THE 


your satisfaction. 


NEW PICTURE-STORY 


— 


Strato-Flight, Over 
250 pages, 600 pictures. 


Dual-Range 


Transmissions thry 1957. 
250 pages, 500 pictures. 


Fordomatic, Merc-O-Matic 


sions thru 1957. Over 200 
pages, 450 pictures. 


MANUAL WHICH 


The Controlled Coupling 
Hydra-Matic 


Covers all Controlled Coupling 
Hydra-Matic Transmissions 


Fundamentals 

Diagnosis 

On-The-Car Service 

Total Overhaul 

Complete Rate Data 
Tool and Equipment Data 


Hydra-Matic 


Transmis- 


orders with check money order to: 


AUTOMOTIVE NEWS, Service Training Department 


Sees 


Million Cars Next 


Buick Unveils the ‘Big Change’ 


about prices, said that medium and high This year 


(Continued from Page 2) 


possessions “the big market for 
safe, comfortable and roomy 
car 
Ragsdale looks for increas- 
ingly better economic climate 
with more those who bought 
new cars 1955 coming back 
into the market they finish 
paying off their 

Ragsdale said that design 
Buick production low the 
windup 1958 production that 
dealers would out cars before 
the new models were introduced. 
This was done view the 
marked changes the 1959s. 


will blanket the market more com- 
pletely and more competitively than 
the past. 

Questioned about the high-priced 
field, said: 

sell much better value 
than Cadillac 

Ragsdale predicted that the 
medium price field will take 
more the market 1959, after 
hitting bottom 1958. 

Buick figures show that the low- 
priced field took percent the 
market 1952, while medium took 
percent and high about per- 


While declining specific' cent. 1955, low took percent, 


Oklahoma City Discusses 
Buying Vehicles Time 


OKLAHOMA CITY.—The City 
has accepted delivery 136 new 
vehicles purchased with about $200,- 
000 piled savings various 
City departments during the past 
year. 

Included are cars, pickup trucks 
and motorcycles. 

the future, vehicles for City 
use may purchased in- 
plan originated City 
Manager Sheldon Stirling and 
now being considered the City 
Council. 

Basically, financing the new 


UMS Promotes 
Central Office, 


Field Executives 


ments central office and field 
positions United Motors Service 
division, General Motors 
have been announced Roland 
Withers, general manager. They 
are: 
Thomas Plant general sales 
manager from assistant general 
sales manager, Eastern region; 
Edward Lape operations di- 
rector from general sales manager; 
William Walker jr. executive 
assistant the general sales man- 
ager from operations director; Al- 
bert Schwerzel assistant gen- 
eral sales man- 
ager, Eastern 
region, from At- 
lantic regional 
and 
William Price 
Atlantic regional 
manager from 
New York zone 
manager. 
Plant, with 
UMS for years, 
had served 
St. Louis and New York before his 
appointment Southern regional 
manager 1952. became assist- 
ant general sales manager 1954. 

Lape joined UMS 1952 after 
years with General Motors, dur- 
ing which time held number 
assignments dealing with parts 


Edward Lape 
warehousing and 


W. M. Walker Jr. 
merchandising, 
distribution. had been general 
sales manager since 1955. 

Walker came UMS 1956 
from the General Motors central 
office manufacturing staff, suc- 


ceeds Dupy, who joins the 
general manager special assign- 
ments. 

Schwerzel has been with UMS 
since 1939 and had served zone 
manager Pittsburgh and New 
York before being appointed At- 
lantic regional manager 1954. 
Price has been with UMS years 
and held positions New Orleans, 
Memphis and Newark before his 
appointment New York zone 
manager early this year. 


plan consists letter intent 
furnished Stirling the First Na- 
tional Bank Trust Co. 

This states that the bank will 
finance $500,000 for equipment pur- 
chases retired bonds the 
rate $100,000 each year from the 
City budget. The bank has tenta- 
tively agreed purchase the bonds 

Stirling said the method would 
permit the City replace badly 
needed equipment immediately and 
that such move would save 


substantial amount 


nance. 
lot our present equip- 
ment, such trucks, garbage 
trucks, graders and other equip- 
ment costs more maintain than 
they are worth,” Stirling 
Three firms supplied the fleet just 
delivered. Dub Richardson Ford Co. 
supplied $120,864 worth new 
Morris Chevrolet City, $59,477 worth 
new pickup trucks, and 
Dividson Cycle Co., $20,450 
new motorcycles. 


Sales Police 
Plymouth Record 


DETROIT.—More 1958 Plymouths 
have been purchased for use 
police cars than ever before, ac- 
cording Jack Minor, assistant 
general manager Plymouth. 

nine months nearly percent 
more Plymouths have been 
bought police than during the 
entire 1957 model year, Minor said. 

Among the purchasers 1958 
Plymouths are the State Police 
Indiana, New York, Michigan, Min- 
nesota, Kansas, New Hampshire, 
South Carolina and North Dakota, 
and the turnpike authorities New 
York, Ohio and Florida. 


Shea, Segal Quit 
AMC’s Board 


Shea and 
Martin Segal have resigned di- 
rectors American Motors Corp., 
George Romney, president, an- 
nounced. 

“Their resignations were accepted 
because the basis for their being 
the board longer exists and not 
because any indication that 
either Mr. Shea Mr. Segal were 
involved the recent developments 
connection with Mr. Louis 
Wolfson’s stock transactions 
American Motors,” Romney said. 

“During their tenure directors 
they played helpful part the 
corporation’s activities,” added. 


Ruling for Truckers 


Appealed Railroads 


PHILADELPHIA.—A formal no- 
tice appeal final judgment 
the five-year-old rail-truck anti- 
trust suit was filed here 
District Court last week the 
railroad defendants. 

The judgment being appealed had 
awarded the Pennsylvania Motor 
Truck Assn. $652,074 damages 
and $200,000 attorney’s fees. 

also enjoined the defendants— 
Eastern railroads, the Eastern 
Railroads Presidents Conference 
and Carl Byoir Associates, Inc., 
public relations con- 
tinuing practices found 
violation antitrust laws. 


low taking percent, medium 
and high 

pointed out that part the 
low-priced field accounted for 
so-called low priced makes 
with medium-priced tags. 

Buick dealers will continue 
market the Opel. They are selling 
about 2,000 month present, but 
have great backlog. 

doing better with Buicks 
than Opels,” said. 


MAKE MONEY RENTING 
and LEASING 


CARS and 
TRUCKS 


Day, Week, Month, Year 


Choice Franchises 
Available 


Right NOW is the time to get in on 
the ground floor of this fast-growing, 
big-paying business. Request full de- 


tails today. No obligation. 


Serving the U. ~~ Caneda, Mexico, 


vrope 
432 Harrison } Harrison, N. J. 


PENNANT 
CATALOG 


New Designs—New Lower Prices 


Send for our free catalog illustrating 
the largest line of traffic stoppers ever 
manufactured under one roof. You get 
attention with Myrio products. 


MYRLO CO. 


Dept. 1231 Mein Ave. 
Cleveland 13, 


Here’s ALL YOU NEED 
REPAIR your HYDRAULIC 


HYDRAULIC 
JACK REPAIR KITS JACK 
Save 
more big jack repair bills. 
more high freight charges. 


more tie-ups 


equipment. 
WRITE FOR FOLDER 


ORDER FROM 
2115 MARIANNA AVE. 
YOUR ANGELES 32, 


BUILD BUSINESS 


WITH STEMAC INDIVIDUALIZED 


DEALER NAME 


‘ps creases sales volume 
Typical 
details on request. 


- $2 
le Division of C. A. Norgren Co. 


5434 Delaware, Colo. 
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Car, Truck Output Estimates 


Automotive News 
PASSENGER CARS 


(U. PRODUCTION ONLY) 
Week Week Jan. 1 Jan. 1 
Ended Same Ended Total To To 
the Aug.2, July 26, Output, 
for 1958 1957* 1958* duly 1957* 1958 
AMER. MOTORS** .... 3,019 17,433 
CHRYSLER CORP. 8,305 26,906 832,122 372,583 
ling 100 2,326 1,239 83,050 35,597 
but Imperial 817 710 28,089 8,328 
DeSoto 2,507 452 3,093 80,801 22,960 
Dodge 5,860 2,344 10,104 196,403 66,270 
8,000 15,396 8,544 35,442 443,779 
FORD 15,650 36,722 24,931 82,504 1,184,025 
300 226 286 1,177 25,637 16,070 
4,141 3,530 193,711 72,161 
GENERAL MOTORS 161,862 1,790,777 1,392,137 
Oldsmobile 2,388 6,740 23,283 257,426 203,146 
1,322 6,278 226,464 136,675 
1,385 1,157 3,442 37,976 21,644 
Total Cars, 62,784 119,323 85,519 320,136 3,914,192 2,575,402 
"Revised 
“American Motors’ totals for 1957 include Nash and Hudson production. 
**Ford Motor Co. totals for 1957 include Continental production. 
COMMERCIAL CARS 
PRODUCTION ONLY) 
Week Week Jan. 1 Jan. 1 
Ended Same Ended Total To To 
Aug. 2, Week, duly 26, Output, Aug.3, Aug. 2, 
1958 1957* 1958* July 1957* 1958 
CHEVROLET 6,600 23,751 218,823 174,311 
1,400 1,731 1,342 36,489 
4,235 6,724 3,763 15,612 217,128 131,918 
1,120 767 223 4,739 41,232 
1,493 2,939 6,189 55,356 
300 374 287 1,257 10,702 
243 144 423 6,738 3,550 
100 157 929 11,690 9,842 
2,040 8,254 38,752 49,346 
MISCELLANEOUS** 402 2,608 2,613 
Total Trucks, 16,595 67,850 674,630 513,795 
Total Cars, Trucks, 
79,914 139,638 102,114 387,986 4,588,822 3,089,197 
Total Cars, Trucks, 
Grand Total, 
Cars and Trucks, 
and Canada .... 81,454 139,734 107,695 415,381 4,887,021 3,331,157 
*Revised. 
**Miscelianeous includes Corbitt, Marmon-Herrington, Federal, Four Wheel Drive, etc. 


***Autocar, Freightliner, Reo and Sterling 
Mack totals. 


are included in White totals; Brockway in 


5.B. All U. 8S, totals include cars and trucks for military orders. 


Obituaries 


Winfred Fouse, 80; 
Tire Co-Founder 


AKRON.—Winfred Fouse, who 

with William O’Neil founded Gen- 

eral Tire Rubber Co. 1915, died 
July the age 80. 

Mr. Fouse was the firm’s first 

Secretary and later served its 

treasurer and vice-president. 


was director until his death. 
* * 
Irving Garland Carr 
SEATTLE.—lIrving Garland Carr, 77, a 
Seattle auto dealer, died at his home of 
@ heart attack, He was a native of Law- 
Tence, Mass. 
» 
Floyd Burr 
LANSING.—Floyd V. Burr, 52, produc- 
tion manager for Oldsmobile, died un- 
expectedly July 23 while driving to work. 
Mr. Burr joined General Motors 1927 
as a time clerk for Chevrolet. He rose 
to general supervisor with Chevrolet and 
joined Oldsmobile in 1941 as a_ senior 
cost analyst. He became production man- 
ager seven years ago. 
* * 
Earle Johnson 
DETROIT.—Earle F. Johnson, 71, a 
director and former vice-president of Gen- 
eral Motors, died here July 24. Mr. Johnson 
joined GM in 1919: 


William Johnson 
Johnson, 76, retired auto dealer, died July 


28. He operated a dealership in Johnston 
for more than 32 years «ntil his retire- 
ment five years ago. 

* 


Fred Wiles 

LANSING.—Fred A, Wiles, 54, assistant 
purchasing agent for Oldsmobile, died July 
28 as the result of injuries suffered in an 
auto accident. He had been associated 
with Oldsmobile for more than 33 years. 
His son, F. J. Wiles, is a district manager 
for Oldsmobile in Abilene, Tex., and a 
brother, John, is in the factory’s safety 
department. 

* * 


David Harr 

OAKLAND, Calif.—Services have been 
held for David P. Harr, 67, former assist- 
ant to the president of Peterbilt. He also 
served as the firm’s Washington repre- 
sentative in Washington during World 
War II and the Korean War. He retired 
in 1954. He succumbed July 16 after col- 
lapsing at his home, 


George Nedved 
GLENDORA, Calif.—George O. Nedved, 
formerly associated with Logan Sqaure 
Sales & Service (Chrysler-Plymouth), Chi- 
cago, died here July 28. He had retired 
from the auto business in 1956. 
* 


Harry Jones 

ROBINSON, Ill.—Harry Jones, owner of 
Acme Chevrolet Co. here and a Chevrolet 
dealer for 30 years, is dead of a heart 
ailment. Mr. Jones was a. well-known 
trainer of bird dogs and his Stanton’s Star 
= Bs Place in U. 8. Open field trials 
n 


mobile and Pontiac last week and 
declines Cadillac, Rambler, 
Dodge, DeSoto and Chrysler held 
July output estimated 320,136 
units. 

Makers 
industry gains over June, when the 
makers turned out 337,355 cars, 
were Chevrolet, Ford, Plymouth, 
Oldsmobile, Rambler, Pontiac, Cad- 
illac, Chrysler (excluding Imperial), 
Studebaker, Imperial, Edsel and 


ground from the previ- 
ous month were Dodge, Mer- 
cury, DeSoto, Lincoln and Buick, 
which was out production during 
the entire month July. 

The shutdown Buick was the 
big factor holding slice 


total July output 50.55 per- 


cent, compared with 52.46 percent 
June. 

Picking the 1.91 percentage 
points lost were Ford Motor 
Co., from 24.34 percent total 


Chrysler Corp., from 16.69 
17.09 percent; American Motors, 
from 5.41 5.45 percent, and 
Studebaker-Packard, from 1.10 
1.14 percent. 


ORD division, however, which 
produced average 2,800 
cars day during the month, picked 
1.68 points 22.74 percent 
July, compared with 21.06 per- 
cent June. 

Although Cadillac was sched- 
uled build out its models 
last Friday, strike Fisher 
Body Detroit hampered assem- 
bly operation. Cadillac lines were 
down during the first shift Wed- 
nesday because truck drivers 
would not cross picket lines 
the Fleetwood plant pick 
bodies for the car-assembly unit. 
Makers down the entire five days 

last week were Mercury Los 
Angeles, Metuchen, Wayne, 
Mich., and St. Louis; Ford division 
units San Jose, Calif., and Dear- 
born; Imperial and Chrysler De- 
troit; Dodge and DeSoto Detroit, 
and Studebaker and Packard 
South Bend, Buick, and the seven 
B-O-P assembly units. 

Working only four days last week 
was Ford Chester (Pa.) 
plant, while Chrysler Corp. West 
Coast assembly unit worked only 
two days. 


* * 


RODUCTION models will 

resume Aug. Buick and 
the first week September Pon- 
tiac. 

Increased schedules Chevro- 


Veteran Honored 
Rochester Dealers Salute 


Edward Horton, 


Rochester Automobile Dealers Assn. 
honored Edward Horton, 71, one 
this city’s oldest automobile 
dealers, their annual election 
officers. 

For the past years, Horton has 
been treasurer the group. 
was unaware that was 
honored until John Dorschel 
began read history his life, 
patterned after the program. 


then was presented colored 
the Dodge national! dealer- 
factory relations committee. 


Michael Piehler was elected pres- 
ident, succeeding William Cooke. 
Edward Miller was named vice- 
president, and Schoen and 
Horton were re-elected secretary 
and treasurer, respectively, 


Back the Family 


MINNEAPOLIS.—A 1917 White 
town car being driven around 
suburban Wayzata Walter 
White, son one the founders 
White Motor Co. and branch 
manager the firm here, White 
got the car from junk dealer and 
rebuilt it, 


Chevy Steps Pace; 
More Runs End 


(Continued from Page 1) 


let, Dodge, Ford, International 
and Mack helped offset vacation 
shutdowns Diamond Divco 
and White plus changeover shut- 
downs Studebaker and jumped 


Car Output 
July vs. June 
Pet.* Make June Pct. Gain 
Loss 
34.12 Chevrolet 33.01 1.11 
22.74 Ford 21.06 1.68 
5.15 Pontiac 414 +1.01 
4.01 Cadillac 344 
3.16 Dodge 340 
247 Mercury 2.71 
1.67 Chrysler 1.37 0.30 
12— 0.97 DeSoto —0.22 
13— 0.37 Lincoln 042 —0.05 
14— 0.22 Imperial 0.21 0.01 
0.19 Edsel 0.15 0.04 
0.06 Packard 0.04 
0.00 Buick 4.78 
100.00 Total 100.00 
17.09 Chrysler 16.69 0.40 
545 AMC 0.04 
114 1.10 0.04 
100.00 Total 100.00 
* Estimated by Automotive News. 


commercial-car output from 16,- 
595 units week earlier 
estimated 17,130 units last week. 
Diamond and Divco both are 
expected resume output this 
week, but Willys will down for 
its annual two-week vacations, 

Car and truck operations fell off 
almost nothing last week 
Canada General Motors, Ford 
and closed shop for two week 
vacations and Chrysler Corp. 
worked only two days. 

Last week’s Canadian vehicle 
output totalled estimated 1,540 
units, compared with 5,581 cars and 
trucks week earlier. Output 
expected fall even more this 
week S-P closes for its annual 
two-week vacations. Chrysler vaca- 
tions will start the last two weeks 
August. 


Consolidate 


West Coast Operations 
LOS ANGELES. Ford. Motor 
announced here last week that 
will consolidate its Long Beach 
and Los Angeles car assembly op- 


accommodate both Ford 
and Mercury cars. 

The consolidation planned for 
director civic affairs, who 
said “it anticipated full pro- 
duction that total employment 
consolidated opertaions will ex- 
the current total work force 
the two separate plants.” 
The consolidation the latest 
the company’s long-range 
for improving its West 
assembly operations. addi- 
tion completing its Los Angeles 
plant less than two years ago, Ford 
new assembly plant 
Jose, Calif., which replaced: the 
unit miles away. 


NADA Rips Indictments, 
Cites Dealer Competition 


(Continued from Page 3) 


bill, the President issued state- 
ment which, among other things, 
said: 

“This legislation represents 
serious congressional effort deal 
with the abuses Congress found 
exist, best believe consti- 
tutes only partial solution the 
problem. 

“However, view the findings 
Congress the special condi- 
tions the automobile industry, 
which may temporary 
nature, directing the anti- 
trust enforcement agencies the 
Government review the condi- 
tions the industry which brought 
about the demand for the legisla- 
tion, determine whether they 
continue exist, study alterna- 
tive different solutions the 
problem, and make recommen- 
dations for appropriate action 
the next Congress.” 

Nearly two years have elapsed 
since the President issued his direc- 
tive, Bell noted. that time, 
charged, the Justice Department 
has done nothing designed meet 
the economic problems which the 
dealers cannot solve themselves 
without legislative action. 

“At least,” added, “if the 
President’s directives have been 
complied with, not posses- 
sion any information that 
effect. cannot interpret Monday’s 
grand jury action being respon- 
sive the President’s directives.” 

Concluding, Bell said: 


“Who really wants tell the 
the price new car? 
NADA does and the manu- 
facturers. 


“Public Law 85-506, the automo- 
bile information disclosure act 
which requires all new cars ship- 
ped interstate commerce 
contain windshield sticker in- 
dicating the manufacturer’s sug- 
gested retail price, was unani- 
mously and enthusiastically en- 
dorsed and supported NADA. 


“It was endorsed the manufac- 
turers and drew support from the 
Assn. Better Business Bureaus 
and the American Automobile 
Assn. Even the Federal Trade Com- 
mission indicated had objec- 
tion the legislation. Our mem- 
bers hailed this legislation ‘as 
major step which would help re- 
store sanity pricing and adver- 


tising practices the automobile 
industry. 

“It unfortunate that the De- 
partment Justice, the very 
agency government which 
bringing about these charges 
price fixing, refrained from testi- 
fying the hearings this legis- 
lation and opposed enactment 
law which would take the mystery 
out pricing and tell the public 
what new car costs.” 


Dodge Performs 
Plant Changes 
For Output 


DETROIT.—Styling and mechan- 
ical changes 1959 Dodge cars 
will require substantial revamping 
assembly lines, trim shop equip- 
ment and sub-assembly conveyor 
systems, according Caw- 
thon, Dodge plant manager. 

changeover 
period started July 25. 

Cawthon said that some the 
changes would enable Dodge in- 
crease quality standards. 

Included the revamping the 
final assembly lines, Cawthon said, 
will more quality inspection fa- 
cilities for handling engines. Meth- 
ods handling new power pack- 
ages and air conditioning units, 
which are expected in- 
creased demand, also will part 
the changeover. 

Realignment final inspection 
procedures will incorporated 
insure maximum quality control for 
the product and safety for the em- 
ployes, said. 

“Our safety features always have 
been much concern us,” Caw- 
thon said, “and have won high 
acclaim from the industry and the 
public alike. changeover plan- 
ning this year, therefore, care- 
fully designed take care new 
safety devices which will an- 
nounced coincident with the intro- 
the new models next 
‘a 


$80,000 Blaze 


SISSETON, D.— Damage was 
estimated $80,000 fire that 
destroyed vehicles and the build- 
ing Hanson Auto Co. was the 
first major fire Sisseton eight 
years, 
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The Man Behind the Wheel 


Sales Testing the Imports 


(Continued from Page 41) 


lubrication system picks oil 
through screen the base the 
oil pan and forces (gear pump) 
main bearings, connecting rod 
bearings, camshaft bearings, valve- 
rocker arms and other parts the 

major portion the oil 
by-passed through the paper- 
element oil cleaner. Oil pressure 
road speeds. The engine venti- 
lated means filter cap 

the valve-chamber cover and 
road-draft tube the left side 
the engine. 

The car has rear- 
mounted gas tank filled through 
locking flap the left fender. 
diaphragm-type fuel pump the 
right side the engine pulls fuel 
through filter and moves 
the single-throat, down-draft car- 
buretor. The paper-element air 
cleaner pulls cool air from outside 
the car. 

The ignition system 
the single-breaker type with cen- 
trifugal governor and vacuum con- 
trol. Leads from distributor cap 
plug are short, while the distributor 
includes octane selector for 
quick adjustment spark timing 
for the most advantageous per- 
formance. 


Has 55-Amp Battery 


55-amp hour battery (mounted 
under the front seat) fed 
180-watt shunt-wound generator 
controlled regulator mounted 
the engine side the cowl. 

Full-length water jackets sur- 
round every cylinder. The 
quart capacity pressurized radi- 
ator controlled thermostat 
mounted the front the cyl- 
inder head. Most efficient temper- 
atures for the Toyopet are from 
160 175 degrees. 

The efficient little heater and de- 
froster (standard equipment) are 
mounted the forward right side 


the engine compartment. Air 
enters the heater from outside the 


car, warmed and cleaned, then 
electric fan blows through 


tubing the car’s interior. Here 
control levers direct air the 


windshield for defrosting the 
feet passengers for comfort. 
Both clutch and brake use hy- 


draulic cylinders mounted the 
engine side the cowl. The cyl- 


inders are kept full all times. 


The brake pedal should not come 
closer than one inch the floor 


before brake adjustment made. 
Clutch play one inch slightly 


more. Both pedals hang from the 
cowl, leaving plenty room under 


them for the biggest feet. 
> > 


Shifting Easy 
transmission has three for- 
ward speeds and one reverse, 
with synchromesh second and 
third only. The shift lever the 
steering column has short throw, 
which makes shifting easy. There 
interference with either wheel 
windshield during shifting. 
Behind the transmission 
universal joint, hol- 
low tube 50-inch propeller shaft 
and another universal joint ahead 
the differential. 
The banjo housing differential 


uses hypoid reduction gears (5.286 
and Hotchkiss drive. Front 


Panel— 


The instrument the Toyopet 
similar those cars, The in- 
struments are impressive and easy read. 
right the cluster. 


and rear brakes are hydraulic, float- 
ing shoe type, with 3/16 
10%-inch lining. Brake efficiency 
distributed between front and 
rear. 

Suspension the Toyopet 
wishbone type frames and inde- 
pendent coils front, with single- 
acting tubular shocks mounted in- 
side the five-inch coil springs. Upper 
and lower suspension arms use 
screwed bushings assure efficient 
lubrication and retain alignment 


over long period time. 


Torsion Bar Stabilizer 


TORSION-BAR ties 
the front-frame horns and 
lower wishbone arms the sus- 
pension system. Rear suspension 
semi-elliptic leaf springs over 
inches long. Three spring leaves 
are fitted provide soft ride 
suitable for American roads. 
Tubular single-acting shock 
absorbers are stagger-mounted 
from the axle spring plate 
tubular cross member the 
frame over the differential hous- 
ing. 
Unusual among imported cars 


the Toyopet frame. The girder-type 


support exceptionally sturdy, with 
box sections extending almost the 
full length each 

There “K” member behind 
the engine which the transmis- 
sion rests, tubular member over 


the differential which the rear) 


shocks are mounted and another 
cross-member the rear. Plate 
thickness 5/16 inch, which 
probably responsible for the free- 


dom from weave shake. 
> 


mer, six-piece metric open-end 
wrench set, spark-plug wrench, 
hub-nut wrench, grease gun, 
bumper jack, starting crank handle 
and engine adjusting kit which 
contains neon screwdriver, file, 
spark-plug gauge, thickness gauge, 
distributor-point wrench. 

But tools don’t mean trouble. 
took our test car into many 
service stations and walked away 
leaving the attendant service 
the car. Never once did they miss 
finding the hood latch, checking 
the oil properly filling the tank 
without spilling gas all 

About the only trouble anyone 
had was lowering the hood, but even 
this was serious problem for 
they soon discovered the release 
button for the support arm. 

The fog and backup lights are 
optional. The fog lamp turned 
the second detent the 
plunger-type switch below the in- 
strument panel the right the 
steering column. The backup light 
flashes whenever either the parking 
headlamps are and the trans- 


mission shifted into reverse. 


Radio Fits into Dash Hole 


radio fits into hole the 

dash (covered with insert 
panel) with speaker, power unit 
and tuner set separate mount- 
ings reduce interference. 

Five push buttons are set 
pulling out the button one step, 
tuning the set then pushing the 
button This locks the station 
that button, which will tune 
the set every time the button 
pushed. 

electric clock the only other 


Compact Engine— 


The engine compartment the Toyopet 
compact yet not crowded. 
cylinder, 60-horsepower engine built 
along American lines, with easy access- 
ibility one its outstanding features. 


instrument panel the center 
the car. 


Plenty Sales Points 


Toyopet. First the size. 
Interiors are spacious, the seats 
comfortable, vision good and there’s 
plenty room behind the wheel. 
Interior finish good without being 
gaudy. Paint good quality and 
door and window trims fit well. 

The engine easy service 
and simple maintain. Home 
mechanics will like and labor 
rates should low. For example, 
one man can pull the transmis- 
sion and out through the front 
door. 

Gas mileage good, the crank- 
case holds slightly less than four 
quarts oil, air and oil filter are 
replaceable and the octane selector 
makes any owner skilled tuneup 
man. 

Driving simple—nothing new 
learn, old habits unlearn. 


The car stylish, but not 
treme for friends ask: 
“Why did you buy THAT?” The 
ride far the best the inex- 
pensive imports, brakes are solid 
and safe, the clutch easy use. 
* * 


Hoist Bares Other Feature: 
appreciate the factory-instailed 

undercoating, mammoth box frame, 
heavy gauge metal, heavy-gauge 
exhaust and tail pipe and long, sup- 
ple rear springs. Again show them 
how easy would service the 
car. Nothing complicated foreign 
American mechanics. 

Then try find out what else 
the prospect wants that doesn’t 
most Americanized foreign car ever 
hit the S., offering does 
just about everything the average 
motorist would like have—Big- 
car comfort with small-car econ- 
omy. 


Court Kills 


Price-Fix Case 
Against Oil Firms 

SOUTH BEND.—A Federal Court 
judge here dismissed price-fixing 
conspiracy indictments against 
major oil companies the ground 
that they were returned 
illegally drawn grand jury. 

The judge said the jury names 
were not drawn public from 
box containing names least 
300 qualified persons, required 
law. 

Phil McNagny jr., dis- 
trict attorney, said new indictments 
will sought the fall. 

The firms were accused con- 
spiring fix retail gasoline prices 
the South Bend-Mishawaka area. 


midget’s den wheels. 
height inches, exterior width, 
inches and length, 168 
bumper bumper. The front 
inches wide, the rear 55, 
nearly five inches front seat 
justment. 

comparison, the Rambler 
American inches high, 
inches wide and 178 inches 
bumper bumper. American 
front seats are inches wide, the 
rear are down 45. 

Toyopet doors are well finished 
with locking handles The 
handles are pushed toward the 
front the car lock the doors, 
while the right-front door locked 
from the outside that the car 
cannot accidentally locked with 
keys inside. And best all, one 
key fits the ignition, glove box, 
front door and trunk. 

Doors are dual panel with ex- 
truded frames set the top 
runners for safety 
The windshield curves slightly, 
while the “A” posts are far enough 
forward that they not inter- 


fere with vision. 


Single Rear Window Due 


THREE-PIECE rear window 

seen early Toyopets due 
replaced with single rear 
window models reaching this 
country short time. Weather- 
stripping plentiful, with both 
windlace the inside and full 
circle rubber gaskets fitted the 
door frames. 

Every car undersealed (in- 
cluding the hood and trunk) 
the factory, which eliminates dust 
and water leaks often missed 
followup underseal jobs. 

Neat trick safety 
door light. Each center post has 
switch which flashes red light 
the dash any the four doors 
slightly open. real safety fea- 
ture and feature worth selling 
people with children. 

Interior workmanship excellent, 
with much evidence hand fitting 
and Seats are well tail- 
ored and the cushions solidly fitted 
over foam rubber. 

The trunk not large com- 
parison with the caverns supplied 
with American cars. However, there 
adequate room for several suit- 
cases, golf bag and other travel- 
er’s necessities. The spare tire lies 
flat the trunk, with sizable 
cardboard box tools it. 

* 


There Are Lots Tools 


with the Toyopet: pair 


pliers, three screwdrivers, ham- 


HELP WANTED 


25,000 compensation plus for CAR LEAS- 

ING EXECUTIVE qualified to assume 
complete charge of substantial national 
car leasing company. Send resume and 
snapshot first letter. Our employes know 
of this ad. Box 8443, c/o Automotive 
News, Detroit 26. 

SALES REPRESENTATIVES—$7,000 plus 
to start. Leading automobile direct mail 
concern. High caliber, car necessary. Ex- 
clusive territory, excellent future. Box 
8424, c/o Automotive News, Detroit 26. 


SALES MANAGER -— Chevrolet, Buick, 
Oldsmobile dealer needs manager for new 
and used car sales lot located in pros- 
perous town of 4,500, in dealership zone 
of influence, but 50 miles from dealership. 
Must be capable of assuming full re- 
sponsibility for sales operation and even- 
tual management of a dealership. For 
full details write: Edway Redd, Monti- 
cello, Utah. 


WE'RE EXPANDING. General Sales Man- 
agement. Volume multiple operation 
dealer needs key man to direct new and 
used car operation. Unusual opportunity 
for aggressive young man with general] 
manager potential and a desire to go 
places. Dealerships are all metropolitan 
points, no duals, Buick or Chevrolet. 
Desire man under 35 years of age with 
proven ability to handle volume profitably 


—sales of a minimum of 1,800 units 
per year. 20-30 man sales force, salary 
and percentage. Replies kept confiden- 
tial. Please outline qualifications and 
give references. Box 8425, c/o Automo- 
tive News, Detroit 26. 

SALES . MANAGER—Experienced, aggres- 
sive sales producer who knows new and 
used car end of business. Must be cap- 
able of developing, training and leading 
sales force, plus assisting the closing of 
deals profitably. Must have excellent 
references. Company has all modern 
facilities, is soundly financed and has 
fifty years’ experience with Buick. Box 
8433, c/o Automotive News, Detroit 26. 


NEW CAR, USED CAR or truck manager 
wants position in New England. Best 
of dealer and factory references. Avail- 
able September ist. Box 8434, c/o Auto- 
motive News, Detroit 26. 


POSITION WANTED 


GENERAL OR SALES MANAGER—Ag- 
gressive sales producer with know-how 
of all phases of management. Accustomed 
to develop, train and lead sales organi- 
zation, also aid in closing deals profit- 
ably. Cost conscious former controller 
of large multi-branch volume dealer; 
just separated as general manager of 
Dodge-Plymouth-Truck 200 unit dealer- 
ship because financial interest was sold 
to associates. Seeking challenge to make 
some money. Successful business back- 
ground — member civic clubs, married, 
own home, age 48. Modest interim in- 
come requirements. Will relocate. Box 
8390, c/o Automotive News, Detroit 26. 


TRUCK MANAGER—BEighteen years’ ex- 
perience with full line truck dealer. 
Worked in all phases of the business 
and managed successfully. Have hired 
and trained personnel. Know used trucks. 
Wish connection with well established 
dealer. Can buy into the right kind of 
deal. Married, age 35, of high moral 
character. Box 8411, c/o Automotive 
News, Detroit 26. 


FORMER SUCCESSFUL DEALER would 
like position as all-around assistant to 
dealer (GM preferred). Age 44, sober, 
dependable, conscientious. Familiar with 
all phases of a dealer operation includ- 
ing automotive accounting. Interested 
more in location and pleasant working 
conditions than high earnings. Prefer 
southeast. Box 8412, c/o Automotive 
News, Detroit 26. 


OFFICE MANAGER: 15 years—parts, serv- 
ice and office in Michigan GM dealer- 
ship closing in August. Excellent health 
and references. Would accept parts man- 
ager position—any location. Ervin Dixon, 
342 W. Wesley Street, Jackson, Michigan. 


PARTS MANAGER, 39, 18 years’ experi- 
ence with Dodge-Plymouth dealer. Thor- 
oughly familiar all phases of stockroom 
operation, including typing and PRM 
routine. Desires relocate family to Cali- 
fornia or southwest. Additional particu- 
lars on request. Write Box 8427, c/o 
Automotive News, Detroit 26. 


GENERAL MANAGER—Rambler deal pre- 


ferred. Somewhere in the 
city under 100,000, is a dealer who is 
sure if he had the right man to help 
him, he could not only make his place 
more profitable, but also a greater credit 
to his name and his community. This 
man knows that it takes a properly run 
used car department, an efficient service 


midwest, in 


department and an enthusiastic sales 
force to properly merchandise his line. 
To this man I offer my services. and 
experience of success in this field. Can 
assure complete loyalty, combined with 
high moral character and integrity. Box 
8428, c/o Automotive News, Detroit .26. 


POSITION WANTED 


OFFICE MANAGER-ACCOUNTANT, age 
32, ten years’ GM experience. Fast, ac- 
curate. Box 8426, c/o Automotive News, 
Detroit 26. 


BUSINESS MANAGER - ACCOUNTANT, 
thoroughly qualified to assist general 
manager and operate efficient office. Ex- 
perienced with large volume dealers in 
all phases. Will relocate. Glen Ginter, 201 
W. 38th, Kansas City, Missouri. Phone: 
WE 1-3525. 


DEALERSHIPS AVAILABLE 


SOUTHEAST FLORIDA—Dealership han- 
dling foreign cars. One of oldest dealer- 
ships handling top lines. Box 8407, c/o 
Automotive News, Detroit 26. 


DEAL HANDLING GM CAR in one of the 
fastest growing areas in south Florida. 
Buy out of parts, tools, signs and office 
equipment. Long term lease on one of 
the most modern plants for high sales 
and service volume. Box 8408, c/o Auto 
motive News, Detroit 26. 


DEALERSHIP ESTABLISHED 20 years 
handling Pontiac in metropolitan district 
of Northern New Jersey. Excellent loca- 
tion, five minutes from Newark, New 
Jersey. No used cars, accounts receivable 
or real estate to buy. Box 8421, c/o Auto- 
motive News, Detrojt 26. 


DEALERSHIP HANDLING FORD—MET- 
ROPOLITAN NEW YORK—Excellent fa- 
cilities, choice location—all under one 
roof—-with or without real estate. Realis- 
tically priced for immediate possession. 
Box 8417, c/o Automotive News, De- 
troit 26. 


ON GOLD COAST OF SOUTH FLORIDA. 
Franchise handling and 


showroom and used car lot. 
Parts inventory. Lease building. All re- 
Plies confidential. P. O. Box 1642, West 
Palm Beach, 


DEALERSHIP HANDLING RAMBLER and 
car rental business in fast growing area. 
Buy parts and equipment at big discount. 
Low rent. Ideal setup. Fort Collins Motor 
Sales, 354 Walnut &t., 
Colorado. 


HANDLING CHEVROLET—Broad Street, 
Philadelphia. Planning potential over 
1,000. Reason for sale—other interests. 
c/o Automotive News, De- 
ro 


TEXAS DEALERSHIP, handling Plymouth 
only, suburbs of Houston. Largest pay- 
rolls in southwest. Modern equipment, 
no used cars or accounts receivable. 
Lease or sell new building, warehouse, 
used car lot. Box 8430, c/o Automotive 
News, Detroit 26. 
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DEALERSHIPS AVAILABLE 


MAINE 
Handling Pontiac-Vauxhall 


Established many years. profit- 
ably. Modern building built February, 
1958, with hard-top lot. 275 feet wide, 
120 feet length. Naval Base and ex- 
panding Air Force Base this very 
tity. No used cars to buy or accounts re- 
Building can bought 
favorably leased. Partial financing can 
Box 8419, c/o Automotive News, 
Detroit 26, Michigan. 


Dual Dealership Handling 
PONTIAC and VAUXHALL 


in a fast growing midwest town of more 
than 35,000 near Chicago, Ill. No used cars 
notes and accounts buy, Parts and 
stock at inventory. Owners want to retire. 
Box 8439, </o Automotive News, Detroit 26. 


DEALERSHIP HANDLING GM FOR 
SALE—Located in the heart of Pennsyl- 
vania’s finest hunting and fishing area. 
Population 6,000—a county seat town. 
Steady economy, no labor difficulties. 
Fine potential and possibility of obtaining 
two other GM lines along with deal upon 
factory approval. Price $9,500, parts, ac- 


cessories, office and service equipment. 
Box 8442, c/o Automotive News, De- 
troit 26. 


PROFITABLE ALLIED FRANCHISE — 
Some choice territories with guaranteed 
sales areas still available for Alma 
Mobile Homes, the newest answer to 
the nation’s housing problems. See the 
big Alma ad page 40 this issue. 


HANDLING CHEVROLET-OLDSMOBILE 
in southwest. $1,600,000 gross sales; 378 
new units in 1957. Fast growing town. 
Will invoice. Furnish bank or finance 
company references. Box 4435, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP WANTED 


GENERAL MOTORS FRANCHISE in 
northern New Jersey. Cash and factory 
approval assured, Confidential, Box 8392, 
c/o Automotive News, Detroit 26. 


WANT TO BUY FORD OR CHEVROLET 
dealership in southeast with potential 
of 600 or more new units. Florida pre- 
ferred. Writer has been approved by 
both factories. Will pay cash. All replies 
held strictly confidential. Box 8431, c/o 
Automotive News, Detroit 26. 


WILL TRADE $50,000 prime Florida in- 
vestments and new three bedroom two 
bath waterfront home in Fort Lauder- 
dale area for good 200-500 auto agency 
in Great Lakes area. Factory approval. 
Strictly confidential. P.O. Box 4011, Fort 
Lauderdale, Florida. 


1,000 TO 1,200 FORD OR CHEVROLET 
deal located in Ohio, Western Pennsyl- 
vania. Box 8436, c/o Automotive News. 
Detroit 26. 

300 TO 500 FORD OR CHEVROLET in 
central or south Florida. Have cash and 
can obtain factory approval. Confidential. 
Box 8437, c/o Automotive News, De- 
troit 26. 


HAVE $300,000 CASH 


available invest good automobile 
dealership. This dealership must have volume 
new car sales potential and be priced worth 
the money. My proven dealership manage- 
ment record assures factory approval. Your 
reply will be kept strictly confidential. Box 
Automotive News, Detroit 


WANTED ... MUTUAL 
OPPORTUNITY 


to invest in a single or dual Chevrolet dealer- 
ship . . . Will invest to $20,000 . . . or will 
Manage on a buy-out basis (owner who 
wishes to retire gradually) . . can offer 
enthusiasm and strength direct; desire and 
ability to succeed; eight years of successful 
Management background in 700 unit Chev- 
rolet agency. Age 38, stable, college. Factory 
@pproval assured. Presently employed. Only 
the very highest caliber owner need reply. 
Location not a requisite. Prefer 250 units up. 
Resume sent on request . . . Replys held 
confidence. Box 8440, c/o Automotive 
News, Detroit 26. 


NEW LINES WANTED 


TRUCK BODY AND EQUIPMENT 
MANUFACTURER'S REPRESENTATIVE 
Desires line for New England area. Thorough 
experience in this line and territory with 
proven record of sales success, Boston loca- 

tion, 


Box 8423, c/o Automotive News, Detroit 26. 


MAILING LISTS 


DEALERS MAILING LIST—Ford, Chev- 
rolet, Plymouth, DeSoto, Chrysler, Olds- 
mobile, Pontiac, Buick dealers. Complete 
national list. August, 1958 checked, On 
addressed labels, 35M, $14 per M. Box 
8432, c/o Automotive’ News, Detroit 26. 


BUSINESS OPPORTUNITIES 


WANTED—PARTNER FOR CAR RENTAL 
BUSINESS, in Alaska. 150 units, three 
Pieces of property. Nine months work per 


year. $40,000 necessary. Lincoln C. 
Leitch, Lincoln U-Drive, Anchorage, 
Alaska or De-Vur Hotel, 1129 W. Mil- 


waukee Ave., Detroit. 


Automobile Dealer Wishes to Sell 


100 CAR LEASES 


All profitable good paying 
accounts. Dealer selling ovt— 
Wishes to retire. 

Send inquiries to: 15222 Gratiot 
Detroit 5, Michigan 


AUTO ELECTRIC CO. 


Grossing $270,000. Wisconsin county seat 
city. Est. years. Block-brick building, 
A-1 equipped. Reasonable. REO, 
10th, Kansas City, Missouri. 


CONFUSED 
ABOUT 
LEASING? 


Learn about the 


LEE 
FLEET 
SYSTEM 


plan for new dealers 
which provides 
FINANCING 
INSURANCE 

LEASE DOCUMENTS 
PERSONNEL TRAINING 
ADVERTISING 


Write for Details: 


LEE FLEET 
SYSTEM, INC. 


1530 Keith Building 
Cleveland, Ohio 


DEALER SERVICES 


“DESIGN 
FOR 


All in one package, we offer new car 
dealers Manual, Pros- 
pecting System and Follow-Up Plan 
complete 


in a single briefcase. De- 
signed specifically for rapid training 
new salesmen. Write your 
letterhead requesting details and quo- 
tations for the number needed. 


Automotive Enterprises 
Building Birmingham, Mich. 


CARS FOR SALE 


PUBLIC SALE 
COMMONWEALTH PENN- 
SYLVANIA USED CARS 


YEAR OLD CARS—CHEVYS—FORDS—PLYMOUTHS 


Will offered for sale sealed bid basis monthly the Department 


Property and Supplies. 


General public and dealers are invited bid. Invitations bid listing cars 
and trucks, together with instructions bidders, may obtained writing 


to: 


William Hower, Director, Automotive Bureau 


COMMONWEALTH GARAGE 
22nd Forster Streets, Harrisburg, Penna. 


DEAL 


Problem 


We come to you, Mire safer 
sary), train the salesmen 
managers. Install the 
ods and techniques Ff gf 
efficient sales controls, ; 
financing. Further € s 
Time-space yet avail. 
or phone today. 


Roy 
SALES 
MANAGEMENT 


8566 Hiridge Drive, 24, Texas 
Telephone: HOmestead 5-6493 


Training 


INVENTORY SERVICE 
Parts, accessories and similar goods. 


APPRAISAL SERVICE 
Furniture, equipment, machinery and tools. 


For Buy/Sell Agreements 
Annual Fiscal Reports 
Tax, Banking and Insurance 
@ @ Call or Write for Details @ @ 
AUTOMOTIVE INVENTORY & APPRAISAL CO. 
10040 Freeland Ave. Detroit 27, Michigan 
WEbster 3-6445 


MILITARY BUSINESS 
Got Your Share? 


Military people will want to: 
Finance for months. 
Register and Title car state. 
Take car overseas without refinancing. 
Get low, money saving, financing rates. 


Take immediate delivery. 
We specialize in such transactions on a sim- 
plified, no trouble, without recourse basis for 
officers and enlisted personnel of pay grades 
ES and above. 


MILITARY MILITARY 
FINANCE co. ACCEPTANCE CORP. 
502 Tioga Bidg., P.O. Box 
San Antonio, Texas 


“Worldwide Financing for 
Personne!” 


CARS FOR SALE 


YOU WANT 


PROFITS 


Wholesale Dealers Only 
Fully Americanized 


VOLKSWAGENS 


1958s, 1957s, 1956s, 1955s, 1954s 
Sedans—Convertibles—-Karmanns 


Shipped the 
Largest Independent 
Volkswagen Operation 


All Cars Selected, Serviced, Cleaned 
end Expertly Shipped Directly to 
All U. S. Ports. Contact our Ameri- 
can Representatives for Details. 


Expincorp, 
Lyndhurst, New 


Phone: GEneva 8-7070 
or Call N.Y.C. Lines: Wisconsin 7-8221 
(Bank References Furnished 
Know Your Supplier) 

Alse Supplying Station 
Panels, Pick-ups, Buses, 
Export Industrial Corp., A., 
Hamburg |, Germany 


VOLKSWAGENS 


Sedans Convertibles 
Ghias 
Karmann Ghia Convertibles 
Completely Americanized 


Wholesale—To Dealers 


We are the only American Importers with 
our own organization in Germany—We 


ship only Selected, Top Choice 


CORP. 


30-15 35th Avenue 
Long Island City 
EMPIRE 1-0557 


EMPIRE 1-0600 
can also supply Station Wagons, 
Panels, Pick-Ups, Buses, etc., either di- 
rectly from through our German 
organization: 
Deutsch-Amerikanische Auto- 
mobil MBH. 


HAMBURG GERMANY 


Buy From German Source 


VOLKSWAGENS 


Sedans—Convertibles—Buses 
Ghia Coupes, Ghia Convertibles 


Can Satisfy Your Needs— 
Pays Call, Wire Write 


EXCHANGE MOTORS, INC. 


54 Franklin St. New York City 
BEekman 3-6510-1-2-3 


1958 


CARS WANTED 


LATE MODEL WRECKS—Parts bought 
and sold. Large selection, Ed Matt, 55 
Madison Ave., Paterson, New Jersey. 
SHerwood 2-4488. 


SEVEN PASSENGER CADILLAC limou- 
sines. Ridgway-Baker, Belmont 4-6611. 
2836 N. E. Sandy, Portland 12, Ore. 

SEVEN-PASSENGER CADILLAC SEDANS 
and limousines. Becker-Taylor, Inc., 219 
Putnam S8t., Marietta, Ohio, Phone: 
FRontier 4-6715. 


Foreign Car Dealers!! 
NEW AND USED 


Don't sacrifice your foreign car inventories 
—Call the largest import dealer in the mid- 
west. No stock too small or too large for 
handle. Send for free wholesale list. 
Write or call Bernie Gay. 


JAN ROSS MOTOR CO. 
Import Division, 380 Broad 
Columbus, Ohio 
CApitol 6-4514—CApitol 86607 


OFFICE EQUIPMENT FOR SALE 


OFFICE PARTITIONS 


Steel and glass office partitions for closing 
rooms, etc. Makeup any layout. 2! sections 
sizes 36", 42", 48", 66" wide by 68" high. 
Sell all or any part—40% discount, 


LEEDS MOTORS 
2006 Washington Evansville, Indiana 


DECAL TRANSFERS 


TRUCK DECALS; no charge for sketch; 
durable, brilliant colors. Write for sam- 
ples. Allied Decals, Inc., 8356 Hough, 
Cleveland 3, Ohio. 


PARTS FOR SALE 


HAVE $5,100 new obsolete Oldsmobile 
parts. Will sell at half my cost. Packed 
for delivery. A-1 condition, List upon 
request. L. D. Tate, 320 College &t.. 
Clarksville, Tennessee. 


PARTS WANTED 


ATTENTION: FORD DEALERS, We will 
buy your obsolete parts and excess parts 
inventories for cash. Send us a list of 
what you wish to sell—We will forward 
our offer promptly. Upon request we 
can furnish you with a list of our present 
requirements, Genuine Ford parts only— 
no body parts. Box 8438, c/o Automotive 
News, Detroit 26. 


TRUCKS FOR SALE 


WILL SACRIFICE new 1957 Dodge i-ton 
Power Wagon. Harold Medow, Ben 
Medow, Inc., Dodge Dealers, 222 N. 
Lafayette, South Bend, Indiana. 


1942 CORBITT, 6 wheeler, both rear 
boogies drive, Federal engine, White 
clutch and rear ends, 2-speed axle, all 
power boom swings 180. Very good con- 
dition, new clutch, rear bearing and 
seals. 1955 Ford F-600, 525 Holmes cus- 
tom wrecker, Beacon ray light-twin spots. 
2-speed axle. 1957 F C 170 Willys 1-ton 
Holmes 400 wrecker. 4-wheel drive, 2- 
speed axle. 1957 Chevrolet 5700, long 
wheel base, 2-speed axle, straight boom. 
20 ton winch, Crawford Harris Ford, 
Inc., 4733 Park Ave., Ashtabula, Ohio. 
Phone: Wyman 7-5131. 


SCHOOL BUSES WANTED 


SCHOOL BUSES WANTED—one or twenty, 
1951s up—36 to 66 passenger. Quick ac- 
tion. Write Box 8380, c/o Automotive 
News, Detroit 26. 

ACCESSORIES WANTED 

WANTED: AIR CONDITIONER 


to 
1957 Ford V-8. Eric Swanson, 1712 Cen- 
tral, Fort Dodge, Iowa. 


SHOP EQUIPMENT WANTED 
WANTED: Used air compressors and shop 
machinery, any condition. For sale: Hi 
Gloss baking enamel, all colors, $3.00 


per gal. Davenport, Box 152, Louisville 
18, Kentucky. 


SHOP EQUIPMENT FOR SALE 


EDSEL essential service tools, complete 
set never unpacked. Also reflective outside 
sign. Very reasonable. Frank Bradford, 
Newburyport, Mass. 

CLASSIC CARS FOR SALE 


CHRYSLER—1928 sport roadster—ilike new. 
$650. Franklin, 1927, running—§250. R. 
S. Hiltz, 9191 Hartwell, Detroit 28, 
Michigan. 


ANTIQUE CARS FOR SALE 
CADILLAC, 1912, electric starter, Faetory 
original throughout, no rust. Disas- 
sembled but complete. Sell or trade on 
four place airplane. Clyde Brown, 114 


East High Ave., New Philadelphia, Ohio. 
Telephone: 42804-42909. 


MISCELLANEOUS 


BLUE CHIP 
TOW-PILOT 


WITH LUBRICATED 
AUTOMATIC BRAKE 


BRAKE CABLE 


$52.35 Fed. Tax 


THE FAMOUS 
MOTO-MATIC 


TOW GUIDE 


With Universal Swivel 


Action 


Four Clamp Hook-Up 


Fed. Tax 


Liberal Quantity Discounts 
Distributors 


Write for Illustrated Catalog 


Factory Saies Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK MICH. 
Phone WO. 2-5257 All 


“Leaders the Industry 
Since 1939" 


FIVE WHEELS, LTD. 


599 Yonge St. 
Toronto, Ontarie 


VIBRATOR CAR PILLOW 


FIRST YOUR AREA! 
New Market—only $12.95 


(Lots of six 
Just plug in lighter and feel tension and 
strain go away. Perfect for sales promotion. 
Sturdy vibrator, removable, washable cover 
—I12¥ or 6¥. Guaranteed one year. Home and 
office models also, same price. 


SAMPLE ONLY $14.95— 
ORDER TODAY. 
Wire Write: 


FIESTA SALES 


P. Bex 3353 
2400 Stevens Dr., MN. E., Albuquerque, 
New Mexice 


NEEDED 


CONVERTIBLE TOPS, $18.75. Willys Jeep 
tops, $72.20. Headlinings, $12.50. Boat 
convertible tops, $30.00. Free Catalog. 
Big Buck, 500 Rantoul, Beverly, Mass. 


The “ORIGINAL YELLOW™ 


Automatic 


the ONLY—TOW BAR—TODAY 
ERSAL 
WITH THE UNIVERS $5] 


“WRIST 

BRAKE HOOK-UP 
TowKinG 
TRAIL-KING $37.50 
Fast Pickup & Delivery 


STOCK PARTS FOR 
RED ARROW TOW BARS 


Protecte Covers (Taller Made) 
Carrying $2.00 


Tow Bar Sales Co. 


Exclusive Factory Distribvters 
DE 2-0700 AN 3-888 Nites: BA 1-8717 


So. Clinton St., Chicago 


Car Dealer 


Jobber 


New Subscription Order 


Send Automotive News Address Below 
S., Canada and Possessions 
One Year Two Years $14 


All Other Countries One Year $12 Two Years $20 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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TRADE CONNECTION: 
Truck Dealer 


Make 


Manufacturer 


Financial Supplier 


8-4-58 


have the edge when 


INTERNATIONAL 
DEALER 


BECAUSE: 


International has the most complete truck line 
(Every buyer prospect!) 


International Trucks cost least own 


(This means money buyer!) 


International Truck Franchise may available for you. Write to: Manager Sales, Motor 
Truck Division, International Harvester Company, 180 North Michigan Avenue, Chicago 


| 


